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Sparks 


Senator Gillette won in Iowa, By 
a close shave? 


* * * 


Hasn't the stock market heard | 
that National Prosperity Week | 
starts Nov. 297 


The election is all over except 
for the shooting of campaign but- | 
tons into the trash heap. 

+ + . 


Slow Sellers? 
American Automobile Assn. wants | 
less fancy and more easily repair- | 
able cars from the manufacturers, 
it says. Maybe that’s why cars are 
such a drug on the market. 
And the American motorist wants 


_ fancier tourist accommodations 


AAA approval, without 
prices that necessitate repairing his 
pocketbook. 


* s . 


Farm Funds Fall 


October farm income was 3 per- 
cent under that of October last 
year. This was the first time since 
the war that one month was off 
from the same period in the previ- 
ous year, according to the Depart- 
ment of Commerce. 

However, for the first 10 months, 
- income was about 4 percent ahead 

.of-the corresponding period.in 1947. 
The take for the 10 months was 
$25 billion. 


Tep Cars 
New car registrations for nine 
months, plus three states for 
October: 
Make 
Chev. 


1947 Pos. 


ll— 87,146 
12— 81,617 
13— 79,396 
14— 61,639 
15— 59,206 
16— 48,781 
17— 44,981 
18— 21,5381 
19— 21,156 
20— 16,189 


21— 7,325 
1,890 Anglia-Prefect 

58 Playboy 

2 Tucker 

Total All Makes 

2,594,922 2,335,403 
For further details see page 

24, today’s issue. 


53,471—13 
34,100—15 
32,569—17 
40,027—14 
11,716—20 
17,605—13 
17,551—19 


The Newspaper of the Industry ~ 


DETROIT, 


Used-Car Market 
Still Declining; 
Prices Off 10-40% 


Late Models Hardest 
Hit, But Prewars 
Also Feeling Pinch 


RICES and volume in used cars 

are continuing downward, a 

ae ae roundup by AvuTomo- 
& News revealed last week. 


ee the past six weeks, dealers 

report, prices have dropped a 
minimum of 10 percent in some 
sections and as much as 40 per- 

cent on late models in other sec- 
tions. 

Both retail and wholesale trading 
has declined. 

Postwar models, especially those 
in the medium and higher-price 
brackets, were hardest hit. How- 
ever, prewar models also are feeling 


the effects of the decline. 
| 


* * > 


[peatans in most cities agree 


that the decline is more than 
normal for the season. Regulation 
W is blamed most frequently, espe- 
cially in the big cities where the 
pinch is hardest. 

Others say that potential buyers 
are waiting to see if the market 
goes lower. A few believe that 
the “must” demand has been met 
and that things will get worse. 

Some dealers are holding onto in- 
ventories, hoping to get back their 
investment, while others are trad- 
ing in the market at present levels. 

Few dealers a@ reversal of 
the market trend before February. 

* 7 Oo 
RE ARE the individual reports 
from various cities: 

San Francisco—Retail prices in 
used cars have fallen off 25 to 30 
percent during the last six weeks, 
according to dealers here. Whole- 
sale volume is down about 20 
percent, it was 
pointed out. 

Prices of post- 
war models 
have fallen 15 
percent but pre- 
wars are re- 
maining fairly 
firm, dealers re- 
port, Little or 
no improvement 
in late model 
stocks has been 
noted during 
the six-week 
period. Some 
dealers are hold- 
ing present 
stocks in the 
hope that mar- 
kets will im- 
prove or rise 
enough to allow 
them to recover 
their  invest- 

(See Page 32) 


thought 


1. 
holding up. 


customers. 
prices. 


or steady. 


No News? 


Dealer Expose Exposes 
Only Hospitality 


EAR BOSS: 
Louisville 
prove to be a typical US. 
you sent me down here to get a 
line on the following: 

How new-car demand is 


2. How dealers are treating 
3. Status of used-car sales and 
4. Service volume—up, down 
5. Truck sales. What models 
are in competitive market, etc. 


6. Any truth to rumors of fac- 
(Continued on Page 33, Col, 1) 


FREE ore AND KNOW-HOW GO HAND IN HAND—The 100,000,000 motor vehicles built in the U.S. far exceed oT fotet of 
This phenomenal achievement, and the reasons for it, are graphi 
production of this country's 100 — i 3 rugged has the 
~Producers have survived out of the 1,500 who 


all the rest of the world. 
turers Assn. report oe 
that only 56 car and tru 


Makers’ Profit 
Per Car Now 
Under Prewar 


HE PROFIT made on the USS. 

auto industry’s 100,000,000th mo- 
tor vehicle was probably less per- 
centage-wise than that on any 
prewar new car. 

This is, shown by the Automobile 
Manufacturers Assn. in a special 
40-page report commemorating the 

of 100,000,000 cars and 
trucks by the American industry 
between 1896 and 1948. 

Although the 100,000,000th unit 
actually was assembled last Aug. 
1ly according to Automotive News 
tabulations, @bservance of the 

estone was postponed until 
this month. 

Many state and city dealer asso- 
ciations have joined with the AMA 
in celebrating 
the “hundred 
millionth.” The 
AMA is plan- 
ning an indus- 
trywide banquet 
in Detroit some- 
time before the 
year ends. 

7 7 ae 


HE AMA 

booklet 
traces the 
growth of the 
industry, cites 
its contributions 
to two world- 
war victories 
and credits the 
U. S. free-enter- 
prise system for 
the fact that 
this nation’s ve- 
hicle output is 
more than four 

(See Page 40) 


Because we 
might 
city, 





Uncertain Path for Truman Goals? 


By William 

Washington Correspondent 
A§ SHREWD Washington ob- 

servers see it, President Tru- 

man’s first major proposals to the 
new Congress when it meets in 
January will call for anti-infla- 
tion legislation, repeal of the Taft- 
Hartley act and expansion of so- 
cial security coverage. 

Of the three, it is believed that 
the broadened social security pro- 
gram should have the easiest path 
on Capitol Hill. It may be recalled 
that President Truman proposed it 
before Gov. Dewey made it a plank 
in his campaign platform. 

Now, with a Democratic ma- 
jority in Congress and Republi- 


cans showing signs of trying to | “do-nothing” 


“liberalize” their party as a re- 
sult of their election defeat, it 
would appear to have a good 
chance of escaping from the pi- 
geonhole in which the 80th Con- 


it. 

The President’s anti-inflation leg- 
islation proposal, it is believed, will 
be the familiar program of curbs 
on credit, “stand-by” price control 
and wage-freeze measures. These, 
and the like, were requested of the 


Congress that was 
the President’s prime whipping- 
boy during his campaign. 

* * * 

S FOR THE Taft-Hartley repeal 

request, labor sources contend 
that the President has pledged 
that he will propose it as matter 
second in importance only to anti- 
inflation measures, and they pre- 
dict that the Congress will not 
dare defeat it in view of the recent 
elections. 

However, neither the labor 
unions nor observers here be- 
lieve that the law will be wiped 
off the books in its entirety. 

(Continued on Page 29, Col. 1) 
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on page 40) 


"48 Output Tops 4,500,000; 
112,521 Built Last Week 


By Bernie Thomas 
Associate Editor 

prowar. U.S. car and truck pro- 

duction during 1948 crept over 
the 4,500,000 mark last week, as this 
nation’ s plants built 112,521 vehicles, 
according. to AuTomotive News oath 
mates. : 

The past week’s accounting of 
87,251 cars and 25,270 trucks fol- 
lowed a similar performance in 
the previous week, when U.S. 
plants assembled 88,444 cars and 

= trucks for a total of 112,787 


More ambitious scheduling at 
independent plants, notably Stude- 
baker and Hudson, allowed the 
industry as a whole to sustain a 
production pace that for the past 


House Group Hits 
Dealer Practices; 


Opens H 


ASHINGTON.—Public hearings 

on alleged questionable prac- 
tices by auto dealers will be-started 
here today (Nov. 15) by a House 
subcommittee. 

The hearings were launched 
with a charge by the congres- 
sional committee that the auto 
industry is overcharging new-car 
buyers at the rate of $450,000,000 
a@ year by undervaluing tradeins 
and forcing the sale of unwanted 
accessories. 

This charge followed a _ three- 
month investigation of the sales 
policies of auto dealers in the 
Washington area. 

* + . 


[= WAS revealed by Rep. W. 
Kingsland Macy, committee 
chairman, that a long list of wit- 
nesses will be called, many of 
whom will face charges made 
against them, while others free of 
any charges will be asked to ap- 
pear and give their views on car 
merchandising generally. 

Some sources said that the 
committee will also raise the 
question of why auto manufac- 
turers failed to police and con- 
trol sales practices of their 
dealers. 


(In this respect, auto makers in 
the past have pointed to anti-trust 
laws as curbs on how far makers 
can go in meeting this problem.) 

It is said that at least one auto 

(Continued on Page 8, Col, 3) 





several weeks has been at postwar 
record proportions. 

Both General Motors and Chrys- 
ler Corp, suffered output Gockines, 
while Ford was able to hike.gch¢ 
Sere only slightly over the wee 


* > * 


CDs. changeovers were deter- 
rent factors in GM’s Buick, 
Cadillac and Oldsmobile divisions, 
while wildcat strikes curtailed pro- 
duction of Chrysler and DeSoto 
cars. 


Meanwhile, Studebaker con- 


last year. The South Bend pro- 
ducer’s truck production also was 

soon to surpass that 
of 1947, 


At Hudson, recently installed 
overtime schedules were clearly 
bearing fruit. Hudson output was 
topping 800 units daily. 

With half the month already 
gone, a plant survey last week 
found U.S. makers planning to 
build 366,000 cars and 103,000 trucks 
for a total of 469,000 units in No- 
vember. A few thousand units either 


‘way was said to depend much on 


the attendance recorded by em- 
ployes during the Thanksgiving 
Day weekend. 
. 7 * 

At ANY RATE, nearly all plants 

reported that the flow of mate- 
rials for final assembly was better 
than it had been in many weeks, 

A compilation of individual 
Plant estimates revealed that, 
barring unexpected labor tieups 

(Continued on Page 41, Col. 1) 


Production 


Automotive News Estimates 
U. S. Cars, Trucks 


112,521 112,787 


— i. tn 


Week Weeks Week 


For complete production totals 
by makes, see table, page 41. 


103,915 








2 








POs ovine is a roundup on the 
outcome in various states of 
legislative proposals having direct 
and indirect affect on the auto 
industry: 

Arizona: Voters approved a 
measure designed to put “teeth” 
into a 1946 state constitutional 
amendment outlawing the closed 
shop and other forms of compul- 
sory unionism. 

or tee Voters defeated a pro- 
posed state 
ing limited protection against the 
diversion of automotive taxes to 
non-highway purposes. The 
amendment would have 
the seventh cent of state gasoline 
taxes to highway and airport 
purposes, instead of schools and 
general purposes as at present. 

Louisiana: Voters approved a 
$30,000,000 bond issue for the build- 
ing of a causeway across Lake 
Pontchartrain and another $30,000,- 
000 bond issue for a Mississippi 
river bridge at New Orleans. 

: An approved state 
amendment gave Baltimore power 
to condemn land for off-street 
parking ar, 


ASSACHUSETTS: Voters de- 
feated measures which would 
have outlawed the closed shop, re- 


49 Chrysler Order 
Given Jacobs 


DETROIT.—F. L. Jacobs Co. has 
received orders from Chrysler Corp. 
for substantial quantities of venti- 
lating windows for the 1949 model 
passenger cars, C. Jacobs, 
president, announced last week. 
These ventilating windows rep- 
nt a new product in the Jacobs 
} of automotive parts, and pro- 
Wetion is expected to get under 
y in December at the Parts 
fuiatturing division plant at 

prse City, Mich., Jacobs said. 














broader 
Castes St. Louis Buick dealer, 


City of Flint Pays Homage 
To Curtice and Hufstader 


By George Deery 
Associate Editor 
FLINT.—Residents of this city 
filled the IMA auditorium Nov. 4 
to honor Harlow H. Curtice, new 
exccutive vice-president of General 
Motors, and William H. Hufstader, 
nuw GM vice-president in charge 


o1 Jistribution, at a “Salute to Red | J 


anu Bill.” 

Curtice had been manager and 
Hufstader sales manager of Buick 
before their promotions, They both 
assumed their Buick posts in 1933. 

A 1934 Buick and a 1949 model 
were displayed on the stage. The 
affair was climaxed with the first 
public showing of Buick’s '49 Rivi- 
era convertible. 

Banquet speakers representing 
the community were Carl Bon- 
bright, president of General Foun- 
dry & Mfg. Co., and Arthur Jarvis, 
head of Palace Corp. and past 


Roundu ; of State Returns . 


How the Votes Went 
On Auto Proposals 





$50,000 AWARD TO ans HOSPITAL—W. F. Hufstader (left), former Buick 
, and Harlow H. Curti 


ick dealers as a permanent tribute to the two Buick 
responsibilities with General Motors. At the right is D. E. 
who was toastmaster 
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quired election of union officials 
by secret ballot and required a 
secret vote of a majority of union 
members before a strike could be 
authorized. 

Massachusetts voters also by a 
vote of 5% to 1 approved a con- 
stitutional amendment forbidding 
the diversion of highway user 
taxes to non-highway purposes. 

An amendment which would have 


increased the state gasoline tax PROFIT-SHARERS—Happy smiles from of the, 2 
was defeated. (DeSoto), Detroit, as cones their dene of the 
Minnesota: Voters turned down osticipation in the company's profit-sharing plan. 


Gad Carol Harden (right). posserer, 


an amendment which would have 
divided proceeds of the state’s 
gasoline tax equally between the 
state and counties. The state will 


Missouri: A veterans’ bonus pro- 
posal to be financed by an increase 
of one cent in the state sales tax 
met with defeat. 

Missouri voters also rejected a 
proposal to increase the gasoline 
levy from 2 to 3% cents a gallon, 
the additional revenue to be used 
for county roads and city streets. 
Municipal gas taxes, now levied by 
St. Louis, Kansas City and others, 
would have been abolished. Mean- 
while, another proposal to increase 
Missouri gasoline taxes by two 
cents a gallon is expected to come 
up in the 1949 legislature. 


+ + * 


EW HAMPSHIRE: A constitu- 
tional amendment to permit 
the taxing of gross incomes of in- 
dividuals and corporations was re- 
jected. Also defeated was a pro- 
to allow taxation of public 
utilities at a special rate on elec- 
tric energy generated or sold. 

West Virginia: A $50,000,000 bond 
issue for the building of farm-to- 
market roads was approved by the 
voters. 

Wisconsin: Incomplete returns 
indicated that the voters had re- 
jected the proposed enactment of 
a 3 percent sales tax to finance 
the payment of a veterans’ bonus. 


Costing More 


The automotive industry’s export 
picture, already somber, grew even 
darker last week with an announce- 
ment by the government of the 
Union of South Africa that it was 
prohibiting the importation of auto- 
mobiles costing more than $2,000. 


Autos were but one of a num- 
ber of “non-essential goods” that 
importers were forbidden from 
bringing into South Africa. 

In addition to banning the impor- 





Hudson Income 
For 9 Months 
Tops *47 Figure 


DETROIT.— Hudson Motor Car 
Co, reports consolidated net income 
for the nine months ended Sept. 30 
of $5,497,199.76, equal to $3.03 per 
share, after all charges including 
depreciation and interest, and pro- 
vision for federal, state and foreign 
income taxes. 

In the corresponding period of 
1947, the company had consolidated 
net income of $5,158,854.65, or $2.84 
a share. 

Net income for the three months 
ended Sept. 30, 1948, was $1,464,- 
484.28, equal to 81 cents per share, 
after all charges including depre- 
ciation and interest, and provision 
for federal, state and foreign in- 
come taxes. This compares with 
consolidated net income of $1,362,- 
588.32, equal to 75 cents per share in 
the like quarter of 1947. 





By Bob 
Managing Editor 
ILE SOME oil companies are 
dubious about the high-com- 
pression engine trend, the auto 
makers embarked on such a pro- 
gram are sure they are right. 

But no matter who is right and 
who is wrong, this the auto mak- 
ers concede: 

It is going to take time. 

A recent check by AUTOMOTIVE 
News with oil companies indicated 
considerable opposition to the 
trend. Some oil men said they had 
no intention of making the great 
changes necessary until they were 
“absolutely forced to do so by pub- 





jeneral sales 
uatplay the scrolls y received 
the Flint Women's hospital fund. 


at the testimonial luncheon. 


are also all smiles as 


Export Picture Darkens 


South Africa Bans Importation of Autos 
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employes of Louis Rose Co. 
ae returns from their 
Feng sie (eft), eft) —— Soe, 


Than $2,000 


tation of certain commodities, the 
South African government has an- 
nounced that it will allow importers 
only 50 percent of the hard cur- 
rency they received in 1947 for the 
importation of goods not on the 
banned list from hard currency 
areas, 

South Africa is currently the 
world’s No. 2 importer of American 
automobiles. Before the war it was 
first in importing American cars, 
according to the Automobile Manu- 
facturers Assn. 

Export figures of cars and 
trucks this year are well off 1947's 
totals, the AMA said. In the first 
nine months of this year, 176,420 
cars and 153,352 trucks were ex- 
ported in contrast to the 196,730 
cars and 192,923 trucks exported 
during the same period in 1947. 

In July of this year, car exports 
were 22,028. The total fell of to 
20,588 in August and shrunk to 
18,793 in September, AMA records 
reveal. 

Although the South African im- 
port ban applies equally to goods 
from sterling and non-sterling 
areas, it is not expected to hamper 
English exports to any great extent. 

The ruling will advance the 
cause of small car manufacturers 
even more since, it is applicable 
only to automobiles costing more 
than $2,000. 

Like most of the world’s markets, 
South Africa adopted this course in 
an effort to stem the drain on its 
gold reserves. 


always a gestation period. Nature, 
being an old hand at the business, 
can turn out a dog or a cat ora 
mouse within fairly fixed time 
limits. 

Men, at best being lesser 
things, can’t -tell you precisely 
when engines of 10 to 1 com- 
pression ratios will be common. 
But chances are that if you are 

a doubter at any price, you can 
probably get some bets down at 
the GM research laboratories, 
where they are pretty confident 
that it is going to happen some- 
time this century. 

They base their belief on this: 











Hearings Open 
On Extension of 


Steel Allocations 


WASHINGTON.—Public hearings 
on the proposed continuation be 
yond Feb. 28, 1949, of three volun 
tary steel allocation plans now in 
effect under Public Law 395 will b« 
held here in the Department of 
Commerce auditorium today (Nov. 
15), the Office of Industry Coopera- 
tion announced. 

Time set for the three public 
hearings, and the amounts of steel 
products involved in each of the 
plans, is as follows: 

10 a.m., Steel products for re- 
quirements of the armed forces, 
102,505 tons monthly, which is the 
same as the present rate. 

2 p.m., Steel products for U.S. 
Atomic Energy Commission proj- 
ects, 16,244 tons monthly, which is 
a reduction from the present 20,000 
ton rate. 

4 p.m., Steel products for require- 
ments of the National Advisory 
Committee for Aeronautics, 1,926 
tons monthly, which is the same as 
the present rate. 

The steel industry has agreed to 
continue to provide steel products 
for the three programs beyond Feb. 
28, 1949. 





Watson Is Named 
Assistant Sales 
Chief of Nash 


DETROIT.—Appointment of 
James W. Watson as assistant gen- 
eral sales manager of Nash Motors 
is announced by 
H. C. Doss, vice- 
president in 
charge of sales. 

Watson, former- 
ly Eastern re- 
gional manager, 
will be in charge 
of Nash field ac- 
tivities and mer- 
chandising. Floyd 
5 G. Sease, assis- 
— 7 tant general sales 
3. W. Wateen manager, will 
continue with his present admin- 
istrative responsibilities, Doss said. 

Starting in the business as an 
automobile salesman, Watson has 
had extensive retail and wholesale 
experience with Franklin, Plym- 
outh, Chrysler, DeSoto and Olds- 





mobile before joining Nash in 1946. 


Auto Makers Reply on Engine Trend 


They have proved that high-com- 
pression engines offer enormous 
advantages. You can’t, they say, 
laugh off gasoline economy 40 per- 
cent greater than that of present 
engines, 

The engines were built. The rec- 
ords were made. The facts were 
presented by C. F. (Boss) Ketter- 
ing at the SAE meeting in French 
Lick, Ind., a couple of years ago. 

> * e 
OBODY HAS been able to re- 
fute them. So the high-com- 
pression engine men insist that 
they aren’t going off half-cocked: 
(See GAS, Page 39, Col, 3) 





president of the Flint Chamber of | © demand.” = 
Commerce. AUTO MEN take a philosophical 
Curtice and MHufstader were/ ‘1 view of this attitude. They con- 


praised for their civic and indus- 
trial contributions to the city. Their 
successors, Ivan L. Wiles, general 
manager, and Otis L. Waller, sales 
chief, were introduced. M. A. Gor- 
man, managing editor of the Flint 
ournal, was toastmaster. 


The affair saw the actual presen- 
tation of $50,000 from Midwest 
Buick dealers, in the names of 
Curtice and Hufstader, to the Flint 
Women’s hospital fund. 

The executives were further hon- 
ored by the University of Michigan 
band. Between selections Curtice 
was presented with an “M” blanket 
bearing his name. This award is 
usually limited to band members. 
Presentation was made by Walter 
B. Rea, associate dean of students. 

Buick has sponsored several trips 
to out-of-state football games for 
the band, 


cede that there is a great deal of 
inertia to overcome when you at- 
tempt to swing the whole oil indus- 
try and the whole auto industry 
around by the tail. 

However, they point out that 
the record of every major ad- 
vance shows opposition similar 
to that encountered on the way 
up to 10 and 12 to 1 compression 
ratios. 

Ethyl gasoline was scoffed at 
when it was introduced. Some peo- 
ple were shocked at the idea of 
putting lead in gasoline. A few 
eminent medical men even gave it 
as their considered opinion that 
the fumes would wipe out cities. 

Now who would be without Ethyl 


gasoline? 
* t 


+ 
I hed THE BIRTH of anything new, 
research men point out, there is 





DEALER FRIEND OF VETS WINS AWARD—The American Legion certificate of apprecia 

tion award for West Virginia was presented to Gienn Hatfield Motors, Inc. (Ford), at 

Welch in a recent ceremony attended by legion members and employes. This honor is 

awarded annually to that organization which has done most to promote the employment o/ 

is | physically cnatnoged Sa seperens. Seventeen of the dealership's 30 employes are veterans, 
of whom are bied 















UTOMOBILE dealers are the 

most important merchants in 
any community. No group of mer- 
ehants do the dollar volume in 
communities as do auto dealers, 
except the grocery and meat stores. 
Such stores are large in number 
and divided between the independ- 
ents and chains. 

The recognition of the impor- 
tance of the automobile dealer has 
been slow in developing. A great 
many automobile dealers don’t re- 
alize their importance to their com- 
munities as a businessman, as a 
taxpayer, as an employer of labor, 
and as a citizen. 

Recognition of the importance 
of automobile dealers on the part 
of the public since the war has 
been growing by leaps and 
bounds. Many dealers for a great 
many years have accelerated this 
process by taking an active part 
in civic enterprises. Many deal- 
ers are officers on church boards, 
chambers of commerce, business 
clubs and community life in all 
its ramifications. There has been 
a number of governors of states 
from the ranks of automobile 
dealers. There have been in the 
past, and are now, many state 
senators and representatives. 
Each year records additional 
elections of dealers as mayors 
and other city officials. 

This is as it should be. The 
product they sell affects the lives 
of everyone in the community, 
whether they are owners of auto- 
mobiles or not. And it is more than 
appropriate that automobile dealers 
assume a greater responsibility in 
the business, social and religious 
activities in each political subdi- 


vision. 
e s > 


Dealers Joining 


In Group Action 

ITH development of the indus- 

try, more and more dealers 
have become leaders in problems 
with which our industry is much 
concerned. I refer to such things as 
safety, highways and parking. 
Dealers on these extra-curricular 
activities have worked as individu- 
als, as well as unitedly, in group 
action, for city, county, state and 
nationwide effort. 

Such activities are not only 
goodwill builders for the dealer 
himself, but contribute measur- 
ably to the public interests. Al- 
most without exception the na- 
tional, the state, and local dealer 
associations have such projects 
constantly on their agendas, The 
Pennsylvania association, for in- 
stance, has employed a full-time 
commissioner to head up its safe- 
tv committee, which is statewide. 
They not only get active coopera- 
tion from their legislature. but 
are increasingly successful in in- 
sviring cooperation on the part of 
the public. 

Many other state associations 
approach Pennsylvania in this in- 
tensity. The results in Pennsyl- 
vania speak for themselves. Al- 

though it is a mountainous state, 
the accident rate is much less than 
the national average. 

A good example of a local asso- 
ciation activity is Akron, where 
John Lehman, manager of the asso- 
ciation, has energized the whole 
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community through meetings, radio 
and newspaper contests. 
* © . 


Safety, Parking 
Are Challenges 


T= Philadelphia association 
spends a lot of effort on traffic, 
parking and safety. It recently pro- 
vided many thousands of animal 
cutouts with safety slogans to all 
pupils in Philadelphia schools in 
the primary grades. One of the 
PATA members talks on a radio 
station on the subject of safety 
each week. 

Even in smaller communities 
dealers are taking an active inter- 
est. I was in Muncie, Ind., recently 
to attend a safety meeting that 
was sponsored by Jim Rhodes 
(Oldsmobile) and addressed by Al 
Huber, an Indiana state trooper 
who had been trained in safety at 
the Traffic Institute of Northwest- 
ern University. 

All dealers agree that, if people 
are afraid to take their cars out 
for a Sunday afternoon drive, 
their business is affected adverse- 
ly. All dealers know that, if 
there is insufficient parking 
space, automobile use will suffer. 
Dealers know, too, particularly in 
the states where there are no 
anti-diversion laws, that when 
money obtained from gasoline 
taxes is used for other purposes, 
automobile drivers are being 
cheated by having paid for high- 
ways that have never been de- 
livered. 

It seems to me that these things 
are challenges to every automobile 
dealer, He must, however, forget 
his personal interests in the project 
and consider it in its broader as- 
pects. If automobile dealers alone 
rise up and demand improvement 
on these objectives that are so 
close to us, then the public feels 
that the industry is the only one 
— and therefore it lags be- 
hind. 


. > 7 
Public’s Support 
Must Be Obtained 


vo technique that our trade 
should follow, therefore, is to 
develop public support for the gov- 
ernment officials in charge of these 
programs. No school board, for in- 
stance, will buy a training car 
simply because automobile dealers 
urge it. But if automobile dealers 
energize the parents of school chil- 
dren to demand it and therefore 
support such appropriations, school 
boards will act. 

Let’s take a lesson from the in- 
dustry’s enthusiasm developed in 
the early development: of roads. 
Committees were formed in the 
trade to sponsor roads and solicit 
contributions. Such activity served 
in building a few miles of roads in 
scattered sections of the country, 
but was a failure. Building of good 
roads is too great an objective for 
any single industry. 

A road is an asset to all who 
use it and have property near it. 
When the industry started build- 
ing roads, municipalities and 
states lay back and let the in- 
dustry go ahead. The industry 
found itself in wrong, reversed 
the process and devoted its ener- 
gies to utilizing the government 
divisions who were responsible 
and backing those officers by 
obtaining public support. 

Let’s keep safety, highways and 
parking uppermost in our minds. 
Let’s show interest when anyone 
suggests ways we can help to im- 
prove the situation. 


Two Illinois Dealers 


Elected to Congress 

SPRINGFIELD, Ill.—The new 
Illinois congressional delegation will 
include two auto dealers: Sid Simp- 
son of Carrollton and Peter F. Mack 
jr. of Carlinville. 

Rep. Simpson, a Republican who 
was reelected, proposed the day 
after elections that the federal gov- 
ernment deny the use of the mails 
to political polls. Rep.-elect Mack, 
31, is the first Democrat to be elect- 
ed in his district since 1940, 
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By Mac Gordon 
Associate Editor 

ee by the outcome of the 

national elections, dealership 
unions are planning new drives for 
unorganized workers and increased 
— for those already in the 
old. 

An Automotive News check of 
several key Midwestern cities shows 
that labor organizations are rousing 
themselves in what may be a cli- 
mactic effort to capture the esti- 
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BAY CITY, Mich—Two Flint 
dealerships and three individuals 
were acquitted by a jury here last 
week of charges they violated the 
Federal Corrupt Practices Act. 

Trial of two other Flint new-car 
dealers on similar charges was 
postponed until next spring by Fed- 
eral Judge Frank A. Picard. 

Set free were Lippincott Motor 
Sales, Inc., and R. & G. Motor 
Sales, Inc. The individuals ac- 
quitted were Harry L. Woodin, 
Lippincott president; 
Lippincott, the firm’s secretary- 
treasurer, and Peter Gavriloff, 
former president of R. & G. 
Judge Picard adjourned until 

next year trial proceedings against 
Genesee Motor Sales, Inc., and its 
president, Roy H. Burgess, and 
Otto P. Graff, Inc., and its presi- 
dent, Otto P. Graff. 

A federal grand jury had indict- 


Record Turnout 
Expected Today 
At Ohio Parley 


CLEVELAND.—A record attend- 
ance was expected for the opening 
here today (Nov. 14) of the annual 
convention of the Ohio Automobile 
Dealers Assn. 

Featuring a “nautical party” as 
the highlight of the opening day’s 
social agenda, the delegates later 
were to hear an afternoon address 
by Karl M. Richards of the Auto- 
mobile Manufacturers Assn. on 
“The Next Hundred Million Motor 
Vehicles.” 

Other speakers include Edmund 
H. Harding; W. Kneebone, NADA 
managing director; A. G. Rude, 
vice-president of Universal CIT 
Corp., and Joseph F. Leopold. 


F ire Levels Warehouse 


Of Seminole Motors 

SEMINOLE, Okla.—Fire of un- 
determined origin swept the Semi- 
nole Motor Sales Co. (Ford) ware- 
house here, causing damage esti- 
mated at more than $100,000. 

Company officials said that six 
cars were removed from the burn- 
ing building but six other cars and 
pickup trucks were destroyed along 
with the dealership’s stock of mo- 
tors, tires, and a new paint and 
body shop, 


Election Augurs New Shop Drives . . . 


Garage Unions Spurred 





mated 300,000 dealer workers who 


still are “open shop.” 

The tipoff on the extent and na- 
ture of these projected drives may 
come from two important meet- 
ings this month—the AFL Execu- 
tive council get-together at Cin- 
cinnati and the national CIO con- 
vention at Portland, Ore, 

Complicating the picture is the 
proposed nationwide backshop drive 
of the independent International 
Assn. of Machinists and the emer- 


POCATELLO DEALERS PUSH DRIVING PROGRAM—The first driver training to be pre- 
sented to the Pocatello (Ida.) high school by the Pocatello Automobile Dealers Assn. The 
association has announced plans to furnish a new car of different make annual! 
hool. The car determined by drawing this year was an Oldsmobile. Left to right: 
M. Pugmire, E. Gledhill, high school principal; George Woods, high school instructor; 
Blair, president of the dealer association, and Park Price of Highway Motor Co 


to the 
nspector 


Jury Frees 3 Flint Dealers 
In Political-Gift Cases 


ed the Flint dealerships and the 
individuals, charging each concern 
had unlawfully donated $500 to the 
Republican party. 

Judge Picard ordered postpone- 
ment of the Genesee and Graff 
trials at the request of Thomas P. 
Thornton, U.S. district attorney. 

In Detroit, Federal Judge The- 
odore Levin set trial dates for 
two of five Wayne county deal- 
erships accused of violating the 
Corrupt Practices Act with GOP 
donations. All the indicted De- 
troit area dealers have pleaded 
not guilty. 

Judge Levin ordered a Dec. 14 
trial date for Kessler Motors, Inc. 
(DeSoto), Detroit. A Jan. 5 trial 
opening was set for North Brothers, 
Inc. (Ford), Lincoln Park, and its 
president, Ernest North. 


Trial dates were still to be sched- 









gence of other independent unions 
in scattered cities throughout the 
country. 


* * + 
U== LEADERS report they 
have been “encouraged no end” 
by the Democratic election victory 
and the prospects for liberalization 
of the Taft-Hartley law. 

Outright repeal of the law or 
modification of certain stringent 
provisions, they forecast, will open 
the way for intensification of union- 
izing efforts among backshop and 
frontshop employes. 

Sections of the  Taft-Hartley 
law, which dealer unions would 
especially like to see erased, in- 
clude the majority-vote require- 
ment for union shops and the 
bans on closed shops, jurisdic- 

tional strikes and secondary boy- 
cotts. 


“With these restrictions gone,” 
one union chief told Automotive 
News, “it will be much easier for us 
to sign up the mechanics and easier 
yet to keep them in line.” 


* + . 

ABOR RELATIONS counsels for 

various dealer associations be- 
lieve that the protection, which 
dealers formerly could expect from 
the NLRB, may be minimized by 
the actions of the new 81st Con- 
gress. 

The NLRB ruled last spring that 
auto dealers were subject to the 
jurisdiction of federal laws in labor 
matters. At that time, it is recalled, 
there was every indication that the 
Taft-Hartley law would counteract 
any undue encroachments attempted 
by unions under the one-sided Wag- 
ner act. 

Now, however, the outlook is de- 
picted as gloomy for the unorgan- 
ized dealers as well as for those 
that have lived with union contracts 
through the past decade. 


oa * . 
ANOTHER development of sig- 
nificance to dealers last week 
was the opening of U.S. Supreme 
court hearings on state laws ban- 
ning closed and union shops. 

Although the Taft-Hartley act 
bans closed shops and allows union 
shops if approved by a majority of 
workers, it specifically permits 
states to restrict union shops even 
further or outlaw them entirely. 

In a closed shop, a worker must 
be a union member to be hired. 
In a union shop, a non-union 
member may be hired but he 
must join after a certain proba- 
tionary period. In both cases, a 

worker who loses his union mem- 
bership must be fired by the em- 
ployer. 

If the U.S. Supreme court over- 
throws the state curbs on these 
“union-security” practices, another 
possible means of protection against 
labor excesses will be wiped off the 


uled for Northwest Chevrolet Co., | books 


Detroit, and Myron T. (Pat) Pat- 


terson, vice-president; Merollis 
Chevrolet Sales & Service, Inc., 
Detroit, and Dominic Merollis, 


president, and Hickey Motor Sales, 
Inc. (DeSoto), Lincoln Park, and 
Dennis A. Hickey, president. 





pounds) .. 





hour. 


On the House .. . 


What this country needs now, instead of a good five-cent cigar. 
is some reassurance to business from President Truman. We can’t 
believe that, with the nation riding a crest of prosperity engendered 
by free-enterprise business, the President will try 
to tamper with that system. But it certainly would 
settle business’ jitters if he’d say so in no un- 
certain terms... . 

National Used Car Dealers Assn.’s top execs 
sessioned in Detroit last week; among those 
present were Carl Marker, president; Ray Hay- 
ward, first v-p; Louis Baker, secretary-treas- 
urer, and Marty Barrar, Michigan director. .. . 
Ex-NADA President Bill Mallon is back in cir- 
culation on a reduced scale (he’s 

. Charlie Henderson (N. Y. man- 

ager) is recovering from a heart attack. ... 

Philadelphia association,” which will hold annual 
dinner Nov. 30, reported last week that a check of 165 prospective 
customers showed 54 of them already owned 1948 cars (one individ- 
ual had received delivery of seven new cars of different makes)... . 
Body repairmen, according to the Labor department, have the high- 
est earnings of any auto shop workers: $1.37 to $2.36 an hour. Top 
mechanics’ earnings averaged $1.31 to $2.15 in 30 cities; greasers got 
78 cents to $1.84, while car washers averaged 64 cents to $1.50 per 


* ” 7 

[BtRorr DEALERS, particular- 
ly, are awaiting the decisions to 
be made by the AF'L and CIO meet- 

ings this month. 
Already four separate union 
groups have signified their inten- 

(See SHOP, Page 36, Col. 3) 
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Pere WEMHOFF, 
Editor. 
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and dealers in motor vehicles, perts and accessories. 4 
™ the dealer on every used vehicle accepted in partial payment for a 1ew 
A car or truck. § 3. Srey doliar of gasoline tax collected by state or federal 
governments applied to the building and maintenance of highways. 4 4. The 
eg elimination of governmental and bureaucratic controls over this industry. 
r § 5. A return to the precepts of independence and the rewards of applied 

energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


Well-Informed Dealers 
ls Our Objective 


ECENTLY a used-car dealer objected to an article by 
Columnist John O. Munn advising new-car dealers to get 
into the used-car business. 


The dealer stated his belief that many of AUTOMOTIVE 
NEws subscribers are used-car dealers and that they were 
offended by the article. Our records back up the dealer on 
the first point: Many of our readers are used-car dealers. 


But certainly we had no intention of offending them, nor 
did Columnist Munn, for he said in his article: “I make 
this recommendation not in any way to be injurious to the 
used-car dealer.” 


And later on, he added: “I think the change will benefit 
the used-car dealer,” pointing out that a good, experi- 
enced used-car operator is in a better situation if his com- 
petition for used-car sales are new-car dealers, rather than 
speculators temporarily in the business to get the cream 
and then get out. 


While the editor’s note at the head of Columnist Munn’s 
article makes it clear that he is expressing his own opinions 
and not setting AUTOMOTIVE NEws policy, we go along with 
him on this one. We believe he was informing readers, not 
offending them, and our main objective is to publish infor- 
mation of interest to both new and used-car dealers, as well 
as the auto industry in general. 


At times, information is unpleasant to some readers. And, 
while we regret this, we still think that it is our business 
to publish it anyway. 


In the present matter, we believe that the new-car dealers 
are going to have to get into the used-car business eventu- 
ally. Used-car dealers are eager to take all their used cars 
now, but when trading gets tougher and lots get clogged, 
the new-car dealer will be the one to suffer if he isn’t ex- 
perienced at moving the used cars so that he will be in a 
position to trade with new-car customers. 


Fair and equitable contracts between manufacturers 
i 2. A fair profit to 


AUTOMOTIVE 





2ar>ago 


Of course, some new-car dealers have always wholesaled 
all their used cars and have been successful. But these are 
the exceptions rather than the rule. In the long run, most 
new-ear dealers are going to have to be in the used-car 
retail business to some extent, at least, and at the same 
time keep up their used-car dealer contacts. 


And we firmly believe that it is better for the used-car 


dealer to be aware of that trend—and be prepared for it—- 
than to read only the pleasant things and wear blinders. 
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LONDON, Nov. 4.—(Delayed)-- 
God willing and the elements wita 
us, we sail from Southampton to- 
night on the United States Lines 
“S.S. America” for God’s own coun- 

try! Not even one 


BACK of the 800 DPs 
TO GOD'S who were landed 
COUNTRY _ in New York this| | (ews tem - AVID MAKER, i 


SAYS CREEPING AD 
IN (OST OF MATERIA Lyf 
AND SUPPLIES MEANS—¥ 0 


week will be hap- 

pier to see that old Statue of Lib- 
erty. One plans glibly on an eight 
or ten-week sojourn away from 
home, but Brother, after five or six 
weeks he would willingly pay a 
premium to his travel agency to 
put him on the first ship or plane 
home. Then, of course, England 
has never been famous as a winter 
resort and it is nearly winter here 
now, or else the lack of heat in- 
doors makes you think it is! You 
are pretty sure to accumulate a 
rather nasty case of bronchitis, as 
I did, which hardly leaves you in 
a mood to enjoy even a land of 
milk and honey, let alone a land 
of glum skies, everything rationed 
and at prices which, even to us 
“wealthy Americans,” are scandal- 
ously high for what you get! 

> + + 

FOR ALMOST two weeks now 
I have been trying to unscramble 


and make sense out of this pro- 
gram of the present so-called “La- 
bor government” in England. The 
theory is, as I get it, if you col- 
lect all the dollars you can from 
abroad, by whatever means, then 
put your own people on a starva- 
tion diet, make them proud to give 
up everything so you can tax them 
unmercifully and finally SPEND 
NOTHING outside your own coun- 
try, eventually you should balance 
the budget! Just as simple as that 
—or so the long-haired economists 
seem to have worked it out. Well, 
of course, the Chinese have been 
on this theory for as long as I can 
remember. They earn nothing, 
spend nothing and consequently 
have nothing! 
. . * 

NOW OF COURSE an American 
visitor like myself hates to men- 
tion it, but it is a fact that since 
the first of this very year, Brother 
Paul Hoffman has given outright 
to these poor Britishers some $375 
million in food, fuel, etc. More 
in fact than to any other nation 
on our dole list. No good American 
challenges our right to be as gen- 
erous as we please with those who 
were and will be our allies, but 
what I do not like is the fact that 
by this very means we are helping 
maintain a phony system of scarc- 
ity which is depriving a great 
democratic nation of its very birth- 
right of independence. You don’t 
hear much about it at home, but 
there is almost equally divided 
sentiment over here as to whether 
the Marshall plan is a help or a 
hindrance. Whether, after all, we 
are not only upholding the hands 
of those who have fostered this 
strange theory of deprivation and 
austerity. It is, as I observe it, 
exactly the antithesis of our Amer- 
ican system which has given our 
people more of the better things 
of life and made us the envy of 
the rest of the world. Our system 
is to make every shop girl want 
nylon stockings, every home a bath- 
room, every family an automobile! 

To get them, we offer jobs which 
pay enough wages to make them 
possible of attainment. The laborer 
who builds the car makes enough 
to pay the plumber who puts in 
the bathroom. The plumber, from 
his profits, buys the car the laborer 
helps to build! It’s all just as sim- 
ple as that, or at least it is to me! 

* * * 


BUT POOR old England! Her 
people, who are stoic, proud and 
the last to complain, are appar- 
ently accepting this latest blasting 
of their hopes and happiness, with- 
out too much complaint. After four 
years of bombings, they seem to me 
benumbed. They are accepting re- 
strictions which even Hitler never 
dared attempt on the Germans. 
One would not blame them if they 
were headed anywhere else but up 
a blind alley. Let me recite just 
one example which has happened 
since I arrived here. The food min- 
ister announced “another lump of 
sugar” effective the first of the 


‘Where Is It? 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
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High Octane 

Page 59, Oct. 25 issue of AuToMo- 
tive News, “Gas for Future High 
Compression Engines.” Would the 
facilities that produced 100-octane 
gas during the war for airplane 
engines be available for civilian 
production now? 

Most average citizens believe that 
enormous quantities of 100-octane 
gas were produced during the war. 
Maybe we’re all wet. How about 
it?—Wu S. Brown, sales depart- 
ment, Cadillac Automobile Co. of 
Boston. 

Eprror’s Note: We're told that 
some of these facilities stand idle, 
while those that could be con- 
verted have been. Oil firms say 
the wartime 100-octane repre- 
sented an 18 to 20 percent recov- 
ery of fuel from crude, compared 
with 40 to 45 percent for present 
auto gas. The wartime gas was 


year and restrictions off hard can- 
dies and jams. The national head 
of the confectioners screamed, 
“For God’s sake, remove the ra- 
tioning now, before Christmas! Our 
warehouse bins are groaning and 
our candy makers have been laid 
off for months!” Now, I ask you, 
does that kind of system make 
sense? 
* * * 

JUST TO CONFIRM my own 
viewpoint, let me quote what Joe 
Frazer, president of Kaiser-Frazer, 
whom I saw at the Paris show, 
had to say on his return to New 
York today: “Food in Britain is 
not fit to eat! England is in a 
mess. There is a philosophy of 
searcity, and they seem to think 
austerity is the answer. There is 
no incentive to make money. What 
they need is more people working 
at productive enterprises!” In 
which, as you have already gath- 
ered, I most wholeheartedly agree. 
—G.MS8. 





produced at 25 cents a gallon with 
no allowance for tax or distribu- 
tion. Oil men say that if such gas 
was produced generally for cars 
today, the world supply of gaso- 
line would drop 10 percent. See 
story on page 2. 
> * * 

Hits ‘Freeze’ 

The recent action sought by those 
selfish boys from Texas (AuTomo- 
TIVE News, Oct. 25, page 3: “Freeze 
New Franchises, Texas Dealers 
Urge”) proves conclusively that 
there really are individuals in this 
great free enterprise country of 
ours who are so self-centered as to 
believe that the lush and juicy prof- 
its of the past six or seven years 
was actually tailor-made just for 
them, and them alone. 

Yes, Texas, it would be just ducky 
if the manufacturers would sit idly 
by and hold their hands while you 
birds sat behind your money-filled 
desks and wait for the next sucker 
to walk meekly in and lay down the 
“necessary” cash with which to 
drive out in one of your new cars. 

But, Texas old boy, school’s just 
about out; it won't be long now un- 
til you will have to go to work. 
—Cnaries E. Dovatas, 864 N. Rush 
St., Chicago. 


Coming “ee 





Nov, 14-16—Cleveland 
Ohio Automobile Dealers Assn. 

Nov. 15-17—Richmond (John Marshall ho- 
tel). Automotive Trade Assn. of Virginia 
convention. 


. Annual convention, 


Springs 
. Annual convention, 
Automobile Dealers Assn. of West Vir- 


ginia. 
Nov. 28—Wyoming Auto Dealers Assn. con- 
vention. 


ECEMBER 
Dec. 3-4—Missoula, Mont, Annual conclave 
of Montana Automobile Dealers Assn. 
Dec. 6-7 — Wichita, Kans, (Hotel Broad- 
view). Annual convention, Kansas Motor 

Car Dealers Assn, 
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Again this year 
as for many years past 


America Looks to Chevrolet 


for the most beautiful buy of all... for the car that gives 


MORE VALUE IN EVERY WAY 


cm proof that Chevrolet gives more value 
—and the proof that America prefers it above 
all other cars—is that more people have 
bought Chevrolets than any other make, 
this year as for the total 18-year period, 1931 
to date. Compare cars, compare values, and 
you’ll know why millions of people every- 
where have decided that CHEVROLET 
AND ONLY CHEVROLET IS FIRST in 
dollar-value as in nationwide registrations! 


Going Powvaud Toysion MG Go end: Aerolat 
aor 


CHEVROLET MOTOR DIVISION, General Motors Corporation, DETROIT 2, MICHIGAN 
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Senators Weigh cere 


Effects of New 
Pricing Plan 


Business Opinions 
Sought on Court’s 
Base-Price Rule 


WASHINGTON. — Hearings on 
the effect the Supreme court’s edict 
against basing-point price policies 
in the steel and cement industries 
may have upon the national econ- 
omy got under way here last Tues- 
day before a special Senate sub- 
committee, headed by Senator 
Capehart of Indiana. 

The subcommittee is a part of 
the Senate Interstate and For- 
eign Commerce committee. Thir- 
teen days of hearings have been 
scheduled. 

Witnesses last week were repre- 
sentatives of small businessmen’s 
groups, government officials and 
steel users. 

In many industries, particularly 
those furnishing raw materials 
such as steel, cement, lumber, 
glass, petroleum and building ma- 
terials, it has been the practice 
for the manufacturer to absorb 
freight costs into his quoted price. 
Under this system, basing points 
were established throughout the 
country and the same prices quoted 
in the territory served by the bas- 
ing point irrespective of the differ- 
ence in freight charges that might 
be involved. 

The automotive industry has 
not used this system, motor ve- 
hicle prices being generally quot- 
ed f.o.b. factory, but the car 
makers nevertheless have a direct 
interest in the matter since the 
prices of the raw materials they 
must buy are affected. 


The Federal Trade Commission 
started the campaign against the 
basing point system by instigating 
suits against members of the steel 
and cement industries. The Su- 
preme court upheld the govern- 
ment cases in general, with the 
result that the steel and cement 
manufacturers now use the f.o.b. 
system employed by the automobile 
makers. 

The result of this has been con- 
siderable confusion, with even top 
FTC officials disagreeing among 
themselves as to what the law now 
is with respect to absorption of 
freight costs into delivered prices. 

The present hearings are to find 
out, if possible, exactly what the 
business interests of the country 
would like Congress to do about 
the matter, if anything. 


L-M Sales Parley 
Set for Dec. 1 


DETROIT.—District sales man- 
agers of Lincoln-Mercury will meet 
in Detroit for a three-day confer- 
ence with company and division 
officials beginning Dec. 1. 

J. E. Bayne, Lincoln-Mercury 
general sales manager, said the 
meetings would include discussion 
of sales, service, parts and acces- 
sofies, engineering, distribution and 
the general 1949 sales program. 

The conference will conclude Dec. 
3 at the Ford Rotunda theater in 
Dearborn with a presentation of 
the company’s public relations pro- 
gram by C. E. Carll, director. 





AAPM Dinner Attracts Auto Headliners 





(Automotive News photos by Marty Pierce) 


SUPPLIERS CHAT WITH CAR MAKERS—Annual banquet of the Automotive & Aviation 
Parts Manufacturers, Inc., drew more than 600 persons in Detroit last week. Among those 
present to hear C. E. Wilson, General Motors president, deliver the main address were 
(left to right): Henry Ford II; Walter Rockwell of Timken-Detroit Axle; |. B. Babcock of 
Avco Mfg. Corp.; Wilson; and Lioyd A. Johnson of National Motor Bearing Co. Wilson 
declared unfilled car orders are just as great as they were; will not be affected by the 


RIVALS CONFER—This group at the AAPM's reception in Detroit last week included (le/t 
to right): D. S. Harder, Ford vice-president; C. E. Bleicher, president of DeSoto, and 
Walter Nyquist, Hudson's chief body engineer. 


election. 





OTHER BRASSHATS—Also among those attending the AAPM's annual dinner were 
to right): C. C. Carlton of Motor Wheel; M. 
W. A. Blume, president of American Brakeblok; John 

dillac, and L. L. Colbert, president of Dodge. 


Brakeblok division; 
eral manager of Ca 


left 


B. Terry, general sales manager of American 
. Gordon, gen- 





PARTS MAKERS CHAT—Left to right, at the AAPM reception, were: Fred A. Volibrecht, 


president, Industrial Wire Cloth Products Corp.; T 


GS. Graham, Goodrich vice-president; 


J. J. Newman, Goodrich vice-president, and Carl Johnson, vice-president, Cleveland Graph- 


ite Bronze. 


Finance Official Admit 





Excessive Charges to 59 


INDIANAPOLIS.—An official of 
the General Finance Corp. has ad- 
mitted it overcharged 59 of its In- 
diana automobile finance customers 
but claimed most of the over- 
charges were due to clerical errors 
and “simple human frailties.” 


E. E. Knoblock of Chicago, rates 
manager for the Illinois corpora- 
tion, testified as a hearing was 
resumed before the Indiana De- 
partment of Financial Institutions 
on charges General Finance fleeced 
its customers. 


Knoblock said the company ad- 
mitted the charges it made on the 
59 auto loans were in excess of the 
maximum permitted by state laws, 
but bookkeeping errors were re- 
sponsible for most of them. All the 
overcharges have been repaid, he 
said. 

Arthur P. Wurtlin, who became 
Indianapolis regional manager for 
the company on Oct. 12, testified 
he had instructed the firm’s agents 
not to accept “blank” loan con- 
tracts from auto dealers. 

Several witnesses testified at a 
previous hearing that they had 








L-M DEALERS, OFFICIALS CONFER—Members of the Third National Lincoln-Mercury 


Dealers’ council met with members of the Ford Policy committee during their three-day con- 


ference in Dearborn recently. 


Powers, Pittsburgh: Henry Ford 


Left to right, front row: D. 
facturing; T. W. Skinner, former qengres manager, Lincoln-Mercury; J. 

Il, Ford president; Benson Ford, vice-president of Ford and 
genes manager of Lincoln-Mercury; Frank Graham, Atlan 


S. Harder, vice-president—manu- 
N. Kemp, Akron; L. E 


6a.; J. Raymond Young, St. 


‘aul; H. T. Youngren, vice-president—engineering; Dan re Ban East St. Louis, Ilil.; JR 


Davis, vice-president—sales and advertising. Rear row: 


S. W. Ostrander, manager—opera- 


tions, Lincoln-Mercury; J. S. Bugas, vice-president—industrial relations; J. Roy Murray, Corpus 


Christi, Tex.; Joseph 8. Paimer, Nashville; M. 


L. Bricker, vice-president—general production; 


Gordon Davis, Utica, N. Y.; Ivan V. Walton, Sait Lake City; C. F. Unruh, general purchasing 
agent; W. W. Agnew, Kansas City; Lyle A. Byers, Berkeley, Calif.; J. C. Alexander, Trenton, 


N. J.; J. &. Bayne, general sales manager. 





been forced to sign “blank” loan 
contracts which were later pur- 
chased by General Finance and 
eventually their installment rates 
were hiked. 

Wurtlin, however, said he threat- 
ened dismissal of any employe who 
accepted a “blank” or partially- 
filled-out contract. Russell Tolley, 
manager of the firm’s Indianapolis 
office during the period when the 
alleged irregularities occurred, was 
fired in September, Wurtlin said. 

The overcharges admitted by the 
General Finance officials ranged 
from a few cents to $35 and the 
victims were customers of both the 
Indianapolis and Evansville branch 
offices. 

Ruling on whether or not the 
corporation is to have its state 
license revoked is yet to be made. 


Rose Is Indicted 
On Comet-Car 
Fraud Charge 


BROOKLYN. — A federal grand 
jury here handed up a 22-count 
indictment charging use of the 
mails to defraud last week against 
Julius Rose. 

Rose was named as having re- 
ceived $49,000 from auto dealers 
on his promise that they would 
become agents for new-type cars 
he intended to put on the market. 

Some months ago, the Postoffice 
department closed the mails to 
Rose on a fraud order following 
complaints from dealers. 

Hyman H. Goldstein, assistant 
U.S. attorney, said Rose advertised 
the cars by sending. circulars 
through the mail. He has not pro- 
duced any automobiles, Goldstein 
said. 

The General Developing circulars 
advertised a small car called the 
Comet convertible, a Marvel de- 
livery car and a motor bicycle de- 
vice called Featherlite. The Comet 
was to sell for $320 knocked down 
plus 15 percent for assembling, the 
Marvel for $600 and the Feather- 
lite for $160. 


~atemeniehaseill 





ARMY THERE, TOO—AAPM's annual banquet attracted (left to right): Merle St. Aubin 


i of G | Motors; Co 
Sitsidge fleld, Miche t Ww. Thomauea parks manager, Chevrolet; Col. A. H. Cummings, 


Sitrid e Field, Mich.; 1. 
chief, 
Chrysler Corp. 


ichigan military district, and Fred C. 


W. T.. Hudnell, commandant, U.S.A.F., 


Bahr, general manager, MoPar division of 





GOOD STORY?—Ral 
attention of John jerson ( 
executive vice-president of Gabriel, at 


M. Allison (left), of Warner Automotive Parts division, holds the 


center), president of 
the AAPM's annual affair. 


Anderson Co., and Bill Kline (right), 





ALSO PRESENT—Left to right, at the AAPM's annual banquet in Detroit last week, were 


B. E. Hutchinson of Chrysler 
vice-president, Borg-Warner. 





Corp.; Ray Allen of Ford, and G. A. Shaliberg, executive 


Sawyer Appoints Group 
To Boost Scrap Flow 


WASHINGTON.—Appointment of 
a national scrap drive committee 
was announced here last week by 
Secretary of Commerce Charles 
Sawyer. 

The committee will assist the of- 
fice of industry cooperation in its 
efforts to increase the flow of scrap 
from industry, farms, and auto 
wrecking yards to mills and foun- 
dries through a nationwide indus- 
trial iron and steel scrap drive, it 
was explained. 

The committee is composed of 
leading trade association executives 
representing industries which are 
potential sources of large amounts 
of obsolete iron and steel machinery 
and equipment. In this connection, 
Sawyer emphasized that the suc- 
cess of the scrap drive will depend 
largely on the extent to which top 
executives of industry make it their 
personal concern to “clean house” 
and move their obsolete and dor- 
mant dies, tools, jigs, fixtures, equip- 
ment, and parts to the mills and 
foundries through normal trade 
channels. 

The current iron and steel scrap 
drive, unlike wartime scrap drives, 
it was pointed out, is confined to in- 
dustry, auto wrecking yards, and 
farms, and does not extend to the 
nation’s households. 

The need at this time, Sawyer 
said, is for high grade heavy scrap 
in the form of heavy pieces of obso- 
lete industrial equipment, old trac- 
tors and plows, junked jalopies and 
the like. 


Among trade association execu- |. 





tives invited to serve on the com- 
mittee are: N. C, Goin, American 
Gear Mfrs. Assn.; R. D. Wolcott 
and L. D. Green, American Iron & 
Steel Institute; John Lawrence, 
American Trucking Assns.; H. V. 
Hadley, Automobile Mfrs. Assn.; 
C. E. Woodward, Farm Equipment 
Wholesalers Assn.; G, A, Foshin- 
baur, National Auto Wreckers 
Assn.; Paul Mulliken, National Re- 
tail Farm Equipment Assn.; DeWitt 
Emery, National Small Business 
Men’s Assn.; Jack Wiggins, Na- 
tional Standard Parts Assn.; John 
Hulse, Truck Trailer Mfrs. Assn.; 
Ralph Bradford, U.S. Chamber of 
Commerce; Earl Bunting, National 
Assn, of Manufacturers; George A. 
Renard, National Assn. of Purchas- 
ing Agents, and Cranston Williams, 
American Newspaper Publishers 
Assn. 





Dodge Route Van Prices 
Range $2,595 to $2,990 


DETROIT. — L. L. Colbert, 
president of Dodge, has an- 
nounced Detroit factory retail 
prices on the new Dodge Route- 
Vans. 

The Route-Vans are built on 
three different wheelbase lengths 
and range in price from $2,595 
to $2,990, factory retail at De- 
troit, exclusive of federal excise 
taxes. 
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And you would be pleasantly 
surprised, too. 


Just like anyone who steps into 
a car upholstered with Hewitt 
Restfoam cushioning and dis- 
covers exquisite sitting comfort. 
Just one pleasant surprise... and 
then they look for comfortable 
Hewitt Restfoam cushioning in 
the cars they buy. 


You see, unlike ordinary cushion- 
ing, this luxurious foam rubber 
cushioning yields to every body 
contour—yet assures firm, natural 
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support. What’s more, it’s self- 
ventilated by millions of tiny, 
interlaced air cells—to assure 
cool comfort. 


Yes, the comfort advantages of 
this modern cushioning have been 
proved time and again in thou- 
sands upon thousands of cars... 
in buses, trains, and planes as 


RES 


HEWITT RESTFOAM 


HEWITT-ROBINS 


She's in fora PLEASANT SURPRISE! 


well. And remember, Restfoam 
is nationally advertised so that 
car buyers now recognize it by 
brand name. 


For further information call 
George P. Hooper, Manager, 
Automotive Restfoam Sales, 
1914 Fisher Building, Detroit 2. 
Phone TRinity 3-6970. 
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Britain's ‘Dollar Grin’ 


et 


ODER GOUR CAB 100g INS 


ee al ae 
“Etty says she ain't sure if she approves of these new radiators.” 
—London Sunday Express. 


president, has moved its principal 
office from Dublin, Va., to Pulaski 
and changed its name to Mayberry 
Buick, Inc. 


Mayberry Buick 
Mayberry Motors, Inc., Pulaski, 
Va., of which Odell H, Mayberry is 








Hearings Open Today +s 


House Group Hits Dealer Practices 


(Continued from Page 1) 


1|manufacturing executive will be 
| called before the. committee. 


as was speculation by some 
Washington observers that the 
committee will use tactics similar 
to those it employed in its attacks 
on the steel gray market. 

In that investigation, the com- 
mittee extracted from steel produc- 
ers a pledge to halt shipments to 
all gray market operators the com- 
mittee uncovered. 

Some observers said that com- 
mittee members feel that it is 
the auto manufacturer who has 
the power to remove “uncon- 
scionable from both 
new and used-car sales, 

Macy said that initial hearings 
will run only two days, due to 
other commitments of committee 
members, but they will be resumed 
as quickly as possible. 

* o . 


THE 3% months of the com- 
mittee investigation, Rep. Macy 


One of the 
“quietest’ words in 
automotive history 
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scionable markup since the gener- 
eus profit which the dealers make 
on new-car sales was established 
by the manufacturers on a sufi- 
ciently high percentage in relation 
to list price to compensate them 
for the used-car loss they normally 
sustained in prewar markets. In 
addition to this, since they receive 


@ percentage discount, the new-car 


said that “we have taken what we 
feel to be a representative cross- 
section of these dealers and have 
conducted a thorough inquiry into 
their operations for the first seven 
months of 1948.” 

“We have traced,” he said, “thou- 
sands of automobile transactions 
representing approximately 60 per- 
cent of the new-car sales in this 
area during that period. As a re- 
sult, we have arrived at certain | ally 
conclusions which we believe are 
worthy of further consideration by | !east 60 percent above prewar. 
the Congress, the automobile indus-| “Tradeins have been undervalued 
try, and by the public. by the dealer on the average of at 

least $300. It is estimated that dur- 
ing the first seven months of 1948 
this practice has cost the people in 
this metropolitan area more than 
$2,000,000. 

“2. Based upon complaints the 
committee has’ received, it appears 
that the new-car purchaser does 
not want at least 50 percent of the 
extras and accessories with which 
his car has been equipped. Yet, we 
find on an average, a new car car- 
ries $286 worth of such items. It 
is, therefore, estimated that during 
the first seven months of 1948 the 
people in this area purchased ap- 
proximately $2,400,000 worth of ex- 
tras which they did not want.” 

* > * 


DROJECTING the preliminary 

findings of his group in this 
area into the national picture, Macy 
estimated that, during the first 
seven months of this year, the 
American public “may well have 
lost more than $200,000,000 on un- 
dervalued tradeins and probably 
has paid over $250,000,000 for extras 
they did not want.” 

During the investigation, how- 
ever, Macy said, “we have found 
that some dealers have made every 
effort to deal fairly and honestly 
with the public.” 


















conservative our 
findings and have resolved every 
doubt in favor of the dealers.” 

Macy said that staff investigators 
for the committee had found: 

“1. Although historically tradeins 
were handled by new-car dealers 
at a loss, today they are selling 
them at an average of 43 percent 
above the amount they have al- 
lowed. This constitutes an uncon- 


who resort to every questionable 
trade practice in order to squeeze 
the greatest amount of money 

from the anxious purchaser.” 
The Macy committee on ques- 
tionable trade practices is a sub- 
committee of the House committee 
on public works. Other members 
A. Coffin, 


Pennsylvania; Will M. Whitting- 
ton, Mississippi, and Henry Lar- 
cade jr., Louisiana. Macy, a New 
York reelected Republican, will 
preside over the trade practices 
unit until the new Congress meets 
in January. He then, of course, will 
be succeeded by a Democrat. 
7 o * 

UNSEL FOR the committee is 

John T. M. Reddan, with E. R. 

Ferguson jr. as his assistant. 

The committee also has two 
“lame ducks.” Coffin and Muhlen- 
berg were not reelected. 

No one could say who would 
succeed Macy as chairman. Since 
this is a special committee, with- 
out ample funds to operate, its 
future may be said to be uncer- 
tain. It is believed, however, that 
it will be given new and prolonged 
life when the 81st Congress comes 
in because there has been so much 
material assembled by the com- 
mittee investigators that there will 
be an insistent demand from many 
quarters for a showdown. 

—WituaMm ULLMAN 


Wagstaff Sees 
Little Change 


In Production 


MINNEAPOLIS.—J. B. Wagstaff, 
vice-president and sales manager of 
DeSoto, told a group of Twin Cities 
DeSoto dealers that the company’s 
production forecast for passenger 
cars remains about the same for 
the coming winter and spring 
months. 

Here on a three-day inspection 
tour of dealer facilities, Wagstaff 
said that even though the normal 
rate of production has already re- 
sumed, following a_ three-week 
strike at the automobile body plant, 
the shortage of steel and critical 
supply of manpower in the Detroit 
area may choke off any possibility 
of major production increases, 
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. Searching inquiry by experts 
=~ proves the Susexcorty of 
PORCELAINIZE 


TRADE MARK REG. U. S. PAT. OFF. 


in spectacular beauty and matchless durability over waxes, glazes 
and ordinary polishes. This fact is confirmed by those major 
automobile manufacturers who have tested PORCELAINIZE com- 
petitively not just for months but for years. PORCELAINIZE, in 
a field by itself, is the process these experts recommend 

both for new and older cars. 


If you are not now offering PORCELAINIZE advantages to 
your customers, order an initial supply today. Prove 


for yourself its guaranteed superiority on 50 cars. With this 
AN AREA OF ONLY ih FT. BY 23 FT. proof comes the added discovery that, with the selling 


CAN BE THE MOST PROFITABLE SPACE helps available, PORCELAINIZE can become 
your third largest source of service revenue. 
ON YOUR SERVICE DEPARTMENT FLOOR 





AN EXCLUSIVE NEW CAR DEALER SERVICE 
HERE’S ALL YOU NEED... Nationally Advertised 
One electric power buffer (costs $60 to $75). . ‘by #1 a 1 
One easily and quickly trained operator. Automobile Dealers and countless 
One case of PORCELAINIZE Liquid automobile owners, since 1934. 
(Services 48 cars and costs 
Tol 0 Me lade 
One case of PORCELAINIZE 
WASH CREAM ; 
(Services 96 or more jobs; 2 
costs $8.64). : 


For evidence of piste 2 oe FILL IN, MAIL 


Denver 9, Colorado 


PLEASE MAIL US without obligation, full intormation regarding 
’ PORCELAINIZE profits and “dealer designed” merchandising program: 


as well as full information regarding Nome of Compony 
one of the smallest investments you To Attention of ilengeiti acai eedtinsstaliiatatcnsanbatisinebaial 
ever made, mail this coupon now ... aici nial ia ell Stete 
Make of Cer Sold 
Very importont 


FREEMAN & FREEMAN, INC., DENVER, COLORADO 












FOB FACTORY 


Automation Devices 
Push Precision 
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(The opinions expressed herein are those of Columnist Allen and are not 


necessarily those of Automotive News.) 


By A. H. Allen 


“ &A UTOMATION’’—the technique of using mechanical de- 

vices to move parts into and out of forming or fabri- 
cating equipment and to handle them between operations— 
is one of the latest sensations to come out of the Ford plant 


engineering department. And® —-———— 


over which trade magazines | of other gadgets which substitute 


in the metalworking industry 
are going ecstatic. The devices re- 
ferred to include such things as 
gripper arms attached to presses 
which cycle automatically with the 
press to grasp and remove formed 
parts from dies, sheet loaders for 
presses, turnover devices to change 
the position of parts before suc- 
ceeding operations, swabbers to 
apply drawing compounds to press 
dies, scrap removers and dozens 





A. H. Allen 


mechanical power 
for manual effort. 

A special auto- 
mation depart- 
ment has been 
organized at Ford 
and has been 
functioning for 
about a year and 
a half, constantly 
seeking new spots 
for installation of 
its mechanical 
robots, most of 


CLUTCHES + RADIATORS + OIL COOLERS 








| which are specially tailored for a 
| specific job. 

The idea is not particularly to 
save on labor, although this na- 
turally accrues, but rather to 
gear handling to the operation of 
processing equipment so_ that 
maximum speed of the latter may 
be realized, permitting labor to 
be released to jobs where man- 
ual dexterity can be used to max- 
imum advantage. Also involved, 
of course, is the matter of safety 
since inter-operation handling of 
large bulky stampings, for exam- 
ple, is bound to present hazards 
for even the most careful opera- 
tor. 


Reports indicate that so far)| 





about 500 special automation de- 
vices have been designed, to cost 
some $3,000,000, a number of which 
are already in operation with an 
accompanying production increase 
of around 20 percent. 
+ * * 
Upgrading Due 
OST SPECTACULAR installa- 
. tions have been in pressed 
steel and welding departments, 
such as the frame rail, floor pan, 
fuel tank and door panel lines at 
the Rouge plant. Functioning of 
the various lines is an impressive 





FORD VETERAN—W. K. Edmunds (right), 
culenpe. Midwest regional sales manager cf 
Ford Motor Co., is pictured receiving a 35- 
ear service pin from L. Smead, Dear- 
orn, assistant general sales manager. The 
ruby-studded pin was presented Edmunds at 
a testimonial dinner in Chicago attended by 

Midwest region representatives of the 
company from seven states. 





sight, with all operations, includ- 
ing the movement of parts between 
operations, cycled so that it pro- 
ceeds with clocklike precision—ex- 
cept occasionally when one of the 
“robots” develops gremlins. 

Over the next few years, it is 
expected that many new installa- 














tions will be made, each to be 
unique and representing thou- 
sands of hours of study and de- 
velopment. 

Obviously, this important work 
is a step toward the fabulous 
“pushbutton” manufacturing plant 
which, however intriguing, will 
probably never be realized because 
of the inevitable fallibility of me- 
chanical equipment. In the change, 
the workers and toilers become the 
watchers, the controllers and the 
maintenance engineers, which in 
one sense is good because it means 
upgrading from former menial 
tasks. ‘ 

* * 


A Pollster, Too? 


V C. YOUNG, chief engineer of 
*Valve and Saginaw divisions 
of Eaton Mfg. Co., takes this writer 
to task, and probably justly so, for 
comment in the Nov. 1 installment 
of this department wherein men- 
tion was made of hydraulic valve 
lifters as a “fairly recent develop- 
ment.” He points out that his com- 
pany has been furnishing what it 
calls the “zero-lash” lifter since 
1932 when there were production 
releases for Pierce-Arrow. 

So, like the recent election polls 
which went to the dogs, instead 
of vice versa, we will admit to 
somewhat hasty conclusions. 
What we had in mind particu- 
larly in the comment was the in- 
cidence of hydraulic valve lifters 
on the new Olds V-8 and the 
Buick straight-eight engines. 
Cadillac has used the arrange- 
ment in recent years, as has Lin- 
coln on both its V-12 and the 
present V-8. 

Young explains his company now 
supplies the units to Lincoln, White 
Motor, Packard (for its largest 
eight), American LaFrance and 
Continental aircraft engines. We 
are in complete agreement with 
him in the outlook for numerous 
other engine manufacturers’ to 
adopt hydraulic lifters for quiet 
valve action, particularly as more 
high-compression engines and au- 
tomatic transmissions are evolved. 


Canada Output 
Shows Increase 
In September 


OTTAWA, Ont. — Factory ship- 
ments of Canadian-made motor ve- 
hicles advanced to 23,775 units in 
September compared with 16,959 
units in August, but still less than 
the 24,205 units shipped in Septem- 
ber last year, the Division of Census 
of Industry and Merchandising of 
the Canadian government reports. 
ber period this year dropped to 
185,022 units, as against 187,986 in 
the same period last year. 

The shipments in September, 1948, 
included 16,378 passenger cars, 7,204 
trucks and 193 buses, with ship- 
ments of vehicles imported from 
the United States totaling 920 units, 
comprising 462 passenger cars, 456 
trucks and 2 buses. 

Factory shipments in this month 
involved 13,384 passenger cars for 
sale in Canada and 2,994 for export; 
5,760 trucks for sale here and 1,444 
for export; 176 buses for sale in 
Canada and 17 for export. 

In the January-September period 
this year, factory shipments of 
Canadian-made vehicles included 
for sale in Canada 94,622 passenger 
cars, 54,924 trucks, and 552 buses, 
with vehicles for export comprising 
17,170 passenger cars, 17,654 trucks 
and 100 buses. 

Shipments of vehicles imported 


| from the United States during this 


nine-month period totaled 4,902 
units, including 2,698 passenger 
cars, 2,188 trucks and 16 buses. 


Acquisition Hikes Capital 
At Contract Purchase 


DETROIT. — George A. Bigley, 
president of Contract Purchase 
Corp. of Detroit, last week an- 
nounced the acquisition of all com- 
mon stock and a substantial block 
of the preferred stock in Midland 
Finance Corp. of Milwaukee. As a 
result, Contract Purchase has in- 
creased its working capital approxi- 
mately $1,000,000, Bigley said. 

In addition to its Detroit opera- 
tion, Contract Purchase maintains 
branches at Adrian, Ann Arbor, 
a Flint and Port Huron, 

ch. 
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BACK FROM TOWN-LOADED DOWN 


AUTOMOTIVE NEWS, NOVEMBER 15, 1948 11 


—bur PILE FABRIC can Take ir! 


FARM OWNERS KNOW the value of pile fabric upholstery. They use 
their cars for hauling ... for work as well as pleasure. They’ve 
seen with their own eyes how pile fabric upholstery “fights back” 
... how it stands up best under the punishment called upon by 
daily farm use. 


“Velmo”* Pile Fabric, made by Goodall today, is the finest 
example of the ability to combine long-wearing toughness with 
lasting beauty in motor car upholstery. “Velmo” is scientifically 
blended to resist wear . . . to stay beautiful longer despite sun, 
dampness, road dirt, severe use. 


© 1948, GOODALL-SANFORD, INC 
*REGISTERED TRADE MARK. AUTOMOTIVE DIVISION, 1703 FISHER BUILDING + DETROIT, MICHIGAN 
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Out of t 


Out of their soil... 
a better living!” 


.» Lyle Baerwald inherited a Wisconsin 
farm that was largely worn out... With seven 
years of soil control, fertilizing and crop 
rotation he has doubled his corn, trebled 
hay production. From increased earnings, 
the family’s home has been remodelled, 
kitchen modernized, motion pictures and 
grand piano added for entertainment... 
Case history of successful farming as 
practiced today, this article helps visualize 
the SF market more than data... Read it, 
page 32, November issue. 


1949 meat diet . . . will not be much more 
than 1948. High employment and spending, 
population increase, military buying and 
ERP will more than meet slightly larger 
meat output... “Farm Outlook” page 6. 


Permanent alliance... Once isolationists, 
80% of farmers now favor the permanent 
military alliance of US and Western Europe 
---"Farmer Speaks” page 8. 


Magnetic plugs... remove abrasive wire 
and steel particles in crankcase oil... 
Fence stretcher gives wire strands proper 
tension... Humidity control automatically 
turns on fans or heat in cow barns... 
“What's New in Farming” page 10. 


heir soil. 





SF Home Planning Service... in 
cooperation with two of the 47 department 
stores offering this SF service, helps decorate 
and refurnish farm living rooms . .. page 41. 


Plastic clothesline... with smooth 
surface that won't catch nylons... Vat-dyed 
towels, part asbestos, polish dishes as 

they dry ... cover for broom makes it 
better wall duster... “What's New in the 
Home” page 16. 


And scores of other articles, hundreds of 
practicable and profitable ideas and 
suggestions... as well as an impressive 
assortment of advertisements from companies 
which have already discovered the superlative 
market in Successful Farming’s circulation! 
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..a better living 


Spearheaded by women... the second 
agricultural revolution in a generation is under 
way ...scaling up living standard and farm 
homes on Heart States farms...opening new 


and illimitable markets! 


Too LittLe KNown is the first agricultural 
revolution which started after World War I. 
made farming a more efficient industry, more 
stable business steadily developing. 

Nowhere were the effects more manifest 
than in the agricultural Heart States, site of the 
country’s deepest topsoil, home of US farmers 
with the largest investments, yields and incomes 

.-business address of a majority of top-half 
farmers earning 90% of national farm income, 
and of the majority of SuccessruL FARMING 
subscribers as well! 


Ficut years of unprecedented prosperity 
have reduced this farmer’s debts, stepped up 
his savings, increased by billions his investment 
in new equipment and machinery...Now the 
farm family and farm home begin to benefit! 

Housing comes first—remodeling, additions, 
new homes...probably exceed current urban 
home building. Using local labor, buying his 
materials direct, working himself, the farmer 


SUCCESSFUL & 
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escapes urban restrictions, and costs, gets far 
more building value! 
Electrified farms are up by 50% since 1940 
. Specified are central heating, and more hot 
water, bathrooms, showers, electric outlets, 
light, labor saving aids ... modern family kitchen 
plus a separate workroom for handling milk, 
butter, eggs, canning, laundry—equipped with 
freezers, mangle, range, ventilating fan, washing 
machine, the small appliances . . . good looks, 
comfort utility in furniture, furnishings. Some 
new farm homes have basement game rooms! 


Freep From the dawn-to-dark drudgery of 
the past... better educated than her mother, 
high school graduate . . . cooperative learner 
in 4-H activities, grange, clubs, PTA... the 
SuccessFuL FarMinc subscriber’s wife has more 
energy, leisure, interests, higher standards and 
greater expectancy ... no longer accepts catalog 
stocks or crossroad store, can drive a hundred 
miles for shopping and get back the same day! . 
Moreover, on most family farms, butter and egg 
receipts are her private income... and at current 
prices, substantial secondary spending power. 


In RECOGNITION of the expanded interests 
and economic importance of the farmer’s wife 
..» SUCCESSFUL FarMInc in its November issue, 





devotes more of its planning, space, staff, and 
color to the farm home and farm living—no 
longer segregates women’s interests in a Home 
Making section but puts farm-living articles 
and advertising on a par with farm-business in 
the advance pages ...adds heavier, whiter paper 
for better appearance. 


Awmonc 1,200,000 SF subscribers ...more 
than a million in the agricultural Heart States 
have an average gross income close to $10,000 
this year. ..a class market non-existent ter 
years ago in the whole US population, l 


alone the circulation of one magazine! 


This top farm market is brushed lightly by 
general media, reached effectively only by 
SuccEssFUL FaARMING—influential as the result 
of forty years of intelligent service to the best 
farmers of the country. 

For a better understanding of the new car, 
truck, and accessory sales opportunities in this 
best farm market...see the November issue... 
ask the nearest SF office for current data and 
details! SuccessruL Farminc ... Des Moines, 
New York, Chicago, Detroit, Cleveland, Atlanta, 
San Francisco, Los Angeles. 


& FARMING 
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Tire Supply Now 
Equals Demand, 
Survey Shows 


ASBURY PARK, N. J.—Manu- 
facturers of passenger automobile 
tires have caught up with the im- 
mense backlog of orders that faced 
them at the end of the war and 
supply and demand are once again 
in close balance, according to the 
Crowell-Collier third annual auto- 
motive and tire survey. 


Results of the survey were made 
public by Ray Robinson, director 
of research for Crowell-Collier 
Publishing Co., in an address be- 
fore the National Assn. of Inde- 
pendent Tire Dealers convention 
here. 

He told the convention that the 









TEACHING THE TEACHERS—Cadillac district parts and service = parts represen- 
tatives, branch service personnel and representatives of General Motors of node, and GM 
Overseas Operations, . ne a recent two-da qe —- was a part of the sales and 
service home office meetings. This clinic had as 1949 vaive-in-head engine = 
was conducted b ric C. Purcell, service engineer. Tha men “yh will be a o 
same clinic to 6, Cadillac servicemen in > field in the months to come, to familiarize 
the service personnel with the new engine. A chart presentation was used and an actual 
tear-down and build-up of the engine was made by each man. Special emphasis was laid on 
the proper use of the tools developed for the engine. 







15, 1948 


first postwar Crowell-Collier sur- 
vey in April, 1946, showed an im- 
mediate need for 30,000,000 tires. A 
year later, he said, volume produc- 
tion had reduced the demand to 
13,500,000. 

This year’s survey, taken at the 
start of the touring season, showed 
an immediate replacement need of 
4,305,000, or just about one month’s 
production by the nation’s tire in- 
dustry. Passenger tire purchases 
for the year are estimated at 42,- 
000,000, which, Robinson said, “is 
close to the known shipments of 
replacement tires for that period 
of time.” 


Increased production is rapidly 
driving the wartime recaps from 
the road, Robinson said. The 1946 
survey reported that recapped tires 
accounted for about 31 percent of 
all then in use, In 1947 the per- 
centage had dropped to 14, and this 
year the figure was 6 percent. 









Competitive Omen 
Ga. Dealers Getting Eloquent 
In Advertising Copy 


ALBANY, Ga—A study of the 
latest advertising by automobile 
dealers in southwest Georgia shows 
that the sales talk in ads bears 
an aggressiveness such as has not 
been seen since the war. 

Individual motor firms are ad- 
vertising more frequently in local 
papers, and are stressing the good 
qualities of products. 

Another thing some dealers are 
offering is “a demonstration ride.” 
One dealer admits that his new 
tactics are designed for the future 
when dealers will have to sell cars 
instead of “stall off” buyers. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry . .. an esti- 
mated more than 100,000 readers weekly! 





New Passenger Car Registrations by States, Nine 




















































































































Months Total, 1948-1947 
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Reading time: 
| minute, 55 seconds 


““When I walked down that gangplank forty 
years ago I couldn’t speak a word of English. I had no 
friends and little money,—nothing but a bag of tools, 
a pair of hands and tears in my eyes from seeing the 
Statue of Liberty. 


“I slept that first night in a flop house where 
one of my countrymen told me to go. I went out next 
morning to explore a little——came back that night with 
stars in my eyes and a song in my heart,—What a Country! 





back to the Statue of Liberty, the flop house, and to the 
good-natured Mick who gave me my first job. 


“After about seven years of working on cars 
and trucks I learned to speak English, and read it too. 
When I took out my final citizen’s papers they told me 
I knew more about my adopted country than many a 
native American. People used to call me ‘Happy John.’ 
How could anyone help being happy in such a country? 


“A lot of water has gone over Niagara Falls 
since those days. I hardly recognize myself as that tongue- 
tied immigrant of forty years ago. Here I am now owning 
a lovely home in California and the finest Chrysler- 
Plymouth dealership on the whole Pacific Coast. 


“If you ask me how I got that way I'd say it 
was a lot of things. It was all those years, it was this 
great kind-hearted country, and it was the new era of 
motor vehicles that seemed to arrive just about when I 


did. I moved up from fixing cars to selling then FPS 
I still do both as well as ever. : e = \n\ 
te 


af gp? 


SPEECHLESS 


in all ways but one/ 
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“The job I got was in a big rickety garage 
where I opened up my bag of tools, made motions with 
my hands, and convinced the boss I could fix any kind 
of machinery. The boss was a big Irishman and all he 
said was, ‘Go ahead and do your talking with them tools.’ 


“Nowadays, whenever I get real sentimental | 
get out those old tools and spread ’em on the floor. They 
take me back to when I was an apprentice in Europe, 


“I've got grown up kids now and grandchildren 
to boot. Whenever I get the chance I always tell them— 
‘Let your work speak for itself and folks will understand 
you.’ I also tell ‘em, ‘If it ever happens you kids don’t 
like the way things are in this country, go out and fight 
and vote for a change,—like true Americans.’ ” 

oe o a 
Write for our free booklet containing a 
number of these typical success stories taken 


from our files. Chrysler Corporation, 341 ay S/ 
Massachusetts Ave.. Highland Park 3, Mich. 6S 7 
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Chrysler Corporation 
PLYMOUTH * DODGE ¢ DESOTO « CHRYSLER * DODGE “Job-Rated” TRUCKS 
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High ways & Safety eee 





Underground Parking 
Progresses in East 


laws setting aside Boston Com- 
mon as a public trust. 

Drafted by the Philadelphia 
board’s off-street parking commit- 
tee headed by William S, Canning, 
the proposal outlined a method of 
carrying out the program at “no 
increased expense to the taxpay- 
Statistics were offered to 
show the pressing need for such 


Boro WILL probably start its 
3,500-car underground parking 
facilities next spring, Mayor James 
M. Curley announced last week. 
Philadelphia's 

























plans to relieve 
congestion moved 
ahead last week 
also with the an- 
nouncement that 
the Highway 
p Traffic Board has 
% proposed con- 
“oT struction of pub- 
lic garages under 
Reyburn Plaza and 13 other cen- 
tral-city sites. Cost of the Quaker 
City project is estimated at $25 
million. 

Boston’s plans were advanced 
upon receipt last week of a rul- 
ing from the U. 8S. Supreme 
Court, stating that no federal 
question was involved. This rul- 
ing apparently was a final de- 
feat for taxpayer groups oppos- 
ing the project who have con- 
tended the garage would violate 


ers ” 


facilities. 





pointed out. 





T WAS PROPOSED that the 

Philadelphia Authority, 
agency which passed out of exis- 
tence in 1943, be re-created. The 
authority, in cooperation with the 
traffic board, could locate, design, 
build and lease the garages, it was 


The report outlining the plan 
recommended that the authority 
obtain about $21,000,000 of the 
money required by issuing bonds. 
It was suggested that added 
funds could be obtained by using 
$2,000,000 in a loan authorized in 
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April, 1947, and by having city 
council appropriate $2,000,000. 
Under the plan, private garage 


after bidding for the privilege. 
Lease payments would enable the 
amortization of construction debts 
within a 30-year period. 

Then, with the city holding clear 
title to the properties, the garages 
could be re-leased to private opera- 
tors. The operators would defray 
cost of operation, maintenance and 
upkeep of the garages. 

It was estimated the plan 
could be carried to completion in 
five years, if the monies are made 
available. The area in which the 
garages are proposed is bounded 
by 4th, 18th, Market and Wal- 

‘ nut Sts. 

The report said that a six-month 
survey showed there were 3,512 
existing spaces in the sector. The 
project would provide 8,639 addi- 
tional parking spaces. Using a con- 
servative turnover figure of 1.7 
cars, this would mean the accom- 
modation of 20,655 vehicles daily, 
it was noted. 


Gets Nash Award 
The Nash 10-Point Select Dealer 
Award has been awarded to 
Hughes Motor Co., 1014 Third St., 
Texarkana, Ark. 


an 





QUIET- SPEEDY - DEPENDABLE 
CENTRALIZED CONTROL FOR 
YOUR SERVICE OPERATION 


BODY SHOP 


CASHIER 


MOTOR TUNE-UP 


ra 


GENERAL OFFICE 


Centralized Service Control Speeds Service, 
Eliminates Errors, Increases Profits 


Any business that is departmentalized can 
expedite transactions, save time, stop 
errors, end duplication of effort,and lower 
costs by centralizing control. You have 
that kind of business, especially as re- 
gards your service operation. That’s why 
a GROVER survey of the extra efficiency 
you can get with a Pneumatic Tube Sys- 
tem is worth your immediate considera- 


J eee 
THE GROVER COMPANY « 


tion. Such a survey costs you nothing, does 
not obligate you at all. GROVER has made 
many installations in automotive service 
setups that will interest you. Whether you 
are,planning new quarters or modernizing 
old or plan no other changes—¢his is a 
thing you ought to look into. Specialized 
literature on request—or a tailor-made 
survey of your requirements free of charge. 


TUBE SYSTEMS °® 
DETROIT 19, MICHIGAN 


Offices in Principal Cities 


























operators would lease the buildings | | 
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the "junker"’ behind it in a safety parade. 


An all-time record total of approxi- 
mately 350,000 high school students 
will benefit from driver training 
and education courses this year, it 
was predicted by Washington I. 
Cleveland, manager of the District 
of Columbia division of the AAA. 

“This compares with 238,000 stu- 
dents trained during the last school 
year and only about 70,000 in 
1946-47,” Cleveland said. “This year 
approximately 2,500 high schools 
will utilize dual-control driver 
training cars provided through AAA 
clubs and AAA national headquar- 
ters. 

“There has been an amazing jump 
in interest because officials and 
educators regard this training as 
one of the most promising ap- 
proaches to a solution of the critical 
traffic accident problem. 

“At the invitation of school au- 
thorities, AAA educational consult- 
ants this year will conduct some 
70 one-week teacher training 
courses to prepare teachers to con- 


Car Inspections 
Started by Police 
In Mississippi 

“We are not interested in seeing 
how many arrests we can make, 
but in how many lives we can 


save,” Col, T. B. Birdsong, Missis- 
sippi commissioner of public safety, 


inspection. 

He has enlisted every sheriff, 
chief of police, constable, county 
patrolman and law enforcement 
officer in the state in the drive to 
rid the roads of unsafe cars. The 
state plans to have about a hundred 
cars patrolling the highways. 

Passenger cars will be checked 
for two good headlights, with 
proper dimmer switch, red tail light 
and a stop light. Trucks will be 
checked for headlights, tail lights, 
reflectors, necessary flares, flags 
and emergency equipment. Both 
will be checked for windshields and 
glasses. 

Also to be checked are: foot and 
hand brakes, horn, windshield wip- 
ers, driver’s license, lighting for 
wagons on the highway at night, 
bicycles’ lights when operated at 
night, rear-view mirrors, steering 
gear and noticeably defective tires 
which would be a menace to public 
safety. 

* + * 


Restore Driver Training, 
Buffalo Dealers Urge 


Restoration of automobile driver 
training on the road as well as in 
the classroom in all Buffalo public 
high schools is being sought by 
Buffalo Automotive Trade Assn., 
Inc. It asked the Board of Educa- 
| tion “to reconsider its decision to 
eliminate road training at this 
time.” The association in the past 
has loaned dual-control cars to the 
schools. 


The board recently adopted a 
driver training program of class- 
room instruction now and road 
training in the summer session. 
Hutchinson-Central and Bennett 
high schools held “summer school” 
last year. The board excepted Bur- 
gard Vocational high school, which 


‘| continues to offer year-round com- 


plete training in conjunction with 
its automotive mechanics course. 
The board’s move was based on 
economy. 


assisted the local police department in its safety drive b tir 
strate what the dealer called a car in perfect mechanical condition. 


said in announcing a statewide car 








DESOTO DEALER AIDS SAFETY CAMPAIGN—S. & H. Motor Sales, Chicago Heights, Ili., 


donating a convertible to demon- 
It was contrasted with 


All-Time Record Predicted 
For Driver Training Total 


duct high quality courses. This 
brings to some 6,000 the number 
of teachers who have attended 
training courses during the past 12 
years of work in this field by the 

American Automobile Assn. 
“Students are given a two-phase 
program; classroom education to 
develop knowledge and attitude to- 
ward sportsmanlike driving, and 
practical behind-the-wheel training 
to develop skill.” 
ft e 


‘Learn to Live’ 
Seiberling Ads Cited 
For Safety Theme 


For exceptional service to safety 
in featuring child safety in its 1948 
advertising, Seiberling Rubber, Ak- 
ron, was presented with National 
Safety Council’s award of merit at 
the National Safety Congress. 

The presentation was made by 
Ned H. Dearborn, council president, 
to J. P. Seiberling, president of the 
company, at the conclusion of a 
speech by Seiberling which key- 
noted the school and college ses- 
sion of the council’s 36th annual 
convention. 

“Live and learn’ is a famous 
old precept, but on the record it 
would seem that no matter how 
long we sometimes live, we never 
learn to avoid accidental death,” 
Seiberling said. “‘Learn to live’ 
would seem to be a better program 
for modern youth.” 

7 a & 


Bell Appointed Chairman 


Of Montana Plan Group 

H. O. Bell of Missoula, Mont., a 
director of NADA, has been named 
chairman of the Montana High- 
way Planning Committee. The 
group’s biggest job will be the 
raising of $10,000,000 in the next 
five years if the state is to take 
advantage of the federal highway 
money offered states on a funds- 
matching basis, according to State 
Highway Engineer Scott P. Hart. 

Gov. Sam C. Ford has asked the 
committee for a review of the 
state’s highway system and to sug- 
gest to him sources of additional 
highway revenue. Hart said that 
if the $10,000,000 weren’t raised, 
“we would have enough money to 
maintain our highways after a 
fashion, we’d have enough money 
to run our highway department— 
but there would be practically none 
to match new federal appropria- 
tions.” 
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DEALERS: 


The Modern Advertising Plate 


With Customer Eye Appeal 
Write for Descriptive Brochure 
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2438 15TH ST., DENVER 11, COLO 
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TE 0s good--TW0 wars 


t ETTER HOMES & GARDENS families are is written equally for husbands and wives, 
h twice as good as an ordinary automotive so that your ad talks to the two people who 
market because they buy more than twice make up their minds together about a car, 
as many cars as the average family (3.57 pay for it together, use it together. 


cars in 10 years against less than 1.75). 
} © ) Double value—two ways—for every ad you 


They’re also twice as good because BH&G place in Better Homes & Gardens. 


Sell the 
Letter Momes bist 
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$ one time Dad 


Read in 14,950,000, f 
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(gets lots of help ! 


















VERYBODY in the family votes when it comes to choosing the 

family car. 
Nobody in the family can be safely overlooked when it. comes 
to spreading news about the new cars. 

What better place to reach America’s families with this 
news than in America’s largest weekly magazine? 


LIFE is read in 14,950,000 families . . . 
36% OF THE NATION’S TOTAL! 
This unheard-of family coverage—in every dealer’s area—is 
one big reason why LIFE is the finest magazine for showing 
off the new cars! 








families every week... 36% of the U.S. total 
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Transmission Linked 


To B-W Outlook 


By George Deery 
Associate Editor 


ORG-WARNER’S sales and 

earnings performance during 
the past several months has been 
followed with more than passing 
interest by many investors. 


Because it has been frequently 
discussed by numerous invest- 
ment advisory services, the com- 
ments of Robert G, Bennett, 
automotive analyst for Argus Re- 
search Corp., are timely. 

Bennett says “Borg-Warner has 
a sound position in the automotive 
parts field and has shown an above- 
average gain in sales and earnings 
during the pastwar period. 

“Furthermore, there is the possi- 
bility of additional earnings accru- 
ing from successful introduction of 
its automatic transmission, although 
there is no assurance that this 
might not be offset by a falling 
off in other lines. 


“CES QUENTLY, it would ap- 
pear that the company prob- 
ably is fairly close to its early post- 
war earnings peak.” 

The opinion continues: “Mean- 
while, Borg-Warner’s stock has 
given a good market performance 
and it is currently selling (Oct. 25) 
some 20 points above its 1948 low. 

“Around 62, the shares still are 
priced at a very low ratio to the 
prevailing rate of earnings and 
provide a yield of 7% percent on 
a total of $4.50 in dividends. 

“Since we cannot definitely fore- 
cast a reversal of the favorable 
earnings trend, we continue to re- 
gard the stock as suitable for hold- 
ing in semi-investment portfolios, 
but we would no longer advocate 
new purchases of the issue at 
prices close to its all-time high.” 


“Fok quite some time, Borg- 
Warner has had under devel- 


opment an automatic transmission 


vw 





CHOSEN BY LONE STAR USED-CAR MEN AT DALLAS—Texas Used-Car Dealers Assn. 


elected at its convention recently = to right): 


Houston, and Dick Wiley of Fort Wort! 


R. W. Workman of Lubbock; Sam Swain, 





for use in passenger vehicles. At 
this writing, it is anticipated that 
initial installation of this mechan- 
ism will be undertaken around the 
middle of next year, probably first 
being offered as optional equipment 
on Lincoln and Mercury cars, to be 
followed by use as standard equip- 
ment on the 1950 models of these 
two makes and possibly as optional 





equipment on the 1950 Fords. 

“Whereas in the past Ford has 
had first (but not exclusive) call 
on B-W’s automatic transmis- 
sions, under a new arrangement 
it probably will be made avail- 
able to other car manufacturers 
at the same ¢ime, 

“If the automatic transmission 


receives favorable acceptance, as 








CRESMER & WOODWARD, INC., Representatives New York, Chicago, Detroit, Son Francisco, los Angeles. 


to DALLAS’ 
COTTON BOWL 


but at\home they read The Dallas News 
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When seventy thousand cheers rock 
the Cotton Bowl it's the voice of a far-flung 
community of kindred souls. Here is a gay, 
colorful sampling of your whole audience, 


you who advertise in The Dallas News! 


The Cotton Bowl—and the city's 
many other attractions—are shared by all 
the people in the Dallas Market Area. The 


urban area is only the beginning. 


If you want to reach the people of 
this market you must use the medium that 
covers it—city and country alike. There is 


only one such medium—The Dallas News. 


Sell = readers of The News and you have sold the Dallas Market 


sialic Morning Nels 


RADIO STATIONS WEAA AND WEAA Fu 
THE TEXAS ALMANAC 


Member, American Newspoper Advertising Network 





Auto Stocks 

Nov.8 Nov.1 

Chrysler ................. 56% 60% 
a 8% 9% 
Sansent Motors .... 60% 65% 
Hudson ..................... 15% 17% 
Kaiser-Frazer ........ 9% 10% 
Nash-Kelvinator .... 16% 18% 
FE iocccievscvesccece 4% 4% 
Studebaker ............ 274% 26% 
Willys-Overland,... 8% 9% 
Average for cee — 
Nine Ssocks ........ 22.61 24.80 





seems probable, it is believed that 
this activity could add importantly 
to the company’s sales and earn- 
ings. Meanwhile, its established 
automotive lines probably will be 
well maintained as long as auto- 
mobile production holds at high 
levels.” 


GM Increases 
Dividend for 
Year-End to $2 


General Motors last week declared 
a year-end dividend of $2 per share 
on the common stock, payable Dec. 
10 to stockholders of record Nov. 18. 
Together with interim dividends of 
$2,50 per share paid earlier in the 
year, this year-end payment brings 
total dividends paid in 1948 to $4.50 
per share. GM paid $1 a share in 
the preceding quarter. 

Alfred P. Sloan jr., chairman of 
the board, and C. E. Wilson, presi- 
dent, said: 

“In view of the present financial 
position of the corporation, it has 
been possible to pay a year-end 
dividend of $2 per share to more 
than 400,000 common stockholders. 
While prices and living costs have 
been rising during and since the 
war, General Motors dividends in 
this period did not reach prewar 
levels. In terms of purchasing 
power, dividends in the postwar pe- 
riod have represented an even lower 
return to stockholders.” 


Borg-Warner Net 
Rises Sharply 


For the first nine months, Borg- 
Warner reported a sharp increase 
in volume and earnings. Profit 
amounted to $21,009,185, equal to 
$8.77 a share, against $16,727,505, 
equal to $6.50 a share (after a spe- 
cial $1,019,923 inventory reserve) 
for the corresponding 1947 period. 

Sales totaled $245,770,891, com- 
pared with $205,881,325 for the first 
nine months last year. 


All Officers Reelected 


By L. A. Young 


Directors of the L. A. Young 
Spring & Wire Corp. last week re- 
elected the following directors: L. 
A. Young, chairman: G. L. Cook, 
vice-chairman; N. D. Ely, Tom 
Couper, A. W. Ackerman, E. R. 
Field and E. F. Roberts. 

An announcement has also been 
made that Ely has been elected 
executive vice-president as well as 
general manager; Couper has been 
elected vice-president in charge of 
sales, and Ackerman has been re- 
elected secretary and treasurer. D. 
J. Gray has been elected controller. 
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Report to Members 


DETROIT.—A report describing 
the activities and accomplishments 
of the Automotive and Aviation 
Parts Manufacturers, Inc., was is- 
sued to members at the associa- 
tion’s annual banquet here recently. 

Officers and directors of the asso- 
ciation this year include the follow- 
ing: president, John Airey, King- 
Seeley Corp.; vice-president, M. P. 
Ferguson, Bendix Aviation Corp.; 
secretary-treasurer, Walter F. Rock- 
well, Timken-Detroit Axle Co. 

Object of the association, the 


K-F Appoints 
Two District 


Sales Managers 


WILLOW RUN.— Appointments 
of Alan L. Yakeley and L. H. Logan 
as district managers in Washington 
and Denver, respectively, were an- 





Alan L, Yakeley 


L. H. Logan 


nounced here by C. H. Bruestle, 
supervisor of regions for Kaiser- 
Frazer Sales Corp. 

Yakeley was regional supervisor 
for Bell Aircraft Corp. for three 
years, prior to which he was sales 
representative for various auto 
finance companies for over five 
years, 

Logan was employed for over 10 
years by Pontiac as a district sales 
representative and zone sales pro- 
motion manager, and for over eight 
years as district manager and sales 
promotion manager in zone opera- 
tion for Hudson. 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


ledge 
able when the ‘‘chips are down’’ and 
real competition arrives. 


THE LAST BILLIONAIRE — HENRY 
FORD. By William C. Richards. ‘‘An in- 
formal portrait of an industrial genius who 
was also a most unpredictable human be- 
ing.’’ $3.75 postpaid. 


KNUDSEN, A BIOGRAPHY. By Norman 
Beasley. 397 pages, cloth bound. $3.75 
postpaid. 


AUTOMOTIVE MECHANICS. Wm. E. 
Crouse. A comprehensive and basic course 
on the subject of fundamental automotive 
mechanics. Cloth binding. $4.50 postpaid. 


DEALER BUSINESS COUNSEL. Business 
guidance for automobile dealers. By J. B. 
Van Tassel, Dealer Business Consultant. 
Two books—Book No. 1, $2.00. Book No. 
2, $3.00 postpaid. 


DETROIT IS MY OWN HOME TOWN. 
Malcolm Bingay. A story of Detroit and 
sidelight history of the fabulous motor 
car business. $3.75 postpaid. 


FABULOUS HOOSIER. By Jane Fisher. 
A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 


FASTEST ON EARTH. By Capt. George 
Eyston. Complete history of every land 
speed record from 8 to the present. 
Paper-bound, $2; cloth-bound, $3. 


FLOYD CLYMER’S MOTOR SCRAP- 
BOOKS. Order Edition No. 1, 2, 3 or 4 in 
$1.50 each. Deluxe cloth 


bound, $2.50. Steam-car edition, §2 or 
cloth-bound, $3 postpaid. 

HENRY FORD—HIS LIFE, HIS 

HIS GENIUS. By Wm. A. Simonds. Re- 
printed by Floyd Clymer. Deluxe edition, 
$4 postpaid. 

INDIANAPOLIS RACE HISTORY—1909 
TO 1946. 852 pages, 1,000 illustrations. 
oe edition, $5 postpaid. Paper bound, 
3.50. 





MOTOR MEMORIES. A saga of whirling 
Kears by Eugene W. Lewis. $3.50 post- 
paid. 


FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF KAISER-FRAZER CARS. 
Deluxe edition, $2.50 each. Paper-bound, 
$1.50 postpaid. 

FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF POST-WAR STUDEBAKER 
CARS. Deluxe edition, $2.50 each. Paper- 
bound, $1.50 postpaid, 

FLOYD CLYMER’S INDEPENDENT TEST 
REPORT OF POST-WAR MERCURY 
CARS. Deluxe edition, $2.50 each. Paper- | 
bound, $1.50 postpaid, 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH, 








About the Parts Assn. 


Of Manufacturers’ Group 
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Describes Activities 





report states, is “to foster the 
commercial interest of its mem- 
bers as related to the manufac- 
ture, sale and service of the prod- 
ucts of the industry, to secure the 
advantages to be obtained by 
friendly intercourse among mem- 
bers for their own welfare and 
advancement of the trade inter- 
ests represented, and to engage in 
such activities as the board of 
directors may from time to time 
determine to be for the general 
welfare of the industry.” 

All members of AAPM are manu- 
facturers, nearly 400 of them, lo- 
cated in 30 states. The majority are 
found in the Detroit region, how- 
ever, an area extending 300 miles 
from the automotive center. 

AAPM is governed by a 15-man 
board of directors, each of whom 
serves a three-year, non-consecutive 
term. Members elect five new di- 
rectors per year to replace as many 
whose terms have expired. Large 


and small companies are repre- 
sented on the board as are geo- 
graphical and product variation. 
Two offices are maintained by 
the group: One in Detroit and 


NTO OpPirit é 


industrial information, 

The 20-page brochure outlines 
such AAPM services as total indus- 
try reports on employment and 
wages; product group reports on 
similar subjects; geographical wage 
rate reports; general bulletins, in- 
cluding Rising’s “Memo to Manage- 
ment,” and occasional group re- 
ports. 

The AAPM also operates a labor 
relations information service, al- 
though the report emphasizes the 
association neither performs any 


It’s not a dream. A Seattle street 
direct bargaining function nor ap-| was filled with ’em when the tail- 
proves industrywide bargaining | Gate on a truckload of 1,000 salmon 


proposals, ; P 
Offices of the association are at came open. The driver didn’t know 


800 Michigan Bldg., Detroit, and it. When he returned, motorists 
1026 17th St. N.W., Washington. and pedestrians had “caught” them. 
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Insurance Rates 


Lowered Slightly 


In Massachusetts 


BOSTON. — Massachusetts auto- 
mobile insurance rates for 1949 
have been officially announced— 
averaging about 40 cents under last 
year. 

The reduction in rates was re- 
portea by Insurance Commissioner 
Harrington, who estimated the 1949 
schedule would cut Massachusetts 
revenue by $700,000 for the year. 

The rates are the same as those 
tentatively set Sept. 17. 

Top reduction was Hopkinton’s 
$4.20 cut from last year, but other 
cities and towns drew increased 
rates, with Holden and Carver get- 
ting a boost of $3.20 over 1948. 

Highest cost in the state went to 
Chelsea, with a $61.80 premium. 


Hicks Building 


Construction of a $40,000 plant for 
E. R. Hicks Motors has been started 
in Jefferson, Tex. E. R. Hicks and 
John C. Hicks, brothers and part- 
— completion is slated for 

n. 1, 








“WE ADVERTISE in the Rapid City 
Daily Journal for we feel that, 
with its great coverage, we can 
reach the maximum of our po- 
tential farm and ranch customers, 
and it is the ONLY daily news- 
paper adequately serving our 
territory Fifteen years ago it was 
a different story; however, we 
can now reach this great Western 
South Dakota territory at the 
POINT OF PURCHASE the 


day of publication.” 


RAPID CITY 
IMPLEMENT CO. 


FBQaand 


Capture NOW this rich golden market of 
South Dakota by using the advertising col- 
umns of the locally managed, locally edited 
South Dakota Dailies—the ONE PRACTICAL 
MEDIA for pulling profits from this prosper- 


ous state! 


This is Why South Dakota Dailies 
Provide the Golden Key: 
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“Your farm page is doing a good job for us.” 
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e South Dakota is geographically set apart 
and is NOT INFLUENCED by ANY out-of-state 
metropolitan daily! 

e Advertising: in the South Dakota Dailies 
is a local recommendation of an established, 
local friend. And all buying is local! 

e Local South Dakota Dailies bind the 
state’s wide open spaces into big, rich and 
concentrated markets! 

You Can Mine a Market Worth 

$300,000,000: 

Three hundred million dollars—South Da- 
kota’s pocket money—is ready cash, ready 
to be spent for household appliances and 
furnishings, automobiles, beverages, water 
systems, Breakfast foods—all the products 
to fill the larder of a lush, luxury-loving re- 
gion. South Dakotans enjoy a standard of 
living second to none. For two straight years 
South Dakota. topped the nation in “E” 
bond:sales per capita! 

South Dakotans are buying what they 
want with cash they have on hand. The 
buy freely and with confidence products ad- 
vertised in their South Dakota Dailies. Link 
South Dakota Dailies to your product pro- 
motion and watch your sales soar! Stake 
your claim now in this $300,000,000 market! 


There’s Opportunity <9 


in South Dakota! 


1,000,000 additional kilowatts of electricity . . 
abundant natural resources . . . friendly Amer- 
ican labor . . . a fine highway system that is 
constantly being improved and expanded by 
the State Highway Commission . . . planned 
recreational facilities under the direction of the 
Department of Game, Fish and Parks . . these 
are but a few of the many advantages that ag- 
gressive manufacturers and distributors are 
considering in their plans for expansion or de- 
centralization. 

In the friendly state of South Dakota, ap- 
proximately eight hundred million dollars will 
be spent in the next ten years in the Missouri 
River Plan to further improve one of the rich- 
est agricultural states in the nation! 





reach 89.7% of the urban market. too! 


‘South Dakota Dacies 


Mere Chk Beatie pe 
PT ITLL Ee 





* The South Dakota Dailies Comprise Six 
Locally Managed and Locally Edited News- 
papers Serving the Six Primary Markets of 
South Dakota . . . both Rural and Urban. 














* You said it—it’s the new 1949 Nash Airflyte! 


The biggest — hottest — slickest thing 





anybody has seen yet! 


VA A 
So we are telling the world. ile: 3 
O 
We are plastering that already famous Yes ean 
design on billboards across America, so 
thirty-nine million people will see it, and see 4 


it, and see it every day, and know where 





the hot car of the year is on display. GREAT CARS SINCE 1902 


Nash Motors, Division Nash-Kelvinator Corporation, Detroit 
Designed, Engineered and Built with the Touch 


f Tomorrow. 












Ford’s Fournier Honored 
On 30 Years’ Service 


Marking his 30 years’ service with 
Ford Motor Co., executives of the 
Ford Southwest regional sales office 
witnessed the presentation of a gold 
pin to Chris J. Fournier, Southwest 
regional service manager, at a 
luncheon Nov. 1 at the Kansas City 
club. 

Ira B. Groves, Southwest regional 
sales manager, made the presenta- 
tion on behalf of Ford Motor Co. 
Fournier joined the company Nov. 1, 
1918, at Dearborn as a tool and ma- 
chine designer. He later served in 
the parts and service department 
there, and in May, 1947, was pro- 
moted to Southwest service man- 


ager. 
= . 


40th Studebaker Year 


Marked by Westphal 


In celebration of his 40th anni- 
versary with Studebaker Corp., pro- 
duction executives of the company 
joined in honoring George E. West- 
phal, general superintendent, at a 
dinner in the South Bend country 
club. He was presented with a 
watch from P. O. Peterson, vice- 
president in charge of manufac- 
turing. 


Chevrolet Names Roberts 


To Head Detroit Sates 


Ray E. Roberts, former assistant 
zone manager for Chevrolet in De- 
troit, has been appointed Detroit 
city manager, it is announced by 
T. H. Keating, general sales man- 
ager of Chevrolet. 

Roberts fills the vacancy created 





Auto Personnel 
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when F. W. Wieland, former city 

manager, was appointed zone man- 

ager in Flint. Roberts has been 

with Chevrolet for almost 14 years. 
* * . 


Goodrich Names Yarnall 


To Detroit Position 


Thomas C. Yarnall has been 
named manager of the Detroit dis- 
trict of the Replacement Tire Sales 
division of B. F. 
Goodrich Co., it is 
announced by Guy 
Gundaker jr., field 
sales manager of 
the division. 

Yarnall comes 
to his new post 
after serving for 
the last two years 
as manager of 
store merchandis- 
ing, responsible 
for all merchan- 





T. C. Yarnall 
dising programs in company-owned 
sales outlets. He succeeds E. A. 
Holsten, who has resigned. 


* * 


Wolfe and Aiken Head 
Minnesota Mining Plants 


Manager of operations at the new 
plant of the Minnesota Mining & 
Mfg. Co. in Bristol, Pa., will be 
Robert N. Wolfe, currently man- 
ager of the company’s branch plant 
in Hutchinson, Minn. His successor 
at Hutchinson will be William A. 
Aitken, now personnel manager for 
the company’s main plant in St. 
Paul. 

The announcement was made by 
C. B. Sampair, vice-president in 
charge of production. Sampair said 
that the “Bristol operations involve 





FACTORY COURSE AT SOUTH BEND—Eight — and their instructor are shown at 


the concluding session of a soctery 
series of such courses conduct 
Longman, home office; David A. Metcalf 
Watkins, district manager, Memphis; R. Ww. 


Bagley, ‘who is in charge of the training ogren: 


Omaha G. Woker, district manager, 


Los Aawelen: Glanding Hadley, district manager, New York. 


several 3M products, and the plant 
is designed to eventually service the 
Eastern United States on these 
products.” The Bristol plant was 
purchased from the War Assets Ad- 
ministration early this year and is 
now being converted for production. 
No date for the opening has been 
set. 

* 


U. S. Rubber’s Martin 
Retires After 30 Years 


Luther B. Martin, technical direc- 
tor of tire production for United 
States Rubber Co., retired Nov. 1 
after 30 years’ continuous service. 


Martin joined the rubber com- 
pany in 1918 as a chemist in the 
Hartford Rubber Works, Hartford, 
Conn. He was subsequently made 
laboratory superintendent at Provi- 
dence Rubber Co., and in 1923 was 
appointed assistant factory superin- 
tendent of the Hartford Rubber 
Works. 

In March, 1945, he was appointed 


* * 


training course for Studebaker field personnel, one of a 
at Studebaker's home offices. Left to right: Tremper 
truck representative, South Bend region; 

Anderson, district manager, 


J. & 
Chicago; J 
Swanson, truck representative, 


Quenton 
Pande jr., district manager, 


nd; P. H. 


director of tire development for the 
company, with headquarters at De- 
troit, which was the position he 
held prior to the post of technical 
director of tire production. 


* *® * 


Kidder Is Sales Manager 
For Airtex Automotive 


Chefford Master Mfg. Co., Inc., 
Fairfield, Ill. announces the ap- 
pointment of Martin H. Kidder as 
general sales manager of the Airtex 
Automotive division. 

Kidder will be in charge of all 
sales, advertising and merchandis- 
ing activities for Airtex fuel pumps, 
Airtex filter-dampers and other Air- 
tex products distribution. 


* * * 


AP Parts Corp. Picks Nopper 
To Head Sales Promotion 





tive mufflers and tail pipes, as well 
as its Miracle Power and dgf-123 
lubricants, is announced by H. Gail 
Kreis, sales manager. 

Nopper comes to AP Parts Corp. 
after having been associated with 
Standard Oil Co. (Ohio) and Cham- 
pion Spark Plug Co. in various 
sales, advertising and merchandis- 
ing assignments. 


* 
Four District Sales Heads 
Named at Studebaker 


Appointment of four district 
managers to the sales staff of Stu- 
debaker Corp. has been announced 
by K. B. Elliott, vice-president in 


¢ | charge of sales. 


R. W. Anderson has been as- 
signed to the Chicago branch; J. 
E. Watkins to the Memphis office; 
G. G. Woker to the South Bend 
territory, and Glanding Hadley, the 
New York branch. 

o s . 


Vogel Named to Head 
Purchasing at Cadillac 


John S. Gordon, general manager 
of Cadillac, announces that Ray- 
mond A, Vogel, veteran of 34 years 
in Cadillac’s pur- 
chasing depart- 
has been named 
to succeed Daniel 
F. Hulgrave as 
manager of pur- 
chases for the di- 
vision. 

Hulgrave, whose 
40 years at Cadil- 
lac make him the 
nation’s dean of 
automotive pur - 
chasing agents, 





R, A. Vogel 


Appointment of John J. Nopper| has been moved up to a position on 


as sales promotion manager for 


on the procurement staff of General 


AP Parts Corp.’s line of automo-| Motors Corp. 





New Passenger Car Registrations, 3 States for October, 1948-1947 
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BUICK—Special ‘*40’’—4-dr. sed., $1,809; 
2-dr. sed., $1,735; Super “50°*—4-dr. sed., 
$2,087; 2-ar. sed., $1,987; conv., $2,518: 
stat. wag., $3,124; Roadmaster “70” —4-dr. 
sed., $2,418; 2-dr. sed., $2,297; conv., 
$2,837; stat. wag., $3,433. 

CADILLAC—Series 61—4-dr. sed., $2,- 
833; sed. cpe., $2,728; Series 62—4-dr. sed., 
$2,996; sed. cpe., $2,912; conv., $3, 442: 
Series 60—4-dr. sed., $3,820; 15—5- 


$4,999; 
_ bus. sed., $4,679; 9-pass. Imperial 
. cpe., $4,868. 
ter — 4-dr. sed., 


—St 
$1,371; 2-dr sed., $1,313; spt. epe., $1,325; 


bus. cpe., $1,24 Fleetmaster—4-dr. . 
pov m0; 2-ar. a $1,381; spt. c , $1, 402; 

$1,750; stat, wag., $2,013; ‘iectiine 
Lak. eek, Ole 492; sed. cpe., $1,434 


7-pass, Imperial 


CHRYSLER—Royal ‘‘6’’—4-dr. sed., $1,- 
980.25; 2-dr. sed., $1,932.75; 7-pass. sed. 


$2,404.50; lim., $2,530.75; club cpe., $1,- 
958.25; bus. a oS 843.50; Windsor ‘‘6’*— 
4-dr. sed., 50; 2-dr. sed., $2,014; 
7-pass. sed., $2,450: iim., $2,585.50; club 
epe., $2,024.50; conv., $2,439.25: bus. cpe., 
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$1,424; bus. cpe., $1,360.75; Special Deluxe 
—4-dr. sed., $1,544.25; 2-dr. $1,- 


Current Prices on New Automobiles 


$1,529 
8, $1,- 
wag., $4,119.50 we $2,- 


$1,908.75; Traveler 4-dr. sed., $2,187.75; 
Saratoga ‘‘8’’—4-dr. sed., $2,321.25; 2-dr. 
sed., $2,284.25; club cpe., $2,294.75; bus. 
cpe., $2,194.75; New Yorker ‘‘8’’—4-dr. 
sed., $2,446.25; 2-dr. sed., $2,409.25; club 
cpe., $2,419.75; conv., $2,850.25; bus, cpe., 
$2,319.75; Town & Country conv., $3,430.25; 
Crown Imperial ‘8’? — 7-pass. sed., $4,- 


711.75; lim., $4,816.75. 


CROSLEY—2-dr. sed., $927; conv., $959; 
stat. wag., $991; spt. utility, $852. 

DeSOTO—Deluxe—4-dr. sed., $1,845; 2- 
dr, sed., $1.808.25; club cpe., $1,834.50; 
bus. cpe., $1,718.75; Custom—4-dr. sed., 
$1,911.50; 2-dr. sed., $1,879.75; 7-pass. 
sed., $2, 335; lim., $2,461.50; club cpe., 
$1, 893.50; conv., $2,315.75; Suburban, 
$2,651. 

DODGE—Deluxe—4-dr. sed., $1,738.25; 
2-dr. sed., $1,696; bus. cpe., $1,606.50; 
Oustom—4-dr. sed., $1,807.75; town sed., 
| $1,892; 7-pass. sed., $2,199; club cpe., $1,- 
794; onv., $2,209. 

FORD—Six—4-dr. sed., $1,473.50 (V-8, 
$1,560); 2-dr. sed., $1,425 (V-8, $1,511.50); 


iclub cpe., $1, 416.50 (V-8, $1,524); bus. 
cpe., oy 252 (V-8), $1,433.50); Custom Six— 
4-dr. » $1,591.50 (V-8, $1, 665.50); 2-dr, 


sed., $1,538 (V-8, $1,617); oe ome, 
(V-8, $1,613. 50); conv. 

965.50); stat. 
264.50). 

FRAZER—4-dr. sed., $2,482.77; Manhat- 
tan—41-dr. sed., $2,746.11. 

HUDSON—Super ‘6’’—4-dr. sed., $2,- 
222.25 (8-cyl., $2,343); 2-dr. sed., §$2,- 
171.75; club epe., $2,219 (8-cyl., $2,339.75) ; 
bus. cpe., $2,069; conv., $2,835; Commo- 
dore ‘‘6’’—4-dr. sed., ‘$2, 398.50 (8-cyl., 
$2,514); club cpe., $2, 374.25 (8-cyl., $2,- 
489.75; conv., $3,056.75 (8-cyl., $3,137.75). 

KAISER—Special—4-dr. sed., $2,244.37; 
Deluxe—4-dr. sed., $2,407.11. 

LINCOLN — 4-dr. sed., $2,680.50; spt. 
epe., $2,633; conv., $3,117; Cosmopolitan— 
4-dr. spt. sed., $3,344; 4-dr. town sed., 
$3,344; spt. cpe., $3,291.50; conv., $4,054. 

MERCURY—4-dr. sed., $2,116; spt. cpe., 
$2,084.50; conv., $2,536.50; stat. wag., 
$2,820.50. 

NASH—600 Super—4-dr. sed., $1,832; 2- 
dr. sed., $1,807; sedan cpe., $1,829; Am- 
bassador Super—4-dr. sed., $2,279; 2-dr. 
sed., $2,275; Ambas- 


$2.254; sedan cpe., 


sador COustom—4-dr. sed., $2,489; 2-dr. 

sed., $2,464; sedan cpe., $2,485 
OLDSMOBILE — Dynamic “66”? — 4-dr. 

sed., $1,677 (deluxe, $1,818); 2-dr. sed., 


$1,634 (deluxe, $1,776); club cpe., $1,609 
(deluxe, $1,749); conv., $2,003; stat. wag., 
$2,614 (deluxe, $2,739); Dynamic ‘68’’— 
4-dr. sed., $1,735 (deluxe, $1,876); 2-dr. 
sed., $1,693 (deluxe, $1,834); club cpe., 
$1,667 (deluxe, $1,808); conv., $2,061; stat. 
wag., $2,672 (deluxe, $2,797); Dynamic 
**76"’—4-dr. sed., $1,801 (deluxe, $1,947); 
2-dr. sed., $1,726 (deluxe, $1,873); Dynamic 
**78"’—4-dr. sed., $1,859 (deluxe, $2,005); 
2-dr. sed., $1,785 (deluxe, $1,931); Fu- 
turamic “9g"?—_4-ar. sed., $2,151 (deluxe, 
; 2-dr. sed., $2, 073° (deluxe, $2,182); 
conv., $2, 624. 

PACKARD — Eight — 4-dr. sed., $2,275 
(deluxe, $2,543); 2-dr. sed., $2,250 (deluxe, 
$2,517); stat. wag., $3,245; Super Eight— 
4-dr. sed., $2,827; 2-dr. sed., $2,802; conv., 
$3,250; 7-pass. sed., $3,500 (deluxe, $3,- 
850); 7-pass. lim., $3,650 (deluxe, $4,000); 
Custom Eight—4-dr. sed., $3,750; 2-dr. 
sed., $3,700; conv., $4,295; 7-pass. sed., 
$4,704; 7-pass. lim., $4,868. 

PLYMOUTH — Deluxe — 4-dr. sed., $1,- 
455.50; 2-dr. sed., $1,397.50; club cpe., 


' 


q sed., 
486.25; club cpe., $1,518; conv., $1,872; 
bus, cpe., $1,454.75; stat. wag., $2,082.75. 

PONTIAO—T *6’’—4-dr. sed., $1,- 
641 (deluxe, $1,731); 2-dr. sed., $1,583; 
sed. cpe., $1,614 (deluxe, $1,704); spt. cpe., 
$1,552 (deluxe, $1,641); bus. cpe., $1,500; 
conv., $2,025; Torpedo ‘‘8’* — 4-dr. sed., 
$1,689 (deluxe, $1,778); 2-dr. sed., $1,630; 
sed. cpe., $1,661 (deluxe, $1,751); spt. cpe.. 
$1,599 = $1,689); bus. cpe., $1,558; 
conv., $2,072 ‘Streamliner “‘6”’—4-dr. sed.. 
$1, 727 (deluxe, $1,817); sed. cpe., $1, 677 
(deluxe, $1,766); stat. wag., $2, 374 (de- 
luxe, $2,442); Streamliner ‘‘8’’—4-dr. sed., 
$1,775 (deluxe, $1,864); sed. cpe., $1,724 
(deluxe, $1,814); stat. wag., $2,412 (de- 
luxe, $2,490). 

STUDEBAKER—Champion Deluxe—4-dr 
sed., $1,635.50; 2-dr. sed., $1,603.75; spt. 
cpe., $1,630; bus. cpe., $1,535.25; Champion 
Regal Deluxe—4-dr. sed., $1,709; 2-dr. sed., 
$1,677.50; spt. cpe., $1,703.75; bus. cpe., 


$1,609; conv., $2,059.50; Commander De- 
luxe—4-dr. sed., $1,956.25; 2-dr. sed., $1,- 
, 924.75; spt. cpe., $1,951; bus. cpe., $1.- 
856.25; der Regal Deluxe — 4-cr. 
' sed., $2,077.50; 2-dr. sed., $2,045.75; spt. 
epe., $2,072; bus. cpe., $1,977 50; con’ 
$2,430.75; land cruiser, ‘$2,264.75. 


WILLYS-OVERLAND — Stat. wag., $1,- 
841.71; stat. sed., $1,991.72; Jeepster con’., 
$1,885.77 
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TUBES 
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NATIONALLY REPRESENTED BY 
HEARST ADVERTISING SERVICE 
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Your Measure 


f the N Cw York OS La 


Weve measured the New York 
market for you ... with slide-rule 
accuracy! We've covered the town 

. polled filling stations, new car 
dealers, garages, tire outlets and 
accessory stores. Our findings are 
available to you in a new, easy- 
to-use Journal-American survey, 
analyzing the distribution of your 
product and how you compare with 
your competition. 


Twelve separate automotive classi- 
fications are covered in this study. 





For each is revealed which brands 
are preferred and where they are 
sold ... first, for the city as a whole, 
then broken down into the four 
major boroughs. 


To take your measure of the world’s 
richest market just call a Hearst 
Advertising Service man. He will 
be glad to supply you with a copy. 
And remember, too, you get full 
measure of readership when you 
advertise in New York's largest 
evening newspaper! 


Daily over 700,000 Sunday over 1,250,000 


wniiyetd es 


NEW YORK 


eee 


A HEARST NEWSPAPER 
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Cited Along With Responsibilities ate 


Benefits From Big Business 


“MMHE AUTOMOTIVE dealers of 
this country are among the 
most vigorous private enterprisers,” 
Eugene Holman, president of Stand- 
ard Oil Co. of New Jersey, told the 
Economic Club of Detroit last week. 
Discussing “The Public Responsi- 
bilities of Big Companies,” Holman 
prefaced his praise for dealers by 
calling attention to the fact that 
most big enterprises “automatically 
create a great many smaller ones 
such as suppliers, retailers and in- 
dependent distributors. The most 
obvious example is the large num- 
ber of independent distributors of 
products.” 

Stressing the opportunities cre- 
ated for others by big business, 
the chief of the largest of the 
Standard Oil companies added: 
“Likewise, a vast number of indi- 
viduals have gone into business 
for themselves through the oppor- 
tunity they have for becoming 
retailers of petroleum products.” 
“We in our company feel very 

strongly that, if we want to main- 
tain a free capitalist society, the 
best and probably the only way to 
achieve this is to develop more 
capitalists,” he said. He described 
his firm’s thrift plan for employes 
whose total is about $200 million 
after 12 years of operation. 


“C\OME PEOPLE think of bigness 
as a sort of unnatural and un- 






Globe to Feature 
Film on Hoists 


At ASI Show 


PHILADELPHIA.—A dramatiza- 
tion of its “lift profits manual” will 
be the theme of Globe Hoist Co.’s 
exhibit at the 1948 ASI show. A 
sound slide film, “Lift Magic,” will 
be shown continuously at the Globe 
booth. 

The film reviews time and method 
studies recently completed by Globe 
covering everyday motor service 
operations. Step-by-step photos are 
meant to show how these services 
can be performed faster when done 
on a hoist. 

Also on display at the Globe booth 
will be a full-scale model of its new- 
est 2-post hoist equipped with the 
automatic flush-floor cover plates. 

Small scale models of other Globe 
hoist types, including heavy-duty 
bus and truck hoists, will also be on 
display at the show. 





healthy growth,” Holman said. “I 
think, on the contrary, it is a tech- 
nique for getting work done—just 
as the assembly line is a technique. 
It is a method which has developed 
over a long period. It fits some jobs 
and it doesn’t fit others. It is part 
of the search by Americans for im- 
proved methods, 

“Where it is suitable, bigness is a 
road to greater efficiency; better 
managements; distribution of risk; 
a more effective use of scientific 
methods; and—as a result of these 
—greater social security; higher 
standards of living; and greater na- 
tional security.” 

The American people, Holman 
declared, “keep a wary eye turned 
toward all forms of bigness. For 
example, they have often shown 
themselves suspicious of Big La- 
bor and Big Government, Wher- 
ever bigness seems to them to be 
a danger to the individual, Ameri- 
cans condemn it. And they are 
quite capable of giving it rough 
treatment, if necessary. 

“When industry seemed to them 
to have forgotten the larger inter- 

ests of the American people, the 
anti-trust laws were established 
and later strengthened. When in- 
dustry appeared to them to have 
the working man at a disadvan- 
tage, the American people en- 
dorsed legislation aimed at correct- 
ing the situation. 


“When labor leaders, forgetting 


| the lesson given to industry, began 


to think that their interests were 
more important than the interests 
of the American people, further 
legislative changes were made.” 

* . * 

AN PEOPLE who want to do so 

go into business for themselves, 

making a living, and progress? the 
speaker asked. He offered figures 
to show there were 27 percent more 
manufacturing firms in this country 
in 1947 than there were in 1929. The 
number of firms, in fact, is increas- 
ing at a faster rate than the popu- 
lation—30,000 were added in an av- 
erage year during the first 40 years 
of this century. The number of 
business concerns has more than 
doubled since the beginning of the 
century. 

In 1900, he said, “there were 21 
firms for every 1,000 persons. In 
1941, there were 26 for every 1,000. 
There are some four million pri- 
vate enterprises in this country. 
And note this—93 percent of them 
have fewer than 100 employes. 


Te a ee ae 


ee ee 








Furthermore, there are now 20 
percent more individual enter- 
prises than there were before the 

war. 

“Customer relations offer oppor- 
tunities far beyond the production 
of a better product at a fair price. 
And public relations is a field of 
special interest for the large enter- 
prise because the big company 
touches the lives of so many peo- 


ple.” 
—Gerorce Drery 


Chevrolet Zone 
At Minn. Spurs 


Drive for Scrap 


MINNEAPOLIS.—Nearly 300 zone 
4 Chevrolet dealers from Minnesota, 
Wisconsin and North and South 
Dakota attended a meeting here to 
hear plans for Chevrolet’s volun- 
tary scrap collection program 
whereby the metal collected is to be 
earmarked by ste2] companies for 
Chevrolet production. 

Under the direction of Urban Fel- 
lenstein, the dealers saw visual 
demonstrations on how to proceed 
with the program presented in front 
of a huge model of a steel mill 
cauldron lighted in such a way that 
it produced the effect of containing 
hot, molten metal. The program 
was entirely original with the zone 
four office. 

Fellenstein said the zone was co- 
operating in the current Chevrolet 
national drive for scrap metal in 
order to help maintain the firm’s 
production pace, by urging dealers 
to cooperate by getting out and 
digging up plenty of scrap. 

He said for each junker sold to a 
selected auto wrecker, 2,000 pounds 
of scrap iron would be earmarked 
for Chevrolet. 

Collectors and wreckers have been 
notified by steel corporations or by 
the wreckers’ association of the 
program, he pointed out. Only those 
collectors listed by Chevrolet have 
been included in the “earmark” pro- 
gram, it was indicated. 

About 120 collectors and sub- 
collectors in the Minneapolis four- 
state zone have been listed by 
Chevrolet as cooperating with deal- 
ers in the current drive. Twenty- 
eight wreckers in the territory are 
also cooperating, according to Fel- 
lenstein. 





Announcing Immediate Delivery 


KNOX PICKUP BODY 


“Built to Stand Hard Knocks” 


These bodies are offered in 4-ton, 34-ton and 1-ton sizes. 


Bodies shipped in prime and can be shop installed with minimum 


effort and will fit 
GMC trucks. 


Ford, Chevrolet, 


International, 


Dodge and 


Immediate Delivery — Wire or Call — Prices and Literature on Request 


Office 


Knox Metal Products, Inc. 
Thomson, Georgia 





Plant 


Knox Metal Products, Inc. 
Waynesboro, Georgia 
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New Forward Control Job... . 





FORD'S NEW PARCEL DELIVERY CHASSIS—The F-3 models with windshield are offered in 


and built to the user's specifications. 
cover and driver's seat. 


| 


de tale 
* 


By 


104 and 122-inch wheelbase lengths and are adaptable to many body styles. 
artist's conception of the appearance of a completed vehicle, including a body designed 
Ford builds only the chassis, grille, windshield, engine 





This is an 


4. 


CLOSE UP—Driver's compartment and center section of new F-3 Ford parcel delivery 
chassis showing accessibility to power plant with engine cover tilted; convenient battery 
location; cross sill construction and three-speed heavy duty transmission. 


* * 


Two 


Parcel Delivery 


* 


Chassis 


Added to Ford Truck Line 


DEARBORN. — Ford Motor Co. 
has announced the addition of two 
new F-3 parcel delivery chassis of 
the forward control type to its line 
of motor trucks. The chassis are 
supplied with grille, windshield, 
front quarter windows, easy-access 
engine cover and tilting driver's 
seat. 

Ford said any competent body 
builder can easily add roof, floor, 
side and rear panels, with doors 
and interior fittings designed to 
suit the user’s particular require- 
ments. No relocation of controls 
or other chassis conversion by the 
body builder is necessary, it was 
stated. 

The new chassis, designed es- 
pecially for users in any kind 
of trucking requiring large load 
space in multi-stop delivery serv- 
ice, are offered in 104 and 122- 
inch wheelbase lengths. Both 
have a maximum gross vehicle 
weight rating of 7,800 pounds. 

By accommodating bodies with 
250 to 400 cubic foot capacity, the 
new parcel delivery units more 
than double the 125 to 150 cubic 
feet of the average conventional 
light duty panel truck, Ford offi- 
|cials claimed. 
| The new forward control chassis 
|have the steering gear mounted 
forward of the front axle and out- 
| side the frame side member to pro- 
| vide additional body space. The 104- 
| inch wheelbase chassis will accom- 
|modate seven to nine-foot bodies 
and the 122-inch wheelbase chassis, 
9% to 11%-foot bodies. 

Both units are powered by the 
Rouge 226 Ford six-cylinder truck 
engine, which develops a maxi- 
mum of 95 horsepower and 180 
pound feet torque. The compres- 
sion ratio is 6.8 to 1 and the pis- 
ton displacement, 226 cubic 
inches. 





Special design and engineering | 


features contribute to the efficient 
performance of these chassis in 
the specialized service for which 


up over the front axle and a 3.25- 
inch kickup over the rear axle to 
give a drop at the center for low 
loading height even with conven- 
tional body cross sills. 

Depth of side members is six 
inches, flange width 2.25 inches, 
thickness .19 inches maximum sec- 
tion, tapered front and rear. Side 
rails are extended at the front to 
permit direct attachment of a 
heavy channel steel front bumper 
which becomes, in effect, an extra 
cross member, providing greater 
rigidity and impact strength. 

The wide-track front axle, per- 
mitting easy maneuverability, is 
a heat-treated alloy steel forging 
of 2,900 pounds capacity. The 
full-floating rear axle has a ca- 
pacity of 5,000 pounds. It has a 
four-pinion type differential. The 
rear axle gear ratio is 4.86 to 1. 
Semi-elliptic springs all around 
are of special alloy steel with front 
springs 36 inches in length and 1.75 
inches in width. Rear spring length 
is 45 inches, width 2.25 inches. 
Spring capacity (at normal de- 
flection) is: front, 1,200 pounds 
each; rear, 2,000 pounds each. Pro- 
gressive type rear springs with 
2,325 pounds capacity are available 
as optional equipment with stand- 
ard tires and required with 7.50-17 
eight-ply tires. 

Forward control steering is the 
heavy duty fore and aft truck type 
of 20.4 to 1 ratio. Turning radius 
of the 104-inch wheelbase chassis 
is 18% feet and for the 122-inch 
wheelbase unit, 21 feet. 

Both units have steering column 
gear shift and a heavy duty three 
speed transmission as_ standard 
equipment. 

Standard equipment tires are 
7.00-16, six-ply rating truck type. 
Optional tires are 7.50-16 eight 
ply rating on standard wheels: 
750-17 eight-ply rating on op- 
tional wheels. 

Direct, double-acting shock ab- 


they were built, the company said.| sorbers of telescopic design with 


The truck-type pressed 


steel| rubber insulated attachments 


channel frame has a two-inch kick- | standard equipment, front and resr. 


are 





| 
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Dealer Business Counsel 





Gross Profit Margin on New Trucks Dropping; 
Inexperienced Salesmen Blamed 


(The opinions expressed herein are those of Columnist Van Tassel and are not 
necessarily those of Automotive News.) 


By J. B. Van Tassel 
N MY LAST COLUMN I covered 
in general the reasons for an 

expected downward trend in total 
gross profit margins. In making a 
further analysis of this breakdown 
by departments, 
as taken from the 
statements that I 
receive from deal- 
ers for analysis, I 
find that in the 
new-truck depart- 
ment of these 
dealers, the gross 
profit margins 
have already 
dropped approxi- 
mately 30 percent 
from the preced- 
ing quarter. Total operating ex- 
penses in this department show an 
increase in this same period. 

Regardless of how much you in- 
crease the dollar volume of sales in 
any department, you cannot reduce 
the gross profit margins on these 
sales and increase or maintain the 
same expense ratios to sales and 
continue to make your same per- | 
centage of net profit to sales. Your 
percentage of net profit will be re- 
duced on this basis unless you re- | 
duce expenses proportionately to 
the drop in gross profit margins. 

My contact with the trade very 

definitely indicates that there is a 
tremendous lack of experience on 
the part of new truck salesmen, 
and the reason for this is prob- 
ably due to the fact that the ratio 
of new passenger car sales (units) 
to new truck sales a few years 
ago was approximately 20 passen- 
ger car sales to one truck sale, 
while today the ratio is only four 
passenger car sales to one truck 
sale, 





4. B. Van Tassel 


Dealers are definitely in the truck | 
business. Naturally, the inexpe- 
rienced truck salesman of today is 
resorting to the course of least re- 
sistance in making a sale of a truck 
on a competitive basis by over- | 
allowing on the trade or allowing a 
large discount on the sale, rather 
than selling his make of truck on 
its merits, as compared with the 
merits of the competitors’ truck. 

+ 7 . 

NAWORE EXTENSIVE training of 

truck salesmen by both dealers | 
and factories is vitally important if | 
truck salesmen are to be expected | 
to sell the new truck rather than to | 
buy the old truck or give a discount | 
on the sale. 

Dealers should see to it that their 
new truck salesmen know more | 
about the specifications and appli- | 
cations of special equipment for 
trucks, such as_ special bodies, | 
tanks, hoists, trailers and many 
more essential items. 


Truck salesmen should try to 


| 
Trucking Group | 
Is First to Use 


Bulwinkle Act 


WASHINGTON.—A trucking 
group, the Household Goods Car-| 
riers Bureau, Inc., has become the | 
first transportation agency to take | 
advantage of the provisions of the | 
Bulwinkle bill. 

This controversial legislation, 
which the last Congress passed 
over President Truman’s veto, al-| 
lows surface carriers to coordinate 
rate-making activities under the 
supervision of the Interstate Com- 
merce Commission and exempts 
them from anti-trust prosecution. 

This latter provision is a perti- 
nent one since the Department of | 
Justice is currently pressing a suit | 
charging 47 western railroads with 
conspiring to fix rates. 

The member carriers of the 
Household organization have asked 
the ICC to approve their pattern 
for working out combination rate- 
making agreements between them- 
selves. 

Joint working arrangements with 
other tariff bureaus, originally con- 
tained in the bureau’s policy gov- 
erning tariff matters drawn up in 
1942, were also submitted for ap- 
proval. No new arrangement was 
proposed, only approval of the pat- 
tern already in existence. 








arrange to have the representa- 
tives of these special equipment 
manufacturing companies make 
calls with them when they have a 
prospect who is interested in spe- 
cial equipment. Where there is 
no representative of these com- 
panies in your locality, you 
should write for their literature 
and study it carefully so that an 
intelligent presentation of it can 
be made to your prospect. 

Also, there is much profit to be 
made on special truck equipment 
and the dealer has the first oppor- 
tunity to make this additional profit 
if he will try to sell the equipment 
at the time of the sale of the truck. 

* + * 
NEXPERIENCED truck sales- 
men are proving very costly to 
dealers. Just the other day I heard 











... the ground-hugging hydraulic jack that 





LONG, 
Low, 


pOWERFUL 


For lifting today’s cars, it’s the 


MANZEL FLOOR JACK... 


FRAME 52’ LONG... Reaches the most remote axles. Permits 





NEW GERMAN RACING CAR—Especially built from a rear-engine sports Volkswagen, it 


was tried out on the Avus race track 


in the British sector of 


erlin recently. Mechanics 


and engineers give last minute instructions to Bernhard Petruschke before he makes trial 


run. (Acme photo). 


of a case where a truck salesman 
gave a discount to a customer 
which he figured on the total de- 
livered price of the truck rather 
than the FOB price. 

The current trend of over-allow- 
ances and discounts on new truck 
sales is not so much a trend caused 


by market conditions as it is due to 


reaches far under lengthened rear decks .. . 


that completely clears all understructure .. . that 
has a powerful, time-tested mechanism for easily 
lifting any car on the road. 


Developed by hydraulic experts with many 


years’ automotive experience, the Manzel is ex- 
ceptionally sturdy, safe, and easy to handle. If 
you expect to service new model cars, you need 


the extra length —the extra lowness — the extra 
strength of the Manzel Hydraulic Floor Jack. 


inexperienced truck salesmen. Train 
your truck salesmen now on how to 
sell a new truck on its competitive 
merits rather than on a basis of 
over-ollowances and discounts, 
Any questions on business man- 
agement will be gladly answered 
by J. B. Van Tassel, care of 
AUTOMOTIVE News. 


| 


Management Assn. 


Slates Parley on 
Worker Morale 


CHICAGO. —A national confer- 
ence of 1,200 production executives 
from all industries, to discuss de- 
veloping greater employe effort for 
increased production and closer co- 
ordination between engineers, plant 
managers and marketing executives, 
will be held by the Production divi- 
sion of the American Management 
Assn. Nov. 18-19 at the Drake hotel 
here. 

George S. Dively, AMA Produc- 
tion division vice-president and 
president of Harris-Seybold Co. of 
Cleveland, said that more than 800 
companies from all parts of the U.S. 
and from every major industry 
would be represented at the meet- 
ings. Subjects for discussion will 
include both technological and hu- 
man problems of production. 

The agenda for the two-day meet- 
ing is being prepared with the as- 
sistance of the AMA Production 
Planning council. 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 









handle to clear the bumper for full, easy pumping 


action. 


of any car, even when tires are flat. 


ONLY 4 HIGH...at saddle. 6” at frame. Clears understructure 


POWERFUL...Dual hydraulic pump and long, sturdy handle 


with 90° action quickly and easily raises saddle under 


heaviest loads. 


SAFE...Knob-type valve adjustment protects against acci- 


dental lowering. Overload valve is tamperproof. 


EASY-TO-HANDLE...Ball bearing casters, roller bearing front 


wheels, and perfectly balanced design make the Manzel 


easier to manipulate. 


MANZEL FLOOR JACK (with steel wheels) $75.00 (with rubber wheels) $85.00 


FOR SERVICE TOOLS AND EQUIPMENT 
FOR EVERY FORD-BUILT VEHICLE 


Come to 


341 


BUFFALO 10, NEW YORK 





“ist 


INC. 


BABCOCK STREET 


Try the MANZEL 


JACK For 


30 Days az Our Expense 


We’re so sure you will like this jack, we will ship one 
at our expense to any authorized car dealer for 30 


days trial. If you are completely satisfied with it at the 
end of that time, send us check for it. If you are not 
completely satisfied, just ship it back. charges collect, 


and you owe us nothing. 


Write today 








Dealer 


Truck Service Construction 


Begun by City Chevrolet 

City Chevrolet Co., Baltimore, has 
announced the purchase of a lot at 
the corner of Maryland Ave. and 
Oliver St., where it has started to 
construct a truck service center. 

Lou Kiefer, president of the com- 
pany, reports that when finished 
the new truck service center will 
have facilities for servicing nine 
trucks at one time and will boast a 
large parking area. 


Studebaker Names Miller 


In St. Augustine, Fla. 

J. O. Miller Motors, 90 Riberia 
St., has been appointed St. Augus- 
tine (Fla.) dealer for Studebaker. 

* * * 


Chicago Hudson Dealers 


Elect Officers for 1949 
Balloting for officers for the 
coming year, the Hudson Dealers 
of Greater Chicago elected J. 8. 
Perlman of Stratford Motor 
Sales Co., president, and C. A. 
Oleson of Felz Motors, vice- 
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Doings 





president. The reelected 
Daniel Nigro of Suburban Motors, 
treasurer, and A, 8S. Johnson of 
Art Johnson Motors, Inc., secre- 


tary. 
Timely Ad 
Election Theme Used 


By Don Allen 


Don Allen Chevrolet, Main at Fill- 
more, Buffalo, attracted wide inter- 
est with a newspaper ad that broke 
“ the morning following Election 

ay. 

The six-column ad depicted an 
electioneering crowd carrying a 
large banner with the caption: 
“Don Allen Elected Again to Serve 
All Chevrolet Owners as the World’s 
Most Popular Dealer.” 

Copy continued: “Although un- 
opposed, Don Allen and the entire 
City Chevrolet slate swept Buffalo 
in a landslide with his economy pro- 
gram for automobile sales and 
maintenance. This was the largest 
vote ever polled for Don Allen and 
his popular policies . . . over 30 per- 
cent more customers than in 1947 


Here are the facts: 
newspapers, The Boston Post—your BASIC BUY—gives by far 
the greatest circulation in 


@ CORPORATE BOSTON 
@ 10c FARE ZONE 


The Post has circulation leadership, too, in 25 of the 27 counties 
where 95% of all standard-size Boston newspapers are sold! 


oston post — 


Sealab santero rer aah ale 


proving that nothing succeeds 
like good service... . 

Another sub-head announced: 
“Don Allen Reappoints Entire Cabi- 
net to Serve You 24 Hours a Day.” 
Under this caption were pictures of 
eight firm officials heading up vari- 
ous departments 

Pictures also were used of Don 
Allen, president, and R. J. Frazier, 
vice-president of the firm, as well 
as a group picture of the entire 
Allen organization, captioned “Don 
Allen’s Big Happy Family.” 











GRACE'S SETUP IN DETROIT—About 19,000 square feet of floor space on 340 feet of 
Gratiot Ave. frontage provide Grace Motor Sales, Inc. (Lincoln-Mercury) with ample space 


inside and out. 
department. 


The principals, Ted and Jim Grace, are native Detroiters. 
active in television narration, is one of the local pioneers in television techniques. 


A feature of the service department is a soundproof bumping and painting 


Ted Grace, stil! 
The parts 


department, which functions on a wholesale and retail basis, offers customer parking facilities. 





4-Letter Award List Grows 
Among Ford Dealers 


Ford dealers throughout the na- 
tion are qualifying for the firm’s 
Four Letter plaque in increasing 
numbers, the company announced 
last week, The award is made when 
the dealer qualifies by maintaining 
certain standards in finance, man- 
agement, spirit and facilities. 

The initial letter in each of these 
classifications is the basis for slo- 
gan “Ford Must Stand First.” Since 
July, the following dealers have 


been cited for this honor: 
Brannen Motor 
Jones Motors, 


Atlanta district: 
Co., Unadilla, Ga.; 


Newnan, Ga.; Royston Ford Co., 
Inc., Royston, Ga.; John Thomas 
Motors, Inc., Gadsden, Ala. Char- 
lotte district: Auten- Wolfe Motor 
Co., Albermarle, N.C.; D. W. Gavin 
& Co., Inc., St. George, S. C.; Holley 
Motor Co., Aiken, S. C.; Oliver Mil- 
ler Motors, Inc., Myrtle Beach, S. C.; 
Taylor Motor Co., Chester, S.C. 
Chicago district: Baldwin’s Ga- 
rage, Broadlands, Ill.; Beltz Motor 
Sales Co., Bloomington, IIl.; Gran- 
ville, Ill.; Noble Motor Co., Dan- 
ville, Il. Cincinnati district: Dunn 
Motors, Bland, Va.; Gibboney Auto 


Among all standard-size Boston morning 


@ 15-MILE AREA 
@ 30-MILE AREA 







Sales, Greenville, O.; Ogg & Beas- 
ley, Logan, O.; States Motor Co., 
Inc., Bristol, Tenn. Cleveland dis- 
trict: Bob Coughenour, Inc., 
Meadville, Pa.; Stanton 
Motor Co., Inc., Painesville, O. 

Dallas district: Bankston-Hall 
Motors, Inc., Dallas; Eli Morgan & 
Co., Inc., Electra, Tex.; Morris Mo- 
tor Co., Inc., Greenville, Tex.; Speer 
Motor Co., Winters, Tex. Indianap- 
olis district: Dickerson Motor Co., 
Lapel, Ind.; Clinton Ford Sales, Inc., 
Clinton, Ind.; Bishop-Morris Co., 
Paris, Ill, Jacksonville district: 
King Bros. Motor Co., Waycross, 
Ga.; Shaw & Keeter Motor Co., Inc., 
Gainesville, Fla. 

Kansas ‘City district: McCoy- 
Skaggs Co., Inc., Dodge City, Kans. 
Long Beach district: Maywood 
Ford, Maywood, Calif. Louisville 
district: Applegate Motors, Bran- 
denburg, Ky.; Dexheimer-Beaty Mo- 
tors, Somerset, Ky.; Donohue Fer- 
rill Motor Co., Hodgenville, Ky.; 
Glenwood Motor Co., Linden, Tenn.; 
T. J. Hook & Sons, Hardinsburg, 
Ky.; Lewis Motor Co., Spencer, 
Tenn.; McCubbin Motors, Camp- 
bellsville, Ky.; Smith County Motor 
Co., Carthage, Tenn.; Wallace Mo- 
tor Co., Sturgis, Ky.; Wilkey Motor 
Co., Dale, Ind. 

Memphis _ district: Everett- 

| Daniel Co., Fordyce, Ark. Mil- 
waukee district: Deerfield Motor 
Sales Co., Deerfield, Wis.; Erick- 
son Motor Sales, Inc., Stevens 
Pointe, Wis.; Iron River Garage, 
Iron River, Mich. Oklahoma City 
district: Cowans Motor Co., Fort 
Cobb, Okla.; Stratford Motor Co., 
Stratford, Tex.; Bill Hurst Motors, 
Walters, Okla. Omaha district: 
Lohaus Motor Co., O’Neill, Neb.; 
Redding Motor Co., Lyons, Neb. 

Pittsburgh district: Beasley Mo- 
tor Co., Altoona, Pa. Richmond 
district: Crater Lake Motors, Inc., 
Medford, Ore.; Lockwood Motors, 
Roseburg, Ore.; Tower Motor Co., 
Coos Bay, Ore.; Mark Tuban, Inc., 
Mountain View, Calif.; Stephens- 
Wise Motors, Sonora, Calif. 

St. Louis district: Carlton Mo- 
tor Co., Mt. Carmel, IIL; Carroll 
Motor Co., Inc., Mexico, Mo.; Men- 
denhall Motor Co., St. Louis; Trot- 
ter Motor Co., Shelbina, Mo, Salt 
Lake City district: Thorley Mo- 
tor Co., Cedar City, Utah; Malheur 
Motor, Inc., Ontario, Ore.; Garber 
Motor Co., Caldwell, Ida. Seattle 
district: Wm. O. McKay Co., Se- 
attle; Uecker Bros. Motors, Cash- 
mere, Wash.; Francis Motor Car 
Co., Portland, Ore.; Uhlmann Mo- 
tors, Inc., Chehalis, Wash.; Ver- 
milye Motor Co., Tigard, Ore.; 
Gilbert Tilbury Co., McMinnville, 





Ore.; Wilson Motors, Corvallis, 
Ore. 
Somerville district: Capital City 


Motor Co., Augusta, Me. Twin City 
district: Fisher Auto Co., Mondovi, 
Wis.; Northwestern Motor Sales Co., 
Virginia, Minn.; Stinn Motor Co., 
Rice Lake, Wis.; Kronlund Motor, 
Inc., Spooner, Wis. Washington 
district: M. A. Bean Motor Co., 
Inc., Moorefield, W. Va.; Broadway 
Motor Co., Inc., Broadway, Va.; Cul- 
peper Motor Co., Culpeper, Va. Nor- 
folk district: Cavalier Motor Co., 
Inc., Norfolk, va, 


Rah! Roh! 


Car Display Utilizes 


School Colors 


At the opening of the footbal! 
season Collord Motors, Inc. (Dodge- 
Plymouth), 1331 S. Broad St., New 
Orleans, started to display its cars 
in the showroom by using depart- 
ment store models and using the 
colors of the teams each week 
which play Tulane University in 
the Sugar Bowl stadium. 

co oS * 





York Is Named Manager 
Of Portland (Ore.) Firm 


Harold R. York is named as gen- 
eral manager of Joe Fisher 
(Dodge-Plymouth), Portland, Ore 

York joined the Fisher organiza- 
tion in 1936 as a car salesman, ad- 
vancing to used car department 
manager and to assistant general 
manager. 
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Price, Profits and Labor .. . 


Uncertain Path for Truman Goals? 


(Continued from Page 1) 


Most of labor, furthermore, is 
willing that some sections, such 
as those relating to good faith 
bargaining and providing for 
cooling-off periods before strikes 
may begin, remain law. 

Because of the international sit- 
uation, it is also likely a strong 
attempt will be made to keep that 
part of the law which says that 
labor leaders must sign non-Com- 
munist affidavits or lose the serv- 
ices of the National Labor Rela- 
tions Board for their unions if they 
fail to sign. 

+ * * 
Al#e A possibility for retention 
is the ban on strikes that be- 
gin with jurisdictional squabbles 
between unions, and the edict 
against secondary boycotts. 

So far as an expanded social 
security program is concerned, the 
next Truman proposal is not ex- 
pected to be materially different 
from the one he proposed before. 
This would have increased the 
number of persons eligible to re- 
ceive social security benefits by 
some 20,000,000 employed persons. 

According to the President, ad- 
ministrative difficulties which 
formerly kept farmers, profes- 
sional workers, domestics, self- 
employed business men, federal 
government employes and the 
like off the roster of unemploy- 
ment insurance and old-age pen- 
sion beneficiaries now have been 
overcome and it is possible to 
include these groups. 

To finance the expanded pro- 
gram, social security taxes levied 
against employe and employer 
would be raised as of next year 
instead of 1950, as would be the 
case should the present law be al- 
lowed to stand. In addition, an em- 
ploye would be taxed on his in- 
come up to a limit of $4,800 a year 
instead of $3,000, as at present. 

At present the worker and his 
employer each pay tax of 1 percent 
on the taxable portion of the work- 
er’s salary. On Jan. 1, 1950, the 
amount is due to go to 1% percent. 
The President previously had 
sought to have the jump become 
effective Jan. 1, 1949. Now he prob- 
ably will ask that it commence on 
July 1, 1949. 

7 


AXING THE untinais income 
up: to $4,800 instead of $3,000, 
and adding the half percent of tax 
together would raise the maximum 
possible tax to $72 a year instead 
of the present $30. The tax on the 
employe is deducted from his pay 
envelope by his employer. 
The President also would like 
to raise old-age pension pay- 
ments, payable at the age of 65 
years and amounting on the 
average now to around $25 a 
month, by at least 50 percent. 
The theory behind this is that 
$25 a month does not go very far 
with prices high as they are. 
Whether the program will in- 
clude an expanded public health 
program, including national health 
insurance, is not known. But Oscar 
R. Ewing, federal security admin- 
istrator, only recently told an Illi- 
nois audience in an address that 
he has finished a complete report 
on public health problems and 
turned it over to the President, 
who, in the past, has made public 
health sort of an adjunct to his 
social security program. Largely 
because of the health insurance 
clause, which organized doctors 
claim would mean socialized medi- 
cine, it never has fared well in 
Congress. 

While thus far there has been 


no word from Rep. Doughton, of | 


North Carolina, who will be chair- 


man of the Ways and Means com- | 
it is known that Senator | 


mittee, 
George, of Georgia, who is expect- 
ed to head the Senate Finance 
Committee again as he did during 
the war period, favors quick action 
on social security. 
* * oo 
ACCORDING to Rep. Dingell, of 
Michigan, a ranking member 
of the Ways and Means committee, 
an administration-blessed bill to 
re-establish an excess profits tax 
on corporations will be one of the 
first anti-inflation measures to 
greet the new Congress. 
It will be recalled that a request 
for such legislation was made in 
July to the special session of Con- 





gress which President Truman re- 
assembled specifically to do some- 
thing about prices and the high 
cost of living. 

In his personal appearance be- 
fore the two houses on July 27, 
the President thus the 
outline of an 11-point legislative 
program. 

“The program I now propose is 
as follows: 

“1. I recommend that an excess 
profits tax be re-established in or- 
der to provide a Treasury surplus 
and provide a brake on inflation.” 

Dingell, a Democrat, who was 
re-elected from Detroit’s Fifteenth 
district by a 2-to-1 majority, was 
sponsor in the special session of 
the administration’s excess profits 
bill. 

On Aug. 4 he introduced a “mod- 





Here is streamlined 
beauty at its best! This 
Deluxe Twin Air Model 
with the new I]-segment 
motor provides excellent 
heating, defrosting and 
foot-warming. 


GM-120—for General Motors Cars 


eee meee 


The Super Power Heater 
is custom built like all 
other E.A. heaters for 
easy installation in knock- 
outs on the interior. side 
of the dash in the latest 
Chrysler-built cars. ? 


ified” version of a measure which 
earlier in the year he had offered 
in the House while the Republican 
tax reduction program was under 
consideration. 


- 

HE REPUBLICANS shunted 

this measure aside without con- 
sideration. But now that the Demo- 
crats are coming back into power 
with large majorities in both 
houses, Dingell has served notice 
already that the fight for this leg- 
islation will be resumed quickly. 

“I am going to meet with the 





“Oh, oh! I don’t like the looks of 


President to discuss my plan for| the news the roadman is bringing 


a modified excess profits tax,” he 
said. 

“I also hope to introduce a bill 
repealing the wartime excises 
which were put back into effect 
by the Republican Congress. 

“Any changes in the income 













F-21B—for Mercurys, Ford Cars and Trucks 
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tax bill depend on how much we 


can get from excess profits.” 
Although President Truman and 

other administration leaders, in- 

cluding Secretary of the Treasury 


29 


John W. Snyder, have been bitterly 
critical of the Republican tax re- 
duction bill passed last spring over 
the President’s veto, no early move 
to change personal income taxes is 
anticipated. 


* * * 


(TumoucHour the campaign the 
President intimated that one of 
the first moves he would make, if 
elected, would be to do something 
about prices. 


Both the President and Senator 
Barkley, of Kentucky, the vice- 
president-elect, strongly stressed in 
many speeches during the cam- 
paign that corporations are mak- 
ing huge profits. 

The bill which the President 
asked for last summer would 
have removed $4,300,000,000 from 
big corporation’s buying power. 
The administration contended 
that such a measure was neces- 
sary to help crimp the tendency 
of business to shove up prices. 

(See ULLMAN, Page 35, Col. 2) 
















E. A. LABORATORIES, Inc., Brooklyn 5, New York 


El Monte, Californie « Chicago, Mlinois 


Made by E. A.—the leader since 1904 in the automotive accessory field. 





E. A. LABORATORIES, INC. We are agents for _ 
Myrtle Ave. & Spencer St., Brooklyn 5. Name 
Gentiemen: We are interested in your proposition. Address 
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TELLS MODERN DESIGN STORY—The first 24-sheet pe in Hudson's new advertising 
lor 


ampaign featuring the slogan, ''The modern design 
Seven ae Y the message for dealers throughout the U. S. It is offered as part of a 


November carryin 


‘49, this board will appear in 


cooperative advertising program which, like the national advertising program, is designed 
to give the dealer organization maximum support in the competitive market ahead. 


F ieinl Releases 
2 Truck Folders 


DETROIT.—Release of two gen- 
eral information folders on Fed- 
eral trucks has been announced 
here by Federal Motor Truck Co. 

The company’s 20-page, full-line 
folder describes the special fea- 
tures incorporated in the com- 
pany’s line of trucks, and gives 





specifications and applications for 
each unit. The second folder, a 
broadside called “83 Reasons Why 
You Should Buy Federal Trucks,” 
carries details of the construction, 
operation and various outstanding 
mechanical features of the Federal 
line. 

Copies of both folders may be 
obtained from Lewis I. Seaver, as- 
sistant sales manager, Federal Mo- 


By Jim White 

Associate Editor 
Kaiser-Frazer dealers continue to 
invade the radio program field of 
advertising. Latest addition is Guy 
Lombardo and his Royal Cana- 


dians on a half-hour show over the | 


| Spadework Abroad 


Mutual Broadcasting System every 
Saturday at 9:30 p.m., EST. 

The Lombardo show originates 
from the Guild Theatre in New 
York City. Owners of K-F cars are 
chosen in a nationwide drawing to 
be honored guests and to select 
top guest entertainers and songs 
for the Lombardo show. 


* + * 


Valley of the Bees 

A four-page folder presenting the 
latest market data on Fresno’s 
(Calif.) four-county market in the 
Billion Dollar Valley of the Bees 
has been prepared for distribution 
by McClatchy Newspapers, Sacra- 
mento. 

These folders are being distrib- 


tor Truck Co., 5780 Federal Ave.,| uted by mail through O’Mara & 


Detroit 9. 





representatives 


Ormsbee, national 





Affecting Factories & Dealers... 
Auto Advertising 








for the McClatchy account, as an 
addition to agency market infor- 
mation files. Information includes 
population, retail sales, buying in- 
come, farm income, bank debits 
and savings deposits in the area. 

* * * 


American overseas advertising 
can help further the peaceful aims 
of America by devoting some prod- 
uct or institutional copy to remov- 
ing misconceptions and telling 
some facts about the United States, 
according to a booklet issued re- 
cently by the Advertisers Council 
in cooperation with the United 
States Information Service of the 
Department of State. 

The Advertising Council will 
act as liaison between the De- 
partment of State and advertis- 
ers who seek help and advice on 
specific problems connected with 
overseas advertising. 

Task force on the overseas ad- 
vertising campaign is headed by 
A. O. Buckingham, vice-president 
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|of Cluett, Peabody, & Co., who 
serves as coordinator. The guide 
was prepared under the direction 
of Jerre Patterson, assistant to the 
president of the Foote, Cone & 
Belding International Corp. 

* = > 


Thermo Sales Contest 


As a feature of its sales pro- 
motion and advertising campaign 
for the 1948-49 season, Thermo 
Anti-Freeze has launched a deal- 
ers’ contest with prizes totaling 
more than $10,000 for the best 
Thermo displays. First prize is a 
Jeep. Second prize is a two-week 
vacation in California or Florida 
for two and third prize is an 
RCA table model television set. 
There are 99 other prizes. 

H. A. Bonyun jr., general sales 
manager of Publicker Industries, 
Inc., stated that the campaign 
would include newspapers, maga- 
zines, trade press, radio and 
outdoor advertising. Newspapers 
will receive the largest share of 
the budget, substantially  in- 
creased over last year. 

om * * 


Tourist Bait 

Earlier and more efficient plan- 
ning of foreign tourist promotion 
in the United States is the main 
theme of a new eight-page booklet, 
“How to Increase Your Tourist 
Business From the United States,” 
| published by the New York Times 

e * > 

Radio 

Radio network coverage of the 
presidential election returns saw 
many radio “firsts” established 
this year, not the least of which 
is the record hung up by Henry 
Swartwood, Kaiser-Frazer Corp. 
advertising manager. 

Swartwood is said to be the 
first automobile company adver- 
tising manager to broadcast his 
own commercials. This was done 
four times per hour during the 
14-hour broadcast period over 
the ABC-AM and TV hookups, a 
K-F spokesman - declared. 


Account Placed 


The Champion Laboratories, Inc., 
Meriden, Conn., manufacturers of 
“Champ” oil filters and refills, an- 
nounce the appointment of Becker 
& Lush, Inc., of New Haven to 
handle their advertising and mer- 
chandising. 

I. I. Hance, president of Cham- 
pion, indicated that greater em- 
phasis would be placed on brand 
identification than heretofore and 
that their new program will in- 
clude consumer and trade paper 
space as well as retailer helps. 


Heater Push 


A full spread of promotion ma- 
terial to highlight Arvin car 
heaters is being used by Arvin 
dealers to promote heater sales 
this year. Central piece is a 
three-color lithographed display 

| piece suitable for counter, win- 
| dow or shelf. Catch lines stress 





comfort and safety, according to 
P. T. Baker, sales manager for 
Arvin. 

- > * 
Names 


Brooke, Smith, French & Dor- 
rance, Inc., announces the follow- 
ing additions to its Detroit staff: 
Frank Clarkson, art; Donald M. 
McLeese, copy; Edward J. O’Con- 
nell, production; Edward J. Singe- 
lyn, traffic, and William P. Wells, 
research, 


Dent Hassinger, assistant West- 
ern manager of the Bureau of Ad- 
vertising, American Newspaper 
Publishers Assn., has been named 
acting Western manager in full 
charge of the bureau’s Chicago 
office, following the resignation of 
Lyman Hill as Western manager. 
Hassinger has been a member of 
the bureau’s national sales staff 
since late 1939. 


Crosby M. Kelly, formerly diree- 
tor of the Ford Motor Co. Mer- 
chandising School and_ genera! 
manager of the Ford world pre- 
miere of 1949 models at the Wal- 
dorf-Astoria this year, has been 
named director of advertising of 
The Rapids-Standard Co., Inc. 
Grand Rapids, Mich. 

The firm manufactures materia! 
handling equipment in the gravity 
and power belt conveyor field 
hand trucks, floor trucks and in 
dustrial casters. 


AUTOMOTIVB NEWS offers a weekly 
audience of an estimated more than 100,000 
cover-to-cover readers! Want to buy or: 
sell something? Try AUTOMOTIVE NEWS 
WANT ADS! 
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By Fred Kempf 


° ° (Cartoonist Kempf, a Willys dealer, welcomes suggestions for his weekly 
Th e Ot. b er Sz de of t b e P Z ctu re cartoon strips. Write him care of Kempf Motor Co., Kearney, Neb.) 
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able by perforations in the paper.|forations separated the note from| of the note and comply with the through minute perforations in the 
The signature to the note served|the contract, and he had signed! contract. The court said: paper may, of itself, be of minor 
also as the signature to the con-| only the note. “He signed the contract and note | import. 
ithstandi ese conten- | with full knowled of what Ite penintnme enemies 
tract. Controversy arose and the Notwithstanding th ge Ce 


signer claimed that he was not! tions the higher court held that | was doing. ... That the note was | tisers a weekly audience of an estimated 
liable on the contract because per-! the signer must pay the amount |separable from the contract! more than 100,000 cover-to-cover readers! 


Decisions 


By Leo T. Parker 
Attorney at Law 


A™ COURTS agree that a per- 
son who does not have good 
and legal title to an automobile 
can neither sell nor mortgage it. 

For illustration, in Peper v. 
American Exchange National Bank 
in St. Louis, 210 S. W. (2d) 41, it 
was shown that a dealer received 
the purchase price of an automo- 
bile and delivered possession of the 
car to the purchaser. The dealer 
agreed to secure a new certificate 
of ownership in the name of the 
purchaser. 


Later the dealer converted the 
certificate to his own purposes by 
depositing it with a bank to se- 
cure a loan. The bank accepted 
the certificate although on its face 
the assignment to the dealer was 
not acknowledged as required by 
a state statute. 

In subsequent suit the higher 
court held that one who pur- 
chased the car from the dealer 
was entitled to have the chattel 
mortgage held by the bank can- 
celed, and also take possession 
of the car. 4 

This court held that the state} ae 

authorities could lawfully issue a/! se 

new and legal certificate to the ee 
purchaser of the automobile, and pm 
said: ice 

“It is quite clear that Duncan 
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New Seat Construction — PLUS | 


inc ae te dite en os 8 coc Sate 


CUT-AWAY TOP VIEW OF COMPLETE NEW SEAT CONSTRUCTION 


Superior L. A. Young-developed 
flat top-border wires now have im 
proved new spacer clips that will 


never slip 


— 


een, 
(dealer) did not have title to the 
Wherry car when he executed the 
mortgages mentioned. He (dealer) 
had no title, and having no title 
he had nothing to mortgage.” | 


* * * 
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MODERN higher courts consis- 
tently hold that if testimony 
shows that at the time a contract 
was signed the parties intended to 
be obligated, the contract is valid 
and enforceable. | 
For example, in Stratford Credit 
Corp. v. Berman, 54 Atl. (2d) 404, 
the testimony showed facts, as fol- 
lows: A contract and note both 
were on the same printed form. 
The two instruments were separ- | 


Bear Mfg. Plans 
Machine Display 
At ASI Show 


ROCK ISLAND, Ill.—Two tront- | 
end and frame machines, a newly | 
designed brake tester and a com- 


BOTTOM VIEW SHOWING NEW ADJUSTABLE FEATURE 


Superior new L. A. Young founda- 
tron wire construction permits easy 
insertion of extra springs and 
saves many coil spring attaching 


operations 


plete merchandising setup for an 
alinement department will be fea- 
tured by Bear Mfg. Co. at the Auto- 
motive Service Industries show in 
Chicago. 

In addition, a number of new 
alinement and frame straightening 
tools and gauges will be introduced, 
the company reports. 

The new alinement machines rep- 
resent more than five years of in- 
tensive engineering and testing, and 
have been designed to cope with 
every expected development in mo- 
tor cars for years to come, Bear 
Officials say. 


Woodhead Buys U. C. Site | 

Woodhead Co. (Ford), Minne- 
apolis, has purchased a filling sta- 
tion at Lake and Portland Aves. 
in Minneapolis. It will remove the 
building and use the site for dis- 
play of used cars. 
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L. A. YOUNG SPRING & WIRE CORPORATION ~—— 


Main Offices: 9200 Russe! Street, Detroit 11, Michigan . World's Largest Manufacturer of Diversified Wire Products 
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Used-Car Market Still 
Showing Decline 


(Continued from Page 1) 


ments. Most dealers are looking for 


further drops, it is reported. 
* . * 


Omaha 


Retail sales have been off about 
30 percent in the past six weeks 
but are showing some signs of re- 
covery, according to Rosen-Novak. 
Prices are very unsettled due to 
anticipated model changes. Dealers 
are moving stock only when rea- 
sonable offers are made. They are 
not panicky. Believe prices should 
hold firm in the future. 

* - . 


Dallas 


Volume of used-car sales in Dal- 
las is off about 40 to 50 percent 
in the past six weeks, with whole- 
sale sales down equally as much. 
Prices on postwar cars have drop- 
ped around 10 to 15. percent, deal- 
ers report. The drop is almost as 
much, they say, on prewar used 
cars generally, with exception of 
the good, cleanest models from 
1939 to 1941. Some dealers are hold- 
ing the cleanest merchandise for 
possibly better prices, but by and 
large most dealers are turning in- 
ventories at the current market un- 
less they are in a specially good 
position. 

Since the election, however, there 
is indication there is going to be 
little sacrificing. Prices seem to be 
holding at last week’s levels and 
little additional drop is expected. 
Though some dealers believe prices 
will gradually advance somewhat, 
they do not expect them to touch 
the previous high. 


Denver 


Survey of new and _ used-car 
dealer lots indicates that dealers 
blame Regulation W and approach 
of winter for drop in prices and 


demand for used cars. Prewar ’37s 
through ’'39s off $100. Market slow- 
er on postwar cars, including ‘49s. 
Used-car lots pushing advertising 
on late models in effort to move 
them. However, dealers think prices 
may stiffen in spring if production 
and business remain at present 
levels. 
> * + 
Pittsburgh 


Survey of dealers indicates some 
believe Regulation W has cut busi- 
ness more than 50 percent in me- 
dium price field. Others say real 
individual selling is necessary to 
move cars now. One dealer says 
there is no profit in °46 through 
’48 models of even the most popu- 
lar makes. Industrial plants that 
were on a six and seven-day week 
are now on five days, making a 
30 percent difference in take-home 
pay because of the overtime pre- 
mium. Dealers catering to average 
workmen report volume off 20 to 
90 percent. Wholesale is off 25 to 
50 percent. Unanimous opinion is 
that prices have reached bottom 
and that a rise is due in February 
or March at the latest. 


Chicago 

The situation has taken a turn 
for the worse in Chicago and deal- 
ers stated that the change dates 
back to Sept. 20, when Regulation 
W was reimposed. 

A survey on trends disclosed 
such developments as a consider- 
able slump in wholesaling by deal- 
ers; a decrease of 15 to 20 percent 
in prices of used cars that sold in 
the lower priced bracket when new, 
and proportionately more for cars 
brought out in the medium and 
higher priced ranges; a _ policy 
among dealers whereby about 50 
percent are holding for higher 
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CHEVROLET IN FORD'S BACKYARD—This is the new service department of a Chevrolet 


dealership, Marsh & Grosfield, which has 
manufacturing center in Dearborn. Also 
the grand openin 


rown and 
andiing Oldsmobile, the dealership was visited on 
by S. E. Skinner, head of Olds. 


It is operated by Harold R. Marsh and 


Edward J. Grosfield. Marsh's son, Harold jr., is active in the business. The new building has 


18,000 square feet, and 70,000 square feet outside, 30,000 of it paved and im 


oved, for cus- 
uilding in 1932 


square feet, although Marsh is proud of the record there, claiming the shop 


tomer gona and reception as well as for new-car parking. The original 
had only 5, 


did more customer la’ 


Present service facilities are the latest available. 


keeps the shop comfortable. 


prices and the same _ proportion 
selling used cars at a loss and re- 
plenishing their stocks at lower 
prices, with the result that opera- 
tions are not on a profitable basis. 

One prominent dealer said that 
“retail buying has almost disap- 
peared.” 

In cases where dealers make a 
profit they are content to turn over 
their used cars at an extremely 
slim margin. 

Selling by new-car dealers to 
used-car dealers at wholesale is 
still existent but to a curtailed 
degree. 

Dealers are somewhat puzzled at 
the turn in events and describe 
both demand and price conditions 
as of more than seasonal signifi- 


cance. 
* * * 


Miami 

Used-car market here is shot, at 
least for the time being. Used-car 
dealers stuck with high-priced jobs 
are making deals to cut their in- 
ventories. One dealer says the mar- 
ket has caught up with the “must” 
buyers. Other dealers disagree, but 


A shade better than the rest! 


EASILY INSTALLED IN 1O MINUTES OR 
LESS...WHILE THE CUSTOMER WAITS! 


CHARLES PECKAT 


Two Models Available 


MANUFACTURING CO., 
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bor per square foot than any other Chevrolet dealer in the zone. 


Note the excellent lighting. Radiant heat 


their demand is for cars around 
$1,000 that aren’t available. 

This is between-season time in 
Miami, both as to new cars with 
model changeover, but also the 
tourist season. Summer visitors 
have gone—winter travel won't be- 
gin until mid-December and hit 
the peak with the Hialeah season 
in mid-January. 

The credit situation is tight— 
average working man on Miami 
salary not only has difficulty meet- 
ing increased down payment re- 
quirements, but also find the 
monthly payments too high. There 
is some repossession going on, but 
not enough to be a factor yet. Late 
models are down $200 to $300 in 
past six weeks. 

As for new cars, one dealer with- 
in the past two weeks polled his 
customers. Out of 1,800 orders that 
had been on the books, some 600 
have been confirmed. This percent- 
age was regarded as highly satis- 
factory. Other dealers are trying 
to weed out “repeaters” and dead- 
wood. 


- * * 


Charlotte, N. C. 


Retail used car sales here during 
the past six weeks are off 25 to 30 
percent while wholesale dealings 
dropped 15 to 20 percent during 
the same period, according to E. 
M. Stafford, auction owner. 

Dealers caught with top-priced 
stocks are trying to recover ini- 
tial investments, Stafford de- 
clared. Late models have not im- 
proved during the past weeks but 
clean older stocks are holding 
firm. Most dealers have not in- 
creased stocks, awaiting definite 
stabilization of the market. 

Stafford declares that a strong 
difference of opinion exists among 
dealers regarding future prices. 
Forty percent expect further re- 
ductions, 20 percent expect in- 
creases and the remaining 40 per- 
cent hold no definite opinion at all, 


rospered a stone's throw from the Ford 
| 
| 
Stafford said. 


* + . 

Los Angeles 
On the West Coast, a 50 percent | 
drop in retail sales has occurred | 
during the past six weeks, accord- | 
ing to a spokesman for Frank Tay- | 
lor, operator of the California Auto 

Dealers Wholesale Auction. 


At the same time, wholesale trad- | 
ing fell 5 to 15 percent, the spokes- 
man declared. Dealers are trying | 
to unload at present levels in an- 
ticipation of further price reduc- 
tions. Late model stocks are now 
at a new low but price drops ap- 
pear to be slowed, it was said. 


* * * 


Albany 


Late model prices are “fully 40 
percent off” in this area, according 
to Tim Anspach, auction operator. 

“Retail stinks,” Anspach said. | 
“Prewars, if sharp, are holding 
steady but light late models are 
$200 lower than six weeks ago. 
Heavy models and '49s are off as) 
much as $400 during the 
period. | 
“Late model volume is cut no- 


ticeably, with most retailers try- 
ing to liquidate at old price lev- 
els but realizing very little busi- 
ness, 


tinued, “who sell at present levels 
are enjoying good business.” 

The Albany auction operator ex- | 
pects some improvement in late 


model volume but foresees further 
(Continued on Page 39, Col. 1) 











How to make 
Undercoating 


PAY OFF- 


For the really big 
pay-off in undercoating, 
get the facts on Fendix. 


You'll like the deal, from 
every angle... 


FROM THE SERVICE 
ANGLE: Service on 
Fendix is right! That’s 
because we make a real specialty of 
the undercoating business. We help put 
your undercoat operation on the most 
profitable, efficient basis. We train 
your body men in correct methods of 
applying Fendix. We instruct your 
salesmen in new, business-building sales 
techniques. Should an equipment 
problem arise—we’re Mr. Fix-It. 


FROM THE PRODUCT ANGLE: Fendix 
gives you more coverage per drum be- 
cause only a '%” coating is needed for 
maximum rust protection and efficient 
sound deadening. Extra factory care 
in blending is your assurance that 
Fendix goes on uniformly, gives con- 
tinuous coverage of the underbody, and 
trouble-free spray gun operation. 


FROM THE PROMOTION ANGLE: You'll 
like the variety. All kinds of person- 
alized direct mail, displays, demonstra- 
tors, newspaper mats and other sales 
helps . . . all designed to make your 
undercoat business pay off . . . big! 


“ 
See your pore . 
or write for complete details .. 
Address Dept. 8 


THE DAVISON CHEMICAL CORPORATION 


BALTIMORE.3, MD 





d un- 
Fendix is liste 
der Reexamination 
Service of Sore 
writers’ Labor 


tories, inc. 


THE AUTOMOBILE UNDERBODY 


PROTECTIVE COATING AND 
SOUND DEADENER 
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No News? 





AUTOMOTIVE NEWS, NOVEMBER 15, 1948 


Dealer Expose Exposes Only Hospitality 


(Continued from Page 1) 


tory coercion or pressure on 
handling of parts. 
Let’s take those items in order. 


But first of all, remember last 
January when you had me visit 
20 new-car dealerships in the Met- 
ropolitan Detroit area in the guise 
of a prospective new-car buyer? 
Remember how most of the repre- 
sentatives in those dealerships 
treated me as though I had the 
measles? They acted as though 
anyone wanting to place an order 
for a new car was on the brink 
of insanity, especially if he ex- 
pected them to take it. Most of 
them were downright discourteous, 
a few brutally so. 


_ things are different in 
Louisville. I can’t be sure 
whether the difference is caused by 
the time or place, but things are 
certainly different. It’s probably a 
little bit of both. 

In all, I have visited 17 different 
dealerships down here, represent- 
ing every passenger car line. In 
not one establishment have I been 
subjected to any kind of treatment 
that I can write home and kick 
about. The weather here is my only 
reason for beefing. 

In fact, after nine or 10 visits, 
I dropped the guise of being a 
prospective new-car buyer and 
just became a guy from Automo- 
tive News. You'll be glad to 
know that our paper is no 
stranger in Louisville, and shat 
dealers and salesmen alike were 
more than willing to give us a 
candid picture of the situation 
here. 

One dealer told me he always 
reads Automotive News before he 
reads the racing form. Down here, 
boss, that kind of talk is praise 
eternal. 

. 2 7 

A NEW car of almost any make 

or model is not too hard to 
get here, if the customer has a 
good “clean” car to trade in. All 
models of several makes and the | 
higher-priced ones of a few others 
can be bought with no tradein at 
all. 

But where a tradein is necessary, 
dealers are being very particular. 
They want something that will 
move fast at a _ saleable price. 
“When I say a tradein must be 
clean,” one dealer told me, “I mean 
spotless.” 

This dealer said he always has 
several new cars in stock for “old 
customers,” or prospective buyers 
with “clean” tradeins. He considers 
this the best kind of way of doing 
business. 

Other dealers here feel the same 
way. 

“When I run out of good trade- 
in deals,” one said frankly, “I’ve 
still got quite an order list to 
fall back on.” 

At one dealership here where no | 
tradein is necessary, a prominent | 
sign on the showroom window gives 
the price of the car and asks cus- 
tomers to place their orders now. 

Doesn’t a sign like that recall | 
prewar days to your memory a} 
little? 





* * * 


\JOST Louisville dealers admit | 
4¥ finding a lot of “water” in their | 
order lists since the reimposition of | 
Regulation W. They think that | 
continuation of credit controls after | 
March, 1949, as seems likely under | 
Truman, will have the seller’s mar- | 
ket submerged by the time the next | 
winter rolls around. 

Those with long order lists say | 
that only on rare occasions until | 
last August did they have to call | 
more than one customer to make 
a new-car sale. Now they are call- 
ing nine or 10 people. 

Generally, dealers here _ feel 
that car demand will get another 
“shot in the arm” next spring, but 
after that it will be “get out and 
sell ’em.” Along that line of rea- 
soning, many of them are mak- 
ing plans co build up strong sales 
staffs. 

However, they haven’t done much | 
of anything concrete yet, saying 
that good potential sales personnel 
is few and far between. 

Louisville dealers admit they 
don’t enjoy too good a reputation 
in the eyes of the local public. But | 
any conflict—if one does or ever did | 
exist—between Louisville dealers | 


and the people they are supposed 
to serve, merely simmers. 

From conversations with some of 
the local citizens, I get the idea 
that Louisville dealers may have 
slightly breached their relations 
with the public but the breach 
won’t be hard to mend. Louisville’s 
public seems to be content to sit 
back and jeer only on rare occa- 
sions, confident that time will bring 
an end to the supremacy the new- 
car dealer has enjoyed. 

+ + * 
NE new-car owner here told me 
he never had been satisfied 
with his purchase, “Something has 
always been wrong with it,” he 
said, “and that dealer never seems 
to get around to fixing it right. I 
guess he’s just too busy making a 

barrel full of money.” 

But surprisingly, boss, that man 
was not in any way bitter. He 
really believed that his dealer was 
giving him a bad deal, but he 
seemed to accept such treatment 
as he would the laws of nature. 

I here to tell you, boss—and 


my expense account — but we 
should have made our survey 
some place else. Louisville is 
definitely not a typical U.S. city. 
It is of metropolitan size, but 
there is none of the metropolitan 
hustle-bustle that is usual back 
in Detroit, 

At the first few dealerships I 
visited here, I was somewhat per- 
turbed about the amount of time 
involved between my arrival and 
a salesman’s appearance to talk to 
me. But in each instance my im- 
patience was finally dispelled by a 
warm greeting. Everybody seemed 
happy to see me, as if I possessed 
some of the attractive characteris- 
tics of Hedy Lamarr. 

I can’t say that a Louisville sales- 
man, on the average, is a well- 
dressed man, but they all come out 
smiling. An eccentric customer or 
two would have a hard time fazing 
a Louisville dealer or salesman. 

Nobody in Louisville appears ever 
to be in a hurry. Everybody, in- 
cluding dealers, seems to live with 


you won’t like it when you see /|a lackadaisical certainty. If there 








WELCOME TO WEST—Charles S. Howard, pioneer Buick dealer in San Francisco, greets 
newly assigned Buick West Coast executives and says "goodbye" to their predecessors on 


their departure. Left to right: Charles T. 


ge, general sales manager, Howard Auto Co.; 


John W. Waddell, Pacific regional manager; Howard; Arthur J. Kemp, San Francisco zone 
manager; Robert E. Rudd, former San Francisco zone manager who is moving to Flint as 


director of merchandising, and J. B. 
assistant general sales manager at Chicago. 


is any one passionate yearning 
to be at a certain place at a cer- 
tain time—it is to be at Churchill 
Downs before the first race starts. 
To a man—and almost to a woman 
—everybody in Louisville is horse 
crazy. Nearly every bar is ille- 
gally equipped with a handbook 
so that citizens won’t necessarily 
have to take the 15-minute bus 


Nash, 


former Pacific regional manager appointed 


ride to Churchill to get down their 
bets. 
s * © 


ANY of the dealers I have 
talked to also own race horses, 
which they were more willing to 
talk about than cars. 
(By the way, I got a had steer 
from a Mr. Below at Fall City 
(Continued on Page 37, Col. 1) 
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Record - breaking crowds attended the Cleveland Indians baseball games. The thousands 








of automobiles parked here represent just.a portion of the tremendous number of auto- 
mobile owners in this area. Cars will sell where cars have sold before... and statistics 
prove that new car sales actually parallel Plain Dealer readership. That’s why year 
after year, the Cleveland Plain Dealer maintains its high record as one of the lead- 
ing metropolitan newspapers in the nation for passenger car advertising lineage! 


Cleveland Plain Dealer... Cleveland's Home Newspaper 


Cresmer & Woodward, Inc., New York, Chicago, Detroit, San Francisco, Los Angeles... A. S. Grant, Atlanta 
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Used Car Auction Prices 





LOS ANGELES 


(California Auto Dealers Wholesale Auc- 
tion, Sales twice-weekly. Prices are for 
sales of Oct. 21-26.) 

(Market shows prices on '46 and °49 

models strong at new lows. Prewars 

down a slight bit but clean units still 

top dollar. Sold 55 cars out of 188 

offerings.) 

BUICK—'46 Super sedan, $1,845. '41 Super 
club coupe, $1,200; Special conv., $970; 
RM sedan, $1,135; Super conv., $1,265. 
‘40 Super sedan, $995. 

CHEVROLET—'47 SM club coupe, $1,745; 
FL aerosedan, $1,900, $1,925, $1,950; SM 
club coupe, $1,700; FL sedan, $1,765, 
$1,700. °46 SM club coupe, $1,535; aero- 
sedan, $1,750. ‘42 SD sedan, $1,160. ‘41 
SD sedan, $1,045, $1,015, $1,040; SD 
club coupe, $860. ‘40 SD sedan, $905. 
‘39 MD O. 8. coupe, $750. °38 MD busi- 
ness coupe, $545. 

OHRYSLER—'46 Highlander (6) 
$1,895. 

DODGE—'47 Custom conv., $1,900. ‘40 
Deluxe sedan, $675. 

FORD—'47 SD sedan, $1,635, $1,625; SD 
(8) club coupe, $1,610. '46 Deluxe busi- 
ness coupe, $1,285; SD sedan, $1,225, 
$1,355. '42 (6) oe panel, $820. "41 
SD sedan, $880, , $885, $945, $870. 

LINCOLN—’ 38 Suis cen, $360. 


MERCURY—'49 club coupe, $2,700. '46 se- 
sr ore $1,590. '40 sedan, $825. ‘40 sedan, 
oLDsMOBILZ — '42 (78) sedan, $1,555; 
(76) sedan, 1,005. °41 (76) sedan, 
$860; (66) club coupe, $965. ‘40 (70) 
sedan, $725. 

PLYMOUTH—’47 Deluxe sedan, $1,665, 


$1,620. ‘38 sedan, $400. 
ee 47 (8) ‘sedan, $2,000. 


$750. 
STUDEBARER—47 Champion sedan, $1,- 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction Sale. Sale 
every Friday. Prices are for Oct. 29.) 
a 


303 offerings.) 

BUICK—’48 RM sedan, $3,000; (dynaflow) 
sedan, $2,900. ‘46 Super conv., $1,575. 
"41 Special sedan, $975. °40 Super sedan, 
$750. '39 Special sedan, $300 

CADILLAC—'48 (62) club coupe, $4,000; 
(61) sedanette, $3,775. °47 (60) sedan, 


$3,300. 
CHEVROLET—’48 FL aerosedan, $2,200, 
$2,125, $2,110; half-ton pickup, $1,630, 


"40 se- 
















$1,675, $1,800; $1,750, 
$1,700, $1,660. 
380, $1,375, $1,325, $1,20) aero- 
sedan, $1, 875, ‘41 MD ou coupe, $1,- 
200, $860; SD sedan, $1,000, $750, $680. 
'40 sedan, $1,040, $990, $940, $880, $550. 


CHRYSLER—'47 Royal (6) sedan, $1,900. 


DeSOTO—'48 Custom sedan, $2,650. ‘'47 
oo sedan, $1,850. ‘41 Deluxe sedan, 


%-ton pickup, 


DODGE—’46 Custom sedan, $1,420; half- 
ton pickup, $900, ‘41 half-ton pickup, 
$410, ‘37 sedan, $395. 

FORD—’49 Custom sedan, $2,225, $2,200, 
$2,175, $2,150. ‘48 SD sedan, $1,725, 
$1,700, $1,650, $1,575. ‘47 SD sedan, 
2 at $1,500, $1,460, $1,375. '46 SD sedan, 
$1,470, $1,450, $1,430, $1,370, $1,275. °42 
SD sedan, $950, $900, $915, $800. ‘41 se- 
dan, $950, $940, $800. ‘40 sedan, $925, 
$850, $710 

HUDSON—'47 sedan, $1,060. ‘39 sedan, 
$250. 

MERCURY—’49 sport sedan, $2,700, $2,550, 
$2,480. ‘47 sedan, $1,580. ‘°46 club 
coupe, $1,500, $1,425. ‘39 sedan, $940, 


PLYMOUTH—’'48 SD sedan, $2,050, $1,660. 
'46 SD sedan, $1,300, $1,100. ‘42 sedan, 
$725. 

PONTIAC—'48 sedan, $2,525. ‘47 sedan 
coupe, $1,980. ‘42 sedan, $1,075. ‘'40 
sedan, $625. 


WILLYS—’48 station wagon, $1,650; Jeep- 
ster conv., $1,700. ‘47 jeep, $900. "46 
jeep, $650. 

MISCELLANEOUS—’'39 IHC truck, $300. 


CONCORD, MASS. 


(Concord (Mass.) Auto Auction, Ine. 
Sales twice-weekly. Prices are combined 
listing for sale of Oct, 22-25.) 

(Market shows 123 cars sold out of 263 

offerings.) 

BUICK—’48 Super sedan, $2,400. ‘46 Super 

sedanette, $1,650; RM sedan, $1,760. ‘41 


Special sedan, $835, $850. ‘40 Special se- 
dan, $625, $635. ‘37 Special sedan, $200, 
$350, $250. 


CADILLAC—’48 (61) sedan, $3,850. ‘38 
limousine, $550. 

CHEVROLET—’48 half-ton pickup, $1,650, 
$1,480; SM business coupe, $1,600; FM 
conv., $2,200. ‘47 SM sedan, $1,550; %- 
ton pickup, $1,300; FM conv., $1,550; 
half-ton pickup, $1,300. ‘°46 sedan, §$1,- 
360, $1,325, $1,400, $1,125; half-ton pick- 
up, $925; 1%-ton semi-van, $545. ‘42 SD 
club coupe, $910. ‘41 SD sedan, $640, 
$625, $820, $660, $500, $750; conv., $790. 


AUTO TRU 


47 balt-ton pickup, $1,-| 


= sedan, $800, $650, $640. ‘39 sedan, 
2 at $625, $585. 

DODGE—’'46 business coupe, # 200. ’39 
sedan, $700. 

FORD—’49 Custom sedan, onan. 3 at $2,- 
100. '48 half-ton (6) pickup, 2 at $1,400. 
‘47 Deluxe sedan, $1,450, $1,560, $1,500; 
station wagon, $1,700. "'’46 Deluxe sedan, 
‘41 Deluxe sedan, $675, $715, 

"40 Deluxe sedan, $500. ‘38 se- 
dan, $570, $460. ‘35 coupe, $325. ‘33 
coupe, $485. 

KAISER—’47 sedan, $1,190. 


MERCURY — '49 sedan, 
$2,490. 

NASH—’'46 (600) sedan, $1,240. 

OLDSMOBILE—’'48 (76) sedanette, $2,475. 
"46 (66) sedan, $1,525. °42 (76) sedan- 
ette, $875. 

PLYMOUTH—’46 Deluxe sedan, $1,260, $1,- 
105; SD sedan, $1,375. ‘42 SD sedan, 


$2,400, $2,370, 


$825. ‘41 SD sedan, $750, $825, $700. 
’40 sedan, $685. 
PONTIAC—’48 Streamliner (8) sedan, §$2,- 


650. ‘'47 Torpedo (6) conv., $1,900; se- 
danette, $1,750. ‘41 (8) sedan, $760. 
STUUDEBAKER—’47 Champion sedan, §$1,- 

375, $1,575, $1,500; 1-ton pickup, $575; 

half-ton pickup, $875. ‘'46 1%-ton semi- 

van, $545. 
WILLYS—’48 jeep, $1,000. °46 jeep, $825. 
MISCELLANEOUS—’48 GMC half-ton pick- 


up, $1,485. 
DENVER 


(Denver Auto Auction, Inc. 
Tuesday. Prices are a partial 
sales on Nov. 2.) 

(Market shows big demand for clean 
°39 to "41. New cars without 


Sale every 
list of 


BUICK—'40 Super sedan, $6. 50. 

CADILLAC—’48 (62) sedan, $4, 275; (61) 
sedan, $1,025. 

CHEVROLET—'48 FL aerosedan, $2,220; 
half-ton pickup, $1,750. °47 SM sedan, 
$1,685. ‘41 club coupe, $1,060, $995. 
"40 coupe, $1,000. 

CHRYSLER—’48 Windsor sedan, $2,775. 

FORD—’48 Deluxe sedan, $1,720. ‘°40 se- 
dan, $675. 

MERCURY—’'46 sedan, $1,560. 

PLYMOUTH—’48 Deluxe sedan, $1,840. ‘47 
Deluxe sedan, $1,495. 

STUDEBAKER—’47 Champion sedan, §1,- 


615. 
TOLEDO 


(Doc Greiner Auction (on U.S. 24). Sale 
every Thursday. Prices are for Oct. 28.) 
(Market shows 15 cars sold out of 65 
offerings.) 
BUICK—’47 Super sedan, $2,000. ‘41 Spe- 
cial sedan, $1,025. 
CHEVROLET—'46 SM sedan, $1,350. 
DeSOTO—’41 Deluxe club coupe, $930. 
DODGE—'47 club coupe, $1,800. ‘41 se- 
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trouble selling. Car owners, tired of 
tools rattling around loosely, imme- 
diately see the advantage of keeping 
them neatly stowed and easy to lo- 
cate. 
tools and see how it gives its own 
soles tolk... 
and sturdy construction impress pros- 
pects... 


HOLDS BUMPER JACK, 
TIRE PUMP AND ALL 
OTHER TOOLS! 
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Price 
DEALER'S PRICE $2.95 
Here's an “‘extra’’ you'll have no 


Pack a pouch with a set of 
how its large capacity 
how it actually sells itself! 


Measures — 37 in. x 9 in. 
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dan, $700. 
FORD—'48 Deluxe sedan, $1,525. °'47 SD 
sedan, $1,560. ‘46 SD sedan, $1,285. 
KAISER—’47 sedan, $1,335. 
NASH—’39 sedan, $410. 
OLDSMOBILE—’41 (76) sedan, $900. 
PLYMOUTH — ’'48 Deluxe sedan, $1,930; 
SD sedan, $1,975. '47 SD (cab), $1,210. 


DANVILLE, VA. 


(Danville (Va.) Auto Auction. Sale every 

Friday. Prices are for sale of Oct. 29.) 
(Market shows fewer units offered and 
buying steadier. Number of purchases 
on increase.) 

BUICK—'47 RM sedan, $2,080. 

CHEVROLET—'48 FM sedan, $1,990; SM 
club coupe, $1,770. '46 SM _ business 
coupe, $1,150; FM sedan, $1,420. °'42 SD 
sedan, $705. ’41 MD business coupe, 
$685; sedan, $825; club coupe, $820. 

CHRYSLER — '47 Windsor sedan, $1,900. 
'46 Town & Country sedan, $1,500, ‘41 
Royal sedan, $480. 

FORD—’49 Custom sedan, $2,185, $2,085; 
(6) sedan, $1,825. ‘48 SD sedan, $1,625. 
’'47 SD sedan, $1,610, $1,430. ‘46 SD 
club coupe, $1,540; Deluxe sedan, $1,325; 
SD conv., $1,390; sedan, $1,615, $1,450. 
our sedan, $890. °40 Deluxe sedan, $825, 
450. 


HUDSON—’48 Commodore (8) sedan, $2,- 
160. °47 Commodore (8) sedan, $1,320. 
LINCOLN—’41 Zephyr sedan, $480. 
MERCUURY—’'49 sedan, $2,590. ‘41 conv., 
$640. 
OLDSMOBILE—'40 (66) sedan, $525. 
PACKARD—’48 (140) club sedan, $2,310. 
‘41 Clipper sedan, $720. 
PLYMOUTH—’47 SD sedan, $1,725, (taxi) 
$1,200, $1,150. °46 Deluxe sedan, $1,175; 
SD sedan, $1,225. ‘42 SD club coupe, 
$930; sedan, $600. ‘41 sedan, $970. 
PONTIAC—’48 SL (8) sedan coupe, $2,650. 
STUDEBAKER—'46 Champion sedan, $1,- 


325. 
KANSAS CITY 


(Kansas City Automobile Auction. Sale 
every Wednesday. Prices are for Oct. 27.) 
(Market shows steady to a little lower. 

Sold 217 units out of 343 offerings.) 


BUICK—’48 RM sedan, $2,745. ‘47 Super 
sedan, $2,100. ‘46 Super sedan, $1,727, 
$1,682. °42 RM sedan, $1,120. ‘41 Spe- 


cial sedan, $1,092. °40 Super club coupe, 
$970. 

CHEVROLET—’48 SM sedan, $2,020, $1,- 
955; FL aerosedan, $2,325, $2,245. ‘47 
FL sedan, $1,925, $1,890, $1,800, $1,700; 
SM sedan, $1,727, $1,572, $1,510; FM se- 
dan, $1,675. °46 SM sedan, $1,580, $1,- 
512, $1,515, $1,495. 

CHRYSLER—’41 Royal sedan, $1,012. 

DeSOTO — '48 sedan, $2,560. 41 
coupe, $1,150. 

DODGE—'48 club coupe, $2,252, $2,230; 
sedan, $2,410, $2,240. ‘47 sedan, $1,760. 
46 club coupe, $1,745 

FORD—’'49 sedan, $2, 262, $2,230, $2,192; 
(6) sedan, $2,110. ’48 sedan, $1,750, 
$1,740, $1.730; club coupe, $1,880. 47 
(6) sedan, $1,130, $1,102; sedan, $1,700, 
$1,660, $1,642. 

MERCURY—’49 sedan, $2,780, $2,765, $2,- 
650. °47 club coupe, $1,652. ‘46 club 
coupe, $1,612. °40 club coupe, $960. 

OLDSMOBILE—’48 (76) sedan, $2,617. '46 
(76) sedan, $1,640. 

PLYMOUTH—'48 club coupe, $1,882, $1,- 
830; sedan, $2,100. ‘47 club coupe, $1,- 
762. ‘46 sedan, $1,235, $905. 

PONTIAC—’48 (8) sedan, $2,385. ‘47 (8) 
sedan, $1,880. ’46 (6) sedanette, $1,975; 
(8) sedan, $1,707. 

STUDEBAKER—'48 Champion sedan, §2,- 


club 


062. °47 Champion sedan, $1,815, $1,725; 
Commander coupe, $1,895. ‘40 Champion 
sedan, $305. 


JACKSON, TENN. 


(Dixie Automotive Auction, Inc. (for- 
merly Roy Simmons). Sale every Thurs- 
day. Prices are for sale of Oct. 28.) 

be, shows prices steady on pre- 

wars. Late models down but selling. 

Sold 27 units out of 80 offerings.) 
BUICK—’’39 sedan, $575. 


CHEVROLET — '48 % -ton pickup, $1,725. 
*41 club coupe, $900, $755. °39 sedan, 
$705. 


CHRYSLER—’'46 sedan, $1,650. 

FORD—’48 sedan, $1,665. ‘47 sedan, $1,- 
580; club coupe, $1,600. °46 sedan, $1,- 
335. °'41 sedan, $1,025. °'40 sedan, $800, 
$625. °39 sedan, $775. ‘36 sedan, $485. 

MERCURY—’49 sedan, $2,500; club coupe, 
$1,750. 46 club coupe, $1,430. ‘'41 club 
coupe, $650. 

OLDSMOBILE—’'46 sedanette, $1,500. 


PLYMOUTH—'46 sedan, $1,250. ‘41 se- 
dan, $800. ‘40 sedan, $550. 

PONTIAC—'46 sedan, $1,575. ‘41 sedan, 
$1,200. 

STUUDEBAKER —'48 Commander club 
coupe, $1,950. "47 Champion sedan, 
$1,650. 

MASON CITY, IA. 
(Lapiner’s Used Car Auction. Sale every 


Wednesday. Prices are for Oct. 27.) 
(Market shows prices dropping off 
slowly, with tendency to steady on late 
and new models. Dealers careful of 
purchases, with eastern markets chang- 
ing. Sold 79 cars out of 167 offerings.) 

BUICK—’48 RM sedan, $2,705; Super se- 
dan, $2,555, $2,430, '47 RM sedan, $2,- 
170. $1,785. 

CADILLAC—’41 (60) sedan, $1,400. 

CHEVROLET—'48 FL aerosedan, $2,370, 

$2,330, $2,325, 2 at $2,280, $2,175; SM 
sedan, $2,005; FL sedan, $2,280, $2,200. 
‘47 FL aerosedan, $1,940, $1,850; FM se- 
dan, $1,670, $1,710; FL sedan, $1,830, 


Average Used Car Prices 


(Compiled by Automotive News) 














Nov. 1948 Oct. Sept 
Model (to date) 1948 1948 
BED s cc tcres $2,289 $2,349 $2,471 
BS ade eines 1,747 1,812 1,922 
BOER seccase 1,505 1,548 1,655 
a 0,9 Ate 962 973 971 
OE 846 874 913 
ee 732 746 765 
Overall 
Average... $1,347 $1,383 $1,450 


(The above figures are averages of used car auction prices, all 
makes and models, carried regularly in Automotive News.) 





$1,730. ‘46 FM sedan, $1,405, $1.410 
"41 MD club coupe, $955. 
CHRYSLER—'46 Windsor sedan, $1,745. 


(Continued on Page 35, Col. 1) 
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PROTECT THE CARS 
WITH 


KELBO BARS 





Cost Less Than One New Grille— 
Safe and Speedy to Use—Light in 
Weight—Can Be Used with Stand- 
ard Towing Equipment. 

Write ter Literature 


Boyle Towing Equipment 
Company 


2n08 WOODLAND AVE. 
CLEVELAND 15, OHIO 
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The Patented 
CURB: SIGNAL 


. . takes 2 minutes to install to curbside 
fenders. Sings out when car gets within few 
inches of curb! Big demand! 


WARNING: Curb-Signals made under original 
Patent No. 2,141,844. Mfg., wholesale, or retail 
infringers are subject to prosecution. 
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Used Car Auction Prices 





(Continued from Page 34) 


DeSOTO—’48 Deluxe club coupe, $2,445. 

DODGE—’48 Deluxe sedan, $2,230. ‘47 De- 
luxe sedan, $1,480. ‘46 Custom sedan, 
$1,660. 

FORD—’'49 Custom sedan, $2,340, $2,330, 
$2,295, $2,230, $2,205, $2,185. °48 SD se- 
dan, $1,685, $1,670. ‘°47 SD sedan, §$1,- 
660, °46 Deluxe sedan, $1,355, $1,260. 
"41 Deluxe sedan, $805. °40 Deluxe se- 
dan, $755. 

MERCURY—’'49 sedan, $2,740, $2,710, §$2,- 
640. °'48 sedan, $1,710. 

OLDSMOBILE — '48 (76) sedan, 
$2,300; (66) club coupe, $2,350. 
sedanette, $1,655. "46 (76) 
$1,505. °40 (8) sedan, $610. 

PLYMOUTH—'48 SD club coupe, $1,905; 


$2,310, 
"47 (78) 
sedanette, 


sedan, $2,085, $1,980, $1,960; business 
coupe, $1,675. 

PONTIAC—’48 SL (8) sedanette, $2,630, 
$2,590; Deluxe (6) conv., $2,035. °47 SL 
(8) sedan, $1,975. 

STUDEBAKER—Champion sedan, $2,210. 


"47 Commander sedan, $1,890, $1,905. 
WILLYS—’47 station wagon, $1,410. 


RICHMOND 


(Automobile Auction of Virginia. 
every Friday. Prices are for Oct. 29.) 
BUICK — '47 Special sedan, $1,925. ‘42 

Special sedan, $895. ‘°41 Special sedan, 

$995; Limited, $925. 
CADILLAC—’48 (61) sedan, 

sedan, $2,950; conv., $3,200, 
CHEVROLET—’'48 FM conv., $2,050, $1,- 

950. ‘47 sedan, $1,600, $1,525; FM, $1,- 

750; conv., $1,950. ‘47 FL sedan, $1,- 

975, $1,725. °46 sedan, $1,125. ‘42 se- 

dan, $825. ‘41 sedan, $975, $995, $990, 

$700. ‘40 sedan, $825, $695, 2 at $795. 
DeSOTO—’47 sedan, $1,825. °46 sedan, $1,- 

795. °39 sedan, $625. 
DODGE—’42 club coupe, $525. °41 Custom 

sedan, $985. 

FORD —’'49 Custom sedan, $2,295. ‘48 
half-ton pickup, $1,275, $1,550. ‘47 se- 


Sale 


$4,000. '46 


e Compact 

e All-metal 

© Displays 4 visors 

© Colorful display card 


New 
WS*O-SHAE 
display rack 


VIS-O-SHADE continues to set 
the pace in visor sales—with 
the new, all-metal VIS-O-SHADE 
“merchandiser”. 

It’s your key to the vast after 





market—driver after driver who 
NEED visors, WANT them—and 
will BUY when they're displayed. 

It’s yours—FREE with order 


for 12 visors. Write, wire today. 
Orders placed through distribu- 
tors. Fair-Traded. 
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VIS-O-SHADE CORP. 


Srp Na 





34 SOUTH MICHIGAN AVE., CHICAGO 16, ILLINOIS 














dan, $1,525, $1,595, $1,525, $1,675. °46 
conv., $1,595. ‘42 sedan, $875. ‘41 se- 
dan, $1,000, $750; panel, 
$500. ‘40 sedan, $850, $825, $725; conv., 
$795. °'39 sedan, $450, $675, $625. 

MERCURY — ‘41 sedan, $900. '40 club 
coupe, $785. 

OLDSMOBILE — '47 (78) sedan, $1,525. 
'46 sedan, $1,675, $1,560. ‘41 (78) se- 
dan, $725; (66) sedan, $925, $595. 

PLYMOUTH—’48 SD sedan, $1,650; club 
coupe, $1,895. ‘47 Deluxe sedan, $1,650, 
$1,675; SD sedan, $1,725. ‘46 SD busi- 
ness coupe, $1,365. ‘'41 sedan, $795. ‘40 
sedan, $625, $895, $725. °39 sedan, $495. 
"38 conv., $625. 

PONTIAC—'47 sedan, $1,850. 
dan, $1,625, $1,630. ‘°41 sedan, 
'34 sedan, $125. 


DETROIT 


(Detroit Auto Auction. Sale every Fri- 

day. Prices are for sale of Oct. 29.) 
(Market shows prices are down but are 
leveling off. Buyers are trying to buy 
and are making their purchases at 
present prices. Sold 35 out of 78 
offerings.) 


$675, $700, 


"46 (8) se- 
$795. 





BUICK —'48 Super sedan, $2,650. "47 
Super sedan, $2,025. 

CADILLAC—’'46 (62) sedan, $2,450. 

CHEVROLET—’'48 FL aerosedan, $2,125, 
$2,185. ‘46 SM sedan, $1,240. ‘°41 club 
coupe, $980, $735. °40 sedan, $710. 

CHRYSLER—’46 Windsor sedan, $1,675. 


’39 sedan, $490. 


FORD—'49 Custom (8) club coupe, $2,185. 
‘48 Super (8) club coupe, $1,740. "47 
Super (8) sedan, $1,660, $1,560, $1,510. 
‘46 SD sedan, $1,210. 


HUDSON—’'46 sedan, $1,250. 
MERCURY—'49 sedan, $2,575. 
$1,470. 
PACKARD—’37 limousine, $535. | 
PLYMOUTH—’48 SD club coupe, = 
| 


‘46 sedan, 


"46 SD sedan, $1,225, $1,200. ‘42 SD 
conv., $1,075. °41 SD sedan, $735; club 
coupe, $685. 


PONTIAC—’47 Torpedo (6) sedan, $1,625; 
SL (8) sedan, $1,825. °'46 SL (8) sedan- 
ette, $1,580, $1,645; (6) sedanette, $1,- 
560. | 

STUDEBAKER—’'47 Champion sedan, §1,- | 
560. 


WILLYS—’48 jeepster, $1,700. 


ALBANY 


(Tim Anspach’s Dealer Auto a | 
Sale every Monday. Prices are for sale of | 
Nov. 1.) | 

(Market shows about same as previous 

week. Many sellers hate to take the — 

new price. Sold 35 out of 101 cars.) | 
BUICK—'48 RM sedan, $2,375. ‘46 RM | 
sedan, $1,640. ‘39 Special coupe, $520. 
CHEVROLET—'48 FL aerosedan, $2,030, | 
$1,980; half-ton pickup, $1,550. °47 SM 
sedan, $1,510, $1,310, $1,500; FL acro- | 
sedan, $1,675, $1,700. ‘46 SM sedan, | 
$1,420. °39 MD sedan, "38 MD | 
sedan, $440. 
DODGE—'46 half-ton pickup, $785. 
FORD—'49 Custom sedan, $2.090. ‘48 \%- 
ton pickup, $1,435. ‘47 Deluxe sedan, | 
$1.350, $1,460. ‘40 Deluxe sedan, $700. 

"89 Deluxe sedan, $360. 
HUDSON—’47 Super Six club coupe, $1,300. 
MERCURY—’'49 sedan, $2,500. | 
NASH—’'47 (600) club coupe, $1.470; se- | 

dan, $1.425. °46 (600) sedan, $1,330. 
OLDSMOBILE—’47 (66) sedanette, $1,760. | 
PLYMOUTH—'48 SD sedan, $1,910, $1,875; 

Deluxe sedan, $1,990. ‘39 Deluxe sedan, 

$480. 

PONTIAC—'48 (6) sedan, $2,300. 

STUDEBAKER — '47 Commander 
coupe. $1,600. 

WILLYS—'48 jeepster, $1,760. 


Ullman 


(Continued from Page 29) 
They also argued that it would 
help to stabilize wages. 

In brief, Dingell’s August excess 
profits bill provided: 

A corporation would be allowed | 
a $50,000 exemption from its profits, 
instead of the wartime exemption 
of $10,000 and for any new concern 
started after Jan. 1, 1940, a special | 
deduction of $50,000 from profits | 
as an encouragement to small and | 
new business. 

A tax would have been imposed | 
on a sliding scale beginning with | 
50 percent and rising to 80 percent | 
on profits above 140 percent of the} 
1935-39 base period. 

* * * 

HE MEASURE was a modifica- 

tion of a bill which Dingell in- 
troduced in January and which 
was in major part embodied in a 
substitute which the House Demo- 
crats offered early in February 
when the Republican tax exemp- 
tion bill came up for its first vote. 

Whatever the nature of the pro- 
posal laid before the new Con- 
gress, it will not have smooth sail- 
ing. In fact, it will encounter pow- 
erful opposition among leading 
Democrats in both houses, it al- 
ready has been intimated. 

It was being recalled here that 
the wartime excess profits tax 
was repealed by a Democratic 
Congress—the Seventy-ninth—on 
the urging of a Democratic sec- 
retary of the treasury, Fred M. 
Vinson, who is now chief justice 
of the United States. 

Vinson in 1945 made vigorous 
pleas before both tax committees 
for the repeal on the ground that 


$625. 


club 


"47 jeep. 





an excess profits tax is unworkable 
and unjust in peacetime. 

Congress voted the repeal de- 
spite warnings from some sources 
that action at the time was pre- 
mature. Vinson and administration 
leaders contended at the time that 
the move was needed to buttress 
business for the transition period. 

When the President’s proposal 
for reimposition of an excess profits 
tax was made in July, Marriner 
Eccles, a member of the Federal 
Reserve Board, told the Senate 
Banking committee that it would 
be a mistake to try to enact such 
legislation. 

“It would only cause confusion,” 
Eccles said. 

. * * 

bl bpvem! THE Republican tax re- 

duction bill was before the 
Senate last spring, Senator O’Ma- 
honey proposed to the Finance 
committee that it restore an excess 
profits tax to offset the personal 
tax reduction then proposed. 

He and several other Democratic 
Senators warned that to cut taxes 
the way the Republicans proposed 
—and later provided with the aid 
of a huge number of Democratic 
votes—would result in cutting down 
on debt retirement. They called 
this “flirting with disaster.” 

Both tax committees will be 








LITTLE BROWN JUG—J. P. 


Wagstaff 
(right), vice-president in charge of sales of 


DeSoto, attended a meeting of DeSoto deal- 
ers of the Minneapolis area on the eve of 
the Michigan-Minnesota football game and 
as a souvenir of the meeting received a 
replica of the famous trophy awarded to the 
winner of the annual gridiron classic. R. G. 
Roth, Minneapolis regional manager, holds 
another jug to be presented to C. E. Bleich- 
er, DeSoto president. 


headed in the new Congress by 
conservative Southern Democrats 
who are opposed to restoring the 
excess profits tax. 

Rep. Doughton will head the 
Ways and Means committee, a po- 
sition he held throughout the war, 
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while the Senate Finance commit- 
tee likely will be headed by Sena- 
tor George. 

Because of the position of these 
two Democratic leaders that no 
tax actions must be taken which 
would interfere with the flow of 
investment capital to business, it 
is expected that an administration 
move for an excess profits tax will 
stir up a terrific fight. 


Customer Service 


Stressed by Binks 

CHICAGO.—J. F.. Roche, president 
of Binks Mfg. Co., 3114 Carroll Ave., 
here, has announced the establish- 
ment of a customer service depart- 
ment. 

The new department, under the 
direction of Joseph Vokoun, handles 
all information and its dissemina- 
tion, relieving other departments of 
details customarily handled by 
them, Roche said. 


Rowell Buys Dealership 


Panama Nash Motors, 551 E. 
Sixth St., Panama, Fla., is now 
solely owned and operated by Wal- 
do Rowell following purchase of a 
partnership from Guy C. Andrea- 


1 





In Philadelphia— nearly everybody reads The Bulletin 


Evening and Sunday 


ee neers teense 
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Legislative Grou 
Named by CATA 


CHICAGO.—A legislative com- 
mittee chairmanned by Ralph 
Scheu (Nash) has been appointed 
by William D. Reagan (Chrysler), 
president of the Chicago Automo- 
bile Trade Assn. 

Serving with Scheu are Jack D. 
Levin (Chevrolet), James F. Good- 


(Hudson). 


Collignon Nash, Inc., and 


Des Plaines; 


of Chicago. 





Need help applying small 
motors to your products? 





Call on Kedmond 


“Customer Engineering Service” 


Next time you’re up against a tough 
application problem involving low-range 
power, take advantage .. . full advantage 
of Redmond’s “Customer Engineering 
Service.” It’s a complete service .. . 
specialized . . . maintained solely to help 
you find exactly the motor you need for 
the job you want done. And important, 
too, is the fact that Redmond Company, 
Inc. specializes exclusively in the design, 
development and manufacture of Micro- 
motors, small blower units and con- 
trollers ... no complete consumer prod- 
ucts to compete with the products of 
customers. — 





Redmond Micromotors . .. over 100 
standard models with countless variations 
to meet special requirements. A.C. up to 
1/15 horsepower, D.C. up to 1/20 horse- 
power. 
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) G COMPANY, INC. 
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' 


Offices in NEW YORK, CHICAGO, 
DAYTON, LOS ANGELES, SEATTLE 


EXPANDED FACILITIES © PROMPT DELIVERIES © SERVICE BEFORE AND AFTER THE SALE 


BINDER for 
Automotive News 


A Nownnine many requests from our 
readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cleth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 


AUTOMOTIVE NEWS berr. DETROIT 26 


DEPT. 





win (Dodge), Victor A. Beckman 
(Pontiac) and Robert J. O’Donnell 


Reagan made known the addi- 
tion of four new members to the 
association’s roster, which is at its 
highest point in history. They = 


Plaines Motor Sales, Inc., both of 
Suburban Motor 
Sales, Inc. (Pontiac), of Hinsdale, 
and Tauber on Broadway (Ford), 













Dealer Council 
Picked for Parley 
At Ford Plant 


DEARBORN. — Ford Motor Co. 
will be host to 12 representatives of 
the Ford dealer organization, now 
numbering more than 6,400, at the 
annual National Ford Dealers’ coun- 
cil Nov. 17-19. The dealers will meet 
with top executives of the company 
during the three-day session. 

Walker A, Williams, Ford gen- 
eral sales manager, will preside at 
the sessions, which will be held in 
the Rotunda lounge at Dearborn. 

Ford executives will hear recom- 
mendations and suggestions from 
the dealers and, in turn, will outline 
current and future programs and 
objectives of the company. 

Two dealers from each of the six 
Ford sales regions were elected to 
the council by dealers in their re- 
spective regions. The delegates are: 

Central region: Russ Dawson, 
Detroit; Art Kane, Dandridge, 
Tenn. 

Western region: Richard A, 
Smith, Seattle; J. J. Marsh, Denver. 

Southeastern region: S. C. Hol- 
man, Merchantville, N. J.; J. J. 
Conroy, Doylestown, Pa. 

Southwestern region: Herbert 
Herff, Memphis; Ben S. Davison jr., 
West Columbia, Tex. 

Midwestern region: E. W. Boyer, 
Minneapolis; Dana Hudelson, Cham- 
paign, Ill. 

Northeastern region: W. L. Web- 
ster, Schenectady, N. Y.; D. E. 
Sweeney, Uniontown, Pa. 


Shop 


(Continued from Page 3) 
tion of campaigning among the un- 
organized backshop workers in De- 
troit. They are the UAW-CIO, the 
IAM, the AFL Mechanics’ union 
and Ray Dooe’s unofficial affiliate 
of the AFL Teamsters union. 

It is reported that Dooe, former 
leader of the UAW Garage Work- 
ers local in Detroit, will enlist the 
aid of Teamster President Dan To- 
bin to back his request for a federal 
AFL organizing charter. Dooe was 
ousted by the UAW after that 
union’s strike against Detroit deal- 
ers collapsed in the fall of 1946. 

Both the UAW and the IAM 

have emphasized they are still in 
the Detroit picture. The IAM en- 
try followed that union’s national 
convention at Grand Rapids, 
Mich., this summer, when plans 
for a cross-country mechanics’ 
drive were laid. 

Another offshoot of the AFL 
Teamsters union, the Automobile 
Drivers & Demonstrators union, re- 
cently concluded a contract exten- 
sion covering salesmen and demon- 
strators of Detroit-area Ford and 
Lincoln-Mercury dealers. This con- 
tract provides a union shop and a 
minimum salary of $75 a week. 

. a * 


[* ST. LOUIS, it was reported, ap- 
proximately 50 percent of the 
dealers have completed contract 
negotiations with the AFL Team- 
sters for their salesmen, who won a 
20 percent salary increase. Nego- 
tiations with the other dealers were 
said to be hanging fire pending de- 
velopments in Detroit. 

Mechanics and body and fender 
men employed by 117 St. Louis 
dealers received a 13-cent hourly 
raise in a new agreement with the 
IAM, while lubricators, parts em- 
ployes and porters got increases 
ranging from 18 to 28 cents an hour 
in a new contract with the indepen- 
dent Automotive Petroleum and 
Allied Industries Employes union. 

Wage negotiations are to be 
held next month between Toledo 
dealers and the IAM and AFL 
Teamsters. It is expected that the 
Toledo locals will ask substantial 
pay boosts for the backshop 
workers. 

Three AFL unions—the Team- 
sters, Mechanics and Building Serv- 
ice—are dividing the field in Chi- 
cago, where dealers have in most 
cases managed to avoid union-shop 
requirements and pressuring of em- 
ployes. The CIO has vainly sought 
to enter the Chicago backshop sit- 
uation. 

Approximately 50 Cleveland deal- 
ers maintain individual contracts 
with the IAM. These agreements 
expire next May 1. 

7 a 
[as AFL COUNCIL may con- 

sider the IAM overtures for a 

merger of the two unions, with the 
latter holding an autonomous status 
in the larger body. 

If the AFL does take back the 
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IAM, which bolted the AFL in the 
late 1930’s, steps are expected point- 
ing toward the establishment of 
jurisdictional boundary lines among 
the various AFL unions in the 
dealer trade. 

Whether the huge Teamsters 
union would willingly go along in 
such a deal remains moot, since it 
would stand to lose the most 
through a jurisdictional reshuffling. 

The CIO faces no jurisdictional 
difficulties, but UAW leaders con- 
cede that other unions have a head 
start in the national dealer organ- 
izing picture. Most of the UAW’s 
strength in the garage workers’ 
field is concentrated in New York 
city. 


Casco’s Cochrane 
Elected Head of 
MEMA for *49 


NEW YORK.—Bert G. Cochrane, 
Casco Products Corp., Bridgeport, 
Conn., has been elected to serve 
as 1949 president of the Motor & 
Equipment Manufacturers Assn. 

Other officers named following a 
meeting of MEMA directors were: 

E. J. Wilcox, J. H. Williams & 
Co., Buffalo, vice-president; Frank- 
lin A. Miller, Raybestos-Manhattan, 
Inc., New York, secretary, and 
Clyde P. Brewster, K-D Mfg. Co., 
Lancaster, Pa., reelected treasurer. 








Amazing 


NEW 1948 (SAFETY) 


DHUNNE A 


AUTO-TURNTABLE 


For car showrooms 
and lots. ; 
Supports 10 TONS 






















ASSEMBLE IT YOURSELF AND 
TURN YOUR CAR...ANYWHERE 


No pits...no holes ...no anchor bolts .. . just set it up in 
your showroom window or lot... plug it in and run... 
24 consecutive hours a day. Here’s top flight 

showmanship at an amazing low price. 


NEW SAFETY FEATURE 
Once more Brunner brings new advancement to 
the turntable field. 1. A safety factor... stop 
it while in full motion by the pressure of your 
hand. It starts again... AUTOMATICALLY. 
2. One big bearing that supports 10 tons. 
Can be financed if desired. WRITE NOW for 
full details on the new 1948 model to 
BRUNNER SALES COMPANY 
358 EAST CENTER STREET - GENERAL MOTORS TRUCK BUILDING 
MANCHESTER, CONNECTICUT 


USED CAR DEALERS, here is the ONLY way to display used cars. BRUNNER 
auto-turntables run 24 hours a day (without attention) in ANY kind of weather. 


















Cash in on Cold Weather! 


e AUTO DEALERS 
¢ GARAGE OWNERS 


e SERVICE STATION 
OPERATORS 


GET YOUR SHARE OF 
COOLING SYSTEM 
SERVICE PROFITS 
THIS WINTER! 


KMO 598 “TELS’’ COOLING SYSTEM ANALYZER 


1. SAVES TIME AND MONEY —Complete cooling system check 
and diagnosis made in 10 minutes—an operation that 
normally takes up to 2 hours. 


2. NO GUESSWORK —Not only reveals internal and external 
defects, clogged radiators, faulty thermostats, leaks and 
restrictions; but quickly and accurately locates the specific 
trouble. 

3. PROMOTES PARTS SALES—Helps you sell radiator repair 


service, flushing and replacement parts such as: water pumps, 
hose, clamps, fan belts, gaskets, thermostats, etc. 


MAIL COUPON BELOW ATTACH CHECK AND SAVE 5%! 


C] c.o.D. CHECK ATTACHED 
(NET PRICE) $______ DEDUCT 5% FOR CASH $____ 


































SHIP TO: 


ADDRESS :_ 





Cg _ is og 4 a ZOne_.. 


$12.50 
EA. 


“TELS'' COOLING 


mevaprdhoune SYSTEM ANALYZER 


KENT-MOORE ORGANIZATION, INC. 
| 5-105 GENERAL MOTORS BUILDING DETROIT 2, MICHIGAN 
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No News? 


A Dealer Expose in Louisville 
Exposes Only Hospitality 
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(Continued from Page 33) 


Pontiac on something in a two- 
year-old race. Is this chargeable to 
the office? Please advise.) 


But that is the only bad experi- 
ence I’ve had here. In contrast 
° my oe . in Detroi last 

january, ‘ound nobody here 
who was reluctant to tell me, as 
&@ prospective new-car buyer, all 
about prices and cars, 

Used-car sales in Louisville, as in 
other cities around the country, 
have bogged down greatly in the 
past several weeks. Dealers say 
that most items are hard to move 
at 7 — os 

ey don’t have too much ho 

that things will get any better. 
Used-car prices are slightly higher 
on the average than they are in 
Detroit, but I’ve been assured that 
they are lower now than they were 
a few weeks ago. Still the curbs 
on Broadway Ave., this city’s auto- 
mobile row, are lined with good 
cars of every make. A majority 
of them are late models, 

For your information, here are 
some samples of used cars being 
offered here, with no _ takers 
around: 

1940 Plymouth, $865; 1942 Chevro- 
let, $895; 1938 Chevrolet, $595; 1939 
Ford, $695; 1946 Buick, $1,995; 1939 
Pontiac, $395; 1947 Chevrolet (aero- 
Tatapeeiens Wack Reringn'eae es 

len e offeri 
too numerous. mee 
* > * 


A MAJORITY of the dealers here 

place a heavy accent on serv- 
ice, Service volume has been stead- 
ily good throughout the year, but 
& pronounced increase is expected 
in the coming months. 

Louisville dealers base this ex- 
pectation on the fact that new-car 
order lists, instead of getting big- 
ger, are shrinking a little, 

For the first time since the end 
of the war,” one dealer told me, 
“I delivered more cars last month 
than I got new orders. Those peo- 
ple who didn’t come in to order a 


new car are probably planning on 
getting their old jobs fixed.” 


Dallas Dealers 
Sponsor Parade 
For 100 Millionth 


DALLAS.—Dallas automobile 
dealers are joining in the automo- 
bile industry’s nationwide celebra- 
tion of the production of 100,000,000 
motor vehicles, 

High spot of the Dallas observ- 
ance was a parade Saturday morn- 
ing (Nov. 13) in the downtown dis- 
trict—based on the theme “Horses 
to Horsepower.” The colorful pro- 
cession depicted the transportation 
revolution from pony express days 
to the modern automotive vehicle 
that the American automotive in- 
dustry has brought about in a half 
century. 

Headed by several groups of 
horsemen, the procession in chrono- 
logical order included the first 
horse-drawn vehicles, early-day au- 
tomobiles, antique models, and 
finally the sleek and powerful pas- 
senger cars and commercial units 
of 1948 and 1949. 

The observance is sponsored by 
the Authorized New Car Dealers of 
Dallas, Inc. 






Kneebone to Talk 
At Maryland's 
Milestone Fete 


BALTIMORE.—Robert W. Knee- 
bone, NADA managing director, 
will be the principal speaker at the 
Automobile Trade Assn. of Mary- 
land luncheon meeting at the Shera- 
ton-Belvedere hotel here Nov. 18. 

The event will mark production 
of the 100,000,000th motor vehicle 
in this country. 

About 250 dealers are expected to 
attend. They will also hear Cecil 
Isbell, coach of the Baltimore Colts, 
Professional football team. Movies 
of the Colts in action will be shown 
at the luncheon. 





plain about it. And if there is 
factory pressure, dealers probably 
wouldn’t be too concerned about 
it anyway. 

I’ve never met such a nice, easy- 
going, carefree people. 

Oh, say, one dealer did say that 
his franchise company was a little 
mad about the lack of “paper” it 
is getting from him. 

But, as this dealer explained: “I 
sold 28 new cars last month; 
the transactions were made for 
cash or financed through one of the 
local banks. After all, I can’t tell 
my customers how they should pay 
for their cars.” 

Truck sales in the light and 
medium categories are still good 
here. Heavier types are pretty well 
into a competitive market, but you 
knew that anyway. 

Best regards, I’m starting back 
after today’s last race. They got 
me, too. 

—Berrnr THOMAS 
Associate Editor 
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all | Owens Co., Salem, Ore., 


BEAUTY AND THE DEALERS—Pontiac dealers Kelly Owens and Robert Herrall of Herrall- 
wheel of a Pontiac convertible surrounded by the 


pose at the 








1948 Cherryland festival queen and her attendants. The car was at the disposal of the queen 


and her court. 





N. Y. Times Lunch 
Set for Nov. 23 


DETROIT. — Edwin L. James, 
managing editor of the New York 
Times, will be a speaker at the an- 
nual luncheon of the Times at the 


extended trip through Europe and 
will discuss overseas news fronts 
which he visited. 


Walker Motors 
Walker Motors, Inc., West Salem, 
Va., has been organized with capi- 
tal stock of $10,000 to emgage in 
a general garage business. C. G. 
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Kaiser to Discuss 
Auto Output at 


Finance Parley 


CHICAGO.—Henry J. Kaiser, 
chairman of Kaiser-Frazer Corp., 
will be the principal speaker at the 
15th annual convention and busi- 
ness meeting of the American Fi- 
nance Conference this week in the 
Palmer House. 

The two-day event Tuesday and 
Wednesday is expected to draw an 
attendance of more than 500 mem- 
bers of AFC. Kaiser will address 
the Wednesday luncheon session. 

Others who will speak at the 
convention include Dr. Harold G. 
Moulton, president of Brookings 
Institution; Dr. Charles W. Wil- 
liams, professor of economics at 
the University of Louisville; U. 8. 
Rep. Robert A. Grant of Indiana; 
Elmer EB. Schmus, vice-president, 
First National Bank of Chicago; 
A. L. Olson, vice-president, Fed- 
eral Reserve Bank of Chicago; 
Milton P. Kupfer, general counsel, 
National Conference of Commer- 
cial Receivable Companies, Inc., 
and George Grim, foreign corres- 


Recess club here on Nov. 23. 
James recently returned from an/ treasurer. 












Walker, of Roanoke, is president- 


papers. 


... for which Men dreamt & Died! 


Some nights the clouds close down 
in the deep passes... A wind with a 
faraway wail worries the pines, the 
brush rustles, and the murmurs mount 
between the canyon walls to a muffled 
chorus... And the Indians say the 
men of the Long Shadows make talk! 

These nights, then... the swarthy 
Spaniards, the lean scouts, the fur 
traders, the Swiss Sutter, the eight- 
dollar-a-month cavalrymen, the Wells 
Fargo teamsters...the nameless and 
forgotten who choked in the dust of 
the wagon trains, were duped by desert 
mirages, foundered in rivers, stopped 
to rest in the deep snows, fell to famine 
and fever, arrow and knife...all those 
who loved this country and had to 
come the hard way... what tall tales 
they must tell of today’s never-ending 


emigrant stream! 


Eacu month brings twenty thousand 
new people to California, more in a few 
months than the Gold Rush decade! The 
last nine years of the State’s centennial 


brought almost half as many settlers as 
the ninety-one before! 

Today’s newcomers are not refugees 
...not the dispossessed of the dust bowl, 
displaced by war, driven by fear and want 
...not political pariahs, social outcasts, the 
economic unfit, or dull and unknowing 
...not even in any number, the elderly 
annuitants and pensioners...but pilgrims 
by choice at the national prosperity peak, 
coming to build, grow and prosper! 

Memorable, too, is the motivation of 
this mass migration . . . not mere change, 
not climate, commercial opportunity, 
scenery... but the further fulfillment of 
the American dream of the better life, of a 
more rewarding mode of living... for 
which California, by all current popular 
concepts, has the superlative specifications. 

Notall the newcomers, of course, settle 
in Northern California...but some of the 
best are swelling the San Francisco market. 
And some of the best of those will come 
to the Chronicle as the newspaper they 
need and like... because its news coverage 
is probably the most comprehensive of 
any paper west of New York, its editorials 
enlightening, its policies progressive and 
its entertainment generally adult. 


In a major market, The Chronicle is 
the major medium—as evidenced by its 
coverage of one-third the City’s families, 
and one-fourth the suburban .. . linage 
preference on the part of the principal 
retailers and department stores, for sales 
volume and charge accounts, too . . . first 
choice of general advertisers as well! With 
all present prospects plussed by population 
trend, and a push from Destiny!...Motor 
car advertisers interested in larger sales, 
get details from any SFW man, any office 
—and nothing to be gained by delay. 


fan Franciece Chronicle 


SAWYER, FERGUSON, WALKER Co., 


National Representatives ... New York, 


Chicago, Detroit, Atlanta, San Francisco, Los Angeles 


pondent for the Cowles news- 
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Britain Won’t Cut 
Petrol Ration 


LONDON, England. — (UTPS) — 
Fears that the basic petrol ration 
will be cut in Britain have been 
allayed by the’ news of anti-black 
market moves. 


Britain adopted a policy of dye- 
ing commercial petrol red to pre- 
vent its use for private motoring. 
This, according to the ministry of 
fuel, has proved eminently success- 
ful and avoided any danger of can- 
cellation of the basic private ration. 
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Used-Car Dealer News .. . 


NUCDA Alert for Sign 
Of Price-Curb Move 


material on the effects of credit 
controls on the used-car market. 
Complaints, it is learned by 
Automotive News, are coming 
mostly from dealers in big cities, 
where considerable effect is re- 


Leaders of the National Used Car 
Dealers Assn. are watching closely 
for any move to revive price con- 
trols on used cars as a result of 
the Democratic victory in the re- 
cent election. 


The association is also gathering 















a ty MOTORS 





IN THE CAPITAL OF WASHINGTON—A view of the new, modern home of Frank Thorp 


WHEN YOUR VEHICLE STOPS 


DOES IT LOOK 


de LIKE THIS 
ot THIS! mp 


THE NEW HOSMER SAFETY SIGNAL 


SAVES LIVES AND VALUABLE EQUIPMENT 


OPERATES AND SYNCHRONIZES ANY NUMBER OF 
STOP AND WARNING LIGHTS. 85 FLASHES PER MINUTE 
¢ BURN-OUT PROOF PROVIDES SAFETY FOR 

e FUSED e SEMI-TRAILERS 
¢ EXPLOSION PROOF e PETROLEUM TRANSPORTERS 
* CONSTANT SPEED e AMBULANCES 
¢ DURABLE e SCHOOL BUSES 
e NO RADIO INTERFERENCE e POLICE, FIRE EQUIPMENT 
» FOR 6-,12-VOLT SYSTEMS e ALL OTHER VEHICLES 
DISTRIBUTORSHIP TERRITORY OPEN 
BURTON SALES CO., BRISBANE BLDG., BUFFALO 3, N. Y. 
| AM INTERESTED IN THE HOSMER SAFETY SIGNAL. 
PLEASE SEND COMPLETE INFORMATION TO: ' 
NAME : 
ADDRESS 
CITY 


























STATE 











ANOTHER NANT hulaaa\ill 
DESIGNED TO MEAN... MORE PROFITS FOR YOU! 


New car purchasers are always 
“‘travel-minded."” You will find 
it easy and profitable to sell them 
nationally advertised ‘Travel Test- 
ed” MAXIMILLIAN matched 
luggage . . . which they can con- 
veniently pay for as part of their 
car payments. 
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THE VIKING 


Men's 2-piece set consisting of 2-Suiter and Overnighter. Lightweight, overlap- 
ping steel frame. Solid brass hardware. Scientifically designed clothing fixtures. 





f FIRMAN LEATHER GOODS CORP. 

137 EAST 25th STREET, NEW YORK 10, N. Y 

CONSUMER PRICE 
INCL. FED. TAX 





Your 
DEALER'S COST 





“For additional Ladies pleces refer back to our large ad of September 20th." 


















ported. 

Credit controls are not hurting 
the small-town dealers nearly as 
much, it is learned. 

It is expected that any move 
to revive price controls on used 
cars will meet with strong oppo- 
sition from the association. 

Leaders point out that controls 

on used cars during wartime 
proved to be a fiasco, since they 
were unenforceable, wrecked the 
business of legitimate dealers and 
encouraged racketeers to enter the 
field, 

- on af 

Below are some reports prepared 
for NUCDA by association men in 
various cities: 

PROVIDENCE, R. I.—Many mer- 
chants find themselves at this time 
with inventories that have accumu- 
lated for many months, according 
to Louis E. Baker, association sec- 
retary. To move these goods from 
inventory, the merchants have re- 
laxed their credit period and lim- 
itations. By lax credit methods, the 
merchants have naturally increased 
credit buying. In the case of dura- 
ble goods, it is doubtful if this is 
sound credit practice. 

Then along came Regulation W. 
This regulation brought an abrupt 
stop and check to credit-relaxing 
practices. There does not appear to 
be any great difference between 
the present and the wartime regu- 
lations. 


“We are in the peculiar position 
of seeing a market that at pres- 
ent is experiencing a slight sea- 
sonal slump, but is still none- 
theless a seller’s market,” said 
Baker. “Though it is a seller’s 
market, I find many people who 
declare that they, and the retail 
buyers, cannot afford to pay the 
larger down-payments and shor- 
er time limitations imposed by 
the regulation.” 

The inventories above mentioned, 
although they are somewhat larger 
today, are comparable with prewar 
inventories. The prices of all goods 
have increased with production and 
demand, It is problematical as the 
credit restrictions remain in effect, 
that there will be a definite re- 
adjustment of prices as some busi- 
nessmen seem to think. 

On the bright side of the picture, 
the Federal Reserve Board reports 
that sales were 100 percent of what 
they were in prewar years. Baker 
is of the opinion that our credit 
system will become adjusted to 
Regulation W. We can adopt a 
watch-and-see attitude in this mat- 
ter. 

Baker advises dealers to keep a 
close watch on inventories. There 
may come a day when inventories 
may have to be liquidated quickly 
and we all know that book value 
and realizable values are two vast- 
ly different items. 

* + 

CINCINNATI. — Wholesale auc- 
tions have slowed and dealers are 
said to be “watching and waiting” 
before making new purchases. Sell- 
ing is poor and late models are 
bringing cautious bids, it was 
added. 


* * * 


DENVER.—September wholesale 
levels have receded $200 to $300 on 
late models throughout this area. 
Unit profits are down from former 
levels as retail buying continues 
to decline. Front page stories about 


Holley to Lease Plant 


In Paris, Tenn. 


PARIS, Tenn.—Holley Carbure- 
tor Co., Detroit, has contracted 
with Paris Industries, Inc., to lo- 
cate a small automotive parts 
plant here, it was announced by 
Richard Dunlap, president of Paris 
Industries. 

Dunlap said that his company 
will erect a building at a cost of 
$175,000 to be leased to the Holley 
concern. The building is expected 
to be ready for operation in May, 
1949, Dunlap said. 





Motors (Packard), Olympia, Wash. 


the market collapse are said to be 

partially responsible for the pub- 

lic’s hesitation to buy at this time. 
+ + * 

FRESNO, Calif.—Dollar volume 
remains firm but unit sales are 20 
percent off, the report stated. 

+ * + 


At the same time, Carl Marker, 
president of NUCDA, declared that 
“prices are not coming back.” 

* * * 


MIAMI, — Hurricane damage, 
unfavorable weather and other 
factors “have conspired” zo cool 


cago areas. 


the public’s interest in shopping 
for better cars, according to L. 
P. Evans, Florida director for the 
association, Supply remains plen- 
tiful, he pointed out, but cars are 
moving very slowly. 
> * = 
CHICAGO. — Clean used stocks 
still bring good prices in Chicago 
and wholesale is brisk, especially 
on late models, according to the 
association report. Rural crop re- 
turns are said to have kept a late 
market alive throughout the Chi- 
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SPONGE 


RUBBER 


FOR AUTOMOTIVE PARTS 


4CcoRDING 7 
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Davidson supplies the automotive industry and 
parts manufacturers such items as arm rests, 
weather strips, grommets, shock pads, body 


and transmission 


seals, 


gaskets, bushings, 


insulators, tubing and boots. 


Detroit Representative: 
HARRY E. HARMON 


4471 Vancouver Ave. 


Tel. Ty 





, Detroit 4, Michigan 
ler 7-7619 
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Prices Off 10-40% ... 
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Used-Car Market Still 
Showing Decline 


(Continued from Page 32) 


reduction in prices on '46s, 47s and 
‘48s with the arrival of winter and 
new car announcements. 

* > > 


Milwaukee 


Retail demand in early November 
fell below expected levels, accord- 
ing to dealers here. 

The drop proved more severe and 
has lasted longer than they orig- 
inally believed it would, dealers 
said. None expect prices to rise 
again this year. 

Buyers, it was also reported, are 
inclined to do a lot of shopping, 
even to the extent of pitching one 
dealer against another to force 
prices down. Quality is again a 
strong factor, it was added. 

* > * 


Boston 


Retail sales have dropped 25 to 
45 percent in New England areas 
during the past six weeks, with 
wholesale off at least 60 .percent, 
a report here has stated. However, 
it was added, there is usually a 
seasonal drop of about 10 to 15 per- 
cent at this time of year, it was 
explained. 

At the same time, retail prices 
on postwar models fell 10 to 35 
percent, depending upon make, 
with prewars off 10 to 20 percent. 
Late models, all lines, have failed 
to show any price improvement 
since shortly before Regulation 
W was reimposed, it was re- 


Most New England dealers are 
selling at present levels in the 
hopes of buying lower during win- 
ter months. Many small operators 
are holding firm, trusting in hopes 
of price improvements. Such im- 
provements appear unlikely to vet- 
eran volume operators, it was said. 
Instead, these operators are look- 
ing for additional price declines if 
volume does not improve. 

* +” * 


St. Louis 


An estimated 10 percent decline 
retail 


in 


WRITE-WIRE-PHONE 


FOR ALL PONTIAC 
AND INTERCHANGEABLE G-M PARTS 





COLLISION 


New Auto 
DOORS 


For Pontiacs and 
Interchangeable 
GM makes. 











Immediate Delivery 
Anywhere. 
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THOMs | 


>, PONTIAC K< 


$225 DELMAR 





ST. LOUIS 8, MO. 


. of 25 percent, according to Riddle. 


and wholesale trading | prices, Riddle declared. 





during the past six weeks has been 
reported by St. Louis (Mo.) dealers. 

There is still strong demand for 
late model stocks, the dealers said, 
and this demand is tending to keep | 
prices stabilized. However, they be- | 
lieve that an economic level has | 
been reached at $2,500 where buyer | 
resistance sets in very strongly. | 
Continued demand and the uncer- | |! 
tainty of new car deliveries will | 
keep the St. Louis markets stable, | 
dealers declared. 

. * 


- 

Jackson, Tenn. 

In Tennessee, dealers are re- | 

signed to present price trends and 

are selling at prevailing market 

levels, according to Roy Simmons, 

Dixie Automotive Auction, Inc., 
here. 


Simmons declares that no drop 
in retail sales has occurred in 
his area during the past six 
weeks. Instead, he has had a 25 
percent increase in sales during 
the past three weeks over volume 
of the previous like period. 
Wholesale market activity is 
strong, he said, with prices 
steady. 

Late models in the lighter class 
have improved a little during the 
last two weeks, Simmons added. 
However, late model heavies find 
rough treatment with few takers. 

> * * 





Birmingham, Ala. 


Retail sales in this area have 
dropped an average of 20 percent 
in the past six weeks, according to 
reports from dealers as supplied by 
Stuart Riddle, auction operator. 

While wholesale declines are 
slightly more, one wholesaler re- 
ports that his sales are off one- 
third since Sept, 1. Prices have 
declined an average of 15 percent, | 
with one percent reporting a drop 





The most severe slumps have oc- 
curred in late model sales and 


(Body) PARTS 
V4 PANELS | 


Tops, lids, hoods, 
frames, grilles, 
and body hardware. 





WHOLESALE — Gen- 
eral Trade Prices. 






NEW REAR 
PONTIAC | 


1942 to 1948 


FOrest 8992 








| step. 


| pany, 
| constructed so that up to 18 addi- 
|tional coil springs may be added 





THE SLIPPERY SEASON — Secret of 


FOR 
safety in Firestone's new winter safety tire is 


and molding of more than a mil- 
‘ocel oaviieies into the tread rub- 
the company states. As these — 
| Si pointed out in above cross-section of Polar 
oo = tire) are exposed to the road sur- 
wear away, leaving small suction 

oo thet” grip onto wet and icy pavements, 


Gas 


(Continued from Page 2) 


that for the next 20 to 25 years 
the high-compression trend will 
proceed on its way. 
Can the oil industry provide the 
fuel? 
Why not? 
Won’t there be a loss in gasoline 
in increasing the high-octane num- 
bers? 
There is now, with present meth- 
ods. But they don’t have to make 
it the way they make it now. They 
can find a better way. 
But what if another war came, 
and the octane numbers of gaso- 
line for civilian use were lowered, 
as they were in the last war? 
Wouldn’t people with high-com- 
pression engines be out of luck? 
+ * > 
OBODY WILL be in too much 
luck if another war comes, but 
if high-octane gas was what the 
oil industry was making, the num- 
bers wouldn’t go down much. And 
if they did, compression of an en- 
gine can be lowered simply by 
using a thicker cylinder-head gas- 
ket. 
Won't the auto makers have to 
wait until the higher-octane gas 
is available at every filling station? 
They sure will. But they can 
prepare for improvement. For in- 
stance, at present they can’t go 
very far ahead with plans for a 
10 to 1 engine, but they can go 
up to 75 to 1, for gasoline is 
available for that. And they can 
plan for 8 to 1. That is the next 


the millin 
lion tiny e 
ber, 


| it adds. 


Research men say that, in the 
progress of civilization, a 3 percent 
a year gain is pretty good. 

Then they aren’t in any hurry 
about this? 

They’re in no rush to go ahead 
too fast, because they figure even 
the public won’t stand for that. 


| They are, however, anxious to 


convince the unbelievers that the 
trend is right. 

They’ve got the data, and will 
argue all night on that point. 


Seven ’49 Makes 
To Offer Young 


Seat Cushions 
DETROIT.—Seven makes of 1949 


| automobiles will be equipped with 
| Select-O-Seat seat cushions, it was 


revealed last week by N. D. Ely, 
executive vice-president of L. A. 


| Young Spring & Wire Corp. 


Developed by the Young com- 
Select-O-Seat cushions are 


to the cushions in order to build 


|up all or any part of the cushion. 


Young officials said that the cush- 
ion has been available on all models 


| of one “large car manufacturer” for 


the past 14 months and that “thou- 
sands of car owners have expressed 
their satisfaction with it.” 

In designing the new cushion, the 
company said that it improved flat 


K-F Earnings 
Up $2 Million 
Over °47 Totals 


WILLOW RUN. — Kaiser-Frazer 
Corp. reported for the first nine 
months of 1948 consolidated earn- 
ings of $14,153,451 before provision 
for income taxes and $8,253,451 after 
taxes. 


For the nine months of 1947, prof- 
its were $6,089,000, without any de- 
ductions being required for income 
taxes on account of the carry- 
forward of losses in the preceding 
year. 

Earnings per share for the first 
nine months of this year were $1.80 
as compared to $1.28 for the same 
period last year, K-F officials said. 

Profits for the quarter ending 
Sept. 30, 1948, were $4,106,000 before 
taxes and $2,048,000 after taxes, 
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which compares with a profit of 
$8,000,000 for the similar quarter of 
1947 when no income taxes were de- 
ductible. 

Edgar F. Kaiser, vice-president 
and general manager, commented: 

“We are most gratified with the 
results of the third quarter. During 
this period we were able to effect 
our change of models without shut- 
down and with a loss in production 
of only about 10,000 units below 
what we otherwise would have 
built. 

“The corporation has had an ex- 
cellent reception of its new models 
from the public, dealers and dis- 
tributors and is now currently pro- 
ducing at a rate of 18,000 cars a 
month. Orders from dealers and 
distributors continue in excess of 
our ability to build.” 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 
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The Ideal Christmas Gift 
For Your Customers 


w GENUINE COWHIDE AUTO KEYCASES 


Two GOOD Reasons 


GOOD Mitt 


ADVERTISING 


YOUR FIRM NAME 


STAMPED 
In 2% Kt. Gold Leaf 


PRICE 


IN GROSS LOTS 
Half Gross, 22c ea. - - $15.84 


DEALER AUTO ACCE 


SSORITES 
3210 AVE. H 


Soe 4. eB 


Actual Size 3” x 114” 
4 lines of lettering max. 


$29% 


All Orders Prepaid or C.O.D. 


Special Offer 


LICENSE PLATE CLIP 


75c each 


e BRIGHT CADMIUM RUSTPROOF 


FINISH. 

@ STRONG TENSION SPRING. DOUBLE 
LOOPS. 

e USED BY EVERY AUTOMOBILE 
DEALER. 

e LIMITED SUPPLY, ORDER NOW. 


top border wires by adding new 
spacer clips, redesigned the coil 
springs, rearranged foundation 
wires, and relocated diagonal braces 
to provide greater sidewise stability. 


60c 
In Lots of 12 or More 
Immediate Delivery 
Jobbers — Write for Details 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 


DEALER AUTO ACCESSORIES 


3210 Avenue H Brooklyn 10, N. ¥. 


method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 


Dept. A. N. 11 
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According to Record on 100,000,000th .. . 
Maker Profit Per Car Now Under Prewar 


(Continued from Page 1) 


times that of the rest of the world 
combined. 

The section of the report on prof- 
its seeks to refute claims that the 
industry’s postwar earnings have 
been excessive, 

Last year, the AMA says, the 
industry earned $445,000,000—or 
6.8 cents per income dollar. This 
compares with 12.6 cents in profit 
during the lush year 1929 and an 
average of 7.4 cents in the 1937-41 
period, it is observed, 

Other highlights of the report: 

1. U.S. factory workers can earn 
the price of a new car in far less 
time today than before. 

2. The various branches of the 
industry employ over 9,000,000 per- 





PROFIT PICTURE—To help meet postwar ex- 
pansion needs and higher operating costs, 
stockholders have put 57 percent of 1947's 
profit back into the automotive business. 
Profits averaged 6.3 cents for every dollar of 
income in 1947, 7.4 cents from 1937 to 1941. 


sons—believed to be more than any 
other business in the world. 

8. The increased rate of pro- 
duction may make it possible for 
the industry to build its second 
100,000,000 vehicles in less than 
half the time required to reach 
the current milestone, 

4, More than 1,500 recognized com- 
panies have entered the U.S. auto 
industry at one time or another— 
producing over 2,500 different car 
and truck makes. Competition has 
narrowed the list and today there 
are 56 companies, marketing 21 
makes of cars, 39 makes of trucks 
and 20 makes of buses. 

> * * 


N 1909, the report points out, the 
f.o.b. retail price of the average 
new car was $1,791, equal to 175 
weeks of factory wages. In 1939, a 
typical car sold for $800, equal to 


aioe ale 


i ee feb Be 
eee me Oe a ce ees 





SOME THRILL! 





NO SPI 


Because FIL* GARD © 
Whistle Saves You Work 


It's thrilling. . this filling with 
Fil.Gard gas tank fill signal. It's profit- 
able, too . . . it's a watchdog against 
3 types of spillage, blowback — over- 
filling—expension ... and for your 
customers’ protection it incorporates a boffle 
to prevent syphoning. 

One instruction “STOP FILLING -WHEN 
WHISTLE STOPS"—same os a Packard 
(we make their signal, too ). 


NEW!—NEW!— NEW! 
FUL.GARD Model EFG-55 


(list price 
e* ar 1949 Ford oun Se oe 
eon ou i re. 15 seconds, 





Write for details 


SCULLY SIGNAL CO. 


92 First Street Cambridge 41, Mass. 





33% weeks of factory wages. And 
in July, 1948, when the car price 
had risen to $1,460, it equaled only 
27% weeks’ of factory wages. 
Motor vehicle companies aver- 
aged 12.6 cents in profit on each in- 
come dollar in 1929, according to 
AMA. They lost 6.7 cents per dollar 
in 1932. The 1937-1941 profit aver- 
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TWICE AS GOOD—in 1925, customers got 
@ 20-h.p. engine in a 1,500-pound en 
body which lasted for 50,000 miles. Today's 
cars last twice as long, weigh more than twice 
as much and have engines of 100 h.p. 


age was 7.4 cents per income dollar. 
The profit rate dropped to three 
cents during the war years, reached 
3.6 cents in 1946. And in 1947 the 
industry earned 6.3 cents. 

Applied to the wholesale price 
of the average 1947 car, this 6.3 
percent profit comes to $75 per 
car, AMA says. However, actual 
profits per car were lower than 
$75, the report adds, since the in- 
dustry earns less profit on cars 
than on its other products—such 
as replacement parts and, in some 
companies, everything from re- 
frigerators to locomotives. 

Of the $705 increase in the retail 
f.o.b. price of the average car be- 
tween 1940 and 1947, AMA declares, 
at least 97 percent was due to 
higher taxes, wage and material 
costs, and payments to outside sup- 
pliers—whose costs also had risen. 
Taxes now account for over 20 per- 
cent of the retail price of cars, the 
report says, while manufacturers’ 
profits account for less than 5 per- 
cent. 

To meet inflated costs after the 
war, AMA declares, the industry 
put back 57 percent of its 1947 profit 
into the business. Stockholders took 
in dividends only a sum about equal 
to the 1937-1941 average dividend. 

But since the value of dollars has 
dropped since the war, AMA points 
out, “automotive industry stock- 
holders did not share in the general 
rise in national income since the 
war, but took a drastic drop in- 
stead.” 

In contrast, the report says, gov- 
ernment figures show the average 
U.S. factory employe’s wages have 
risen one-third in purchasing power 
since before the war. 

. + * 


yus REPORT points out that the 
mass markets for motor ve- 
hicles did not exist in the U.S. at 
the start, any more than they ex- 
isted in Europe. The markets were 
created, it is declared, “by free men 
who built the mass production ma- 
chinery that provided more and 
better motor vehicles for more peo- 
ple.” 

To show how better machinery 
brought progress, the report: cites 





the example of one car maker 
whose employes worked with hand 
tools in 1908, earning $12 in a 60- 
hour week. . 

By 1948, this company had $6,000 
invested in machinery and equip- 
ment for each employe. Wages 
were $67 for a 40-hour week. The 
company’s cars—which would 
have cost over $50,000 if they 
were still built by hand — were 
selling for $1,500, 

Because men produce more, at 
lower cost, with machinery, the re- 
port points out, automotive industry 
wages have been 20 percent above 
the U.S. industrial average ever 
since 1904. 

As machinery produced better ve- 
hicles at lower cost, it is stated, the 
rise in demand for cars kept auto 
factory jobs increasing steadily— 
from 12,000 in 1904 to nearly a mil- 
lion in 1948, 






















































* . * 

HE 100,000,000th vehicle, the re- 

port notes, rolled off the final 
assembly line in one of 112 car and 
truck plants scattered over 77 cities 
in 24 states. Since the first Duryea 
car 55 years ago, the industry has 
turned out motor vehicles at an av- 
erage annual rate of nearly 2,000,- 
000, it is stated. 

While American manufacturers 
were producing 100,000,000 motor 
vehicles, the other countries of the 
world, some of which began auto- 
motive production before the U.S., 
were turning out 24,000,000 motor 
vehicles. Of the 100,006,000 vehicles 
produced in America, a total of 21,- 
500,000 units went into export mar- 
kets, AMA reports. 

U.S. assembly plants are sup- 
plied by more than 1,000 parts 
plants, while about 20,000 other 
firms furnish a long list of essen- 
tial materials, supplies and serv- 
ices. Materials for automotive 
assembly come from all 48 states 
and more than 50 foreign coun- 
tries. 

It was 1925 before U.S. car, truck 
and bus manufacturers achieved 
production of their first 25,000,000 
vehicles. 

The next 25,000,000 were made be- 
tween 1925 and 1931, an era of high 
output. (In 1929, the industry set 
an alltime record by making 5,358,- 
000 cars and trucks.) 

It took eight more years, until 
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INDUSTRY'S SIDE—The automotive industry 
averaged 6.3 cents promt per dollar of sales 
in 1947, down from the 7.4 cents average from 
1937 to 1941. The industry made 12.6 cents on 
every sales dollar in 1929 but it lost 6.7 cents 
per dollar of sales in 1932. 








DO THEY STIR MEMORIES?—Just a small number of the more than 2,500 nameplates which 
have been attached to products of more than 1,500 recognized motor vehicle companies in 


the past 55 years. 


1939, for the industry to produce its 
third 25,000,000 vehicles. 

The fourth 25,000,000 cars, trucks 
and buses took nine years to build. 
However, nearly four of those years 
saw the U.S. automotive industry 
entirely devoted to military produc- 
tion—the first time in history that 
car assembly lines had been com- 
pletely suspended. 

. * * 

INCE WORLD WAR II, the re- 

port says, the U.S. automotive 

industry has added 34 new plants 
and thousands of new machines and 
tools to its facilities. 

Of the nation’s present alltime 
high of over 3,800,000 business firms, 
one in every six is in some automo- 
tive field. The bulk of these firms 
are small independent establish- 
ments, AMA notes. 

Today’s cars are built to last 
about 100,000 miles—four times as 
long as cars built 25 years ago, it is 
further observed. 

One in every three of the na- 
tion’s industrial research labora- 
tories is devoted to finding ways 
and means for improving motor 
vehicles, according to AMA. The 
200 research centers operated by 
the automotive industry and re- 
lated industries include 24 that 
work only on car bearings; 15 
that study brakes, and 42 that 
work only on better engines, 

Since 1899, one in every six inven- 
tions listed at the U.S. Patent Office 
has been an automotive invention— 

generally about 8,000 new automo- 
tive patents each year. 

Today more than 40,000,000 motor 
vehicles, including some 7,000,000 
motor trucks, are in operation in 
the U. S.—or one for every four per- 
sons. The rest of the world has a 
total of about 15,500,000 motor ve- 
hicles—one for every 130 persons. 

Altogether, about 44,000,000 of the 
100,000,000 U.S.-built cars and trucks 

are estimated to be still in opera- 
tion, some 5,000,000 being in use in 
foreign countries. 
+ * + 

FEATURE of the report is a 

general review of U.S. prog- 
ress in raising living standards. 
The AMA declares that it could not 
have happened under any form of 
government control or private 
monopoly. 

“Only as men produce more at 
lower cost, through greater invest- 
ment in better production tools and 
research,” the report points out, 
“can ‘real’ wages rise, more jobs de- 
velop, and prices be reduced. 

“And we get that greater in- 
vestment in better tools and re- 
search only if we let profits stay 
high enough—so people will be 





able to invest, and will have the 
incentive to invest.” 

Pointing to the heavy plowing 
back of industrial profits since the 
war into new production and re- 
search equipment, AMA declares 
that these investments are “our best 
bet that wages and employment will 
continue rising in the United States, 
and that motor vehicles and other 
manufactured products will con- 
tinue to be produced in greater vol- 
ume and at prices that come con- 
stantly in reach of more families.” 

In an introduction to the report, 
AMA President George W. Mason 
asserts that the motor vehicle “has 
become the symbol of the wide gap 
between living standards of the av- 
erage family here and in other 
lands.” 
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OTHER 1948 BENEFITS 


Besides direct wages, avtomotive 
industry employees in 1948 were receiv- 
ing other benefits that added subston- 
tially to the industry's yearly payroll 
cost. They included company contribu- 
tions to social security, unemployment 
compensation, sickness, accident and life 
imsuronce funds; plus paid vacations ond 
holidays, or their equivolent in extra 
wages. None of these benefits existed 
in 1908. 


EARNING POWER — Automotive industry 
employes average $67 for a 40-hour week now 
as contrasted to $12 for a 60-hour week in 
1908. (In terms of 1947 dollars, the 1908 wage 
would equal $28.35, the Automobile Manw!ac- 
turers Assn. estimates.) 
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Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U.S, PRODUCTION ONLY) 





Week Week Jan. 1 dan. 1 
Ended Total to to 
Nov. 13, Week Nov. 6, Nov., Nov. 15, Nov. 13, 
1948 1947 1948 1948 1947* 1948* 
CHRYSLER .......... 19,387 16,865 20,868 40,250 657,991 694,803 
D ccvecdcavens 2,211 2,402 2,983 5,194 90,505 101,534 
SE cesgdes beens 1,821 1,883 2,322 4,148 67,635 76,180 
eer 5,814 5,168 5,746 11,560 193,733 195,141 
POO oo vee cierns 9,541 7,412 9,312 19,353 306,118 321,948 
OEE 8.650.650 cee necan te 21,597 19,238 21,251 42,848 615,745 
BE. obs cb ee etestcsse 16,329 15,187 16,154 $2,483 519,767 447,517 
ED octet cvces 1,477 690 1,440 2,917 34,449 
PE? sac.vasest-ees 3,791 3,406 3,657 7,448 105,406 133,779 
GENERAL MOTORS 31,440 28,783 57,118 1,244,518 1,375,657 
ME sb cet vecseces 3,074 5,960 3,468 6,542 235,818 233,309 
ED 6.00 6.0 Vovases 396 ae (oe 396 49,872 55,220 
Chevrolet ........... 17,247 14,682 16,468 33,715 596,365 691,979 
Oldsmobile .......... 2,370 4,137 3,500 5,870 173,083 173,850 
EES Ee 5,248 5,012 5,347 10,595 189,430 221,299 
KAISER-FRAZER 4,528 4,029 4,601 9,129 121,878 163,582 
EOC: 1,275 2,099 1,921 3,196 60,662 52,547 
PE ..cc0ve¢ osegevne 3,253 1,930 2,680 5,933 61,216 111,035 
SPEDE 6vccovcocvns 73 323 58 131 16,768 
UNE Movie \ odes eb as 4,196 956 4,208 8,404 90,295 114,490 
DEE BESS esd 00 00c004 1,973 2,438 1,854 3,827 97,777 100,656 
PACKARD ............ 2,620 936 2,622 5,242 45,532 80,673 
STUDEBAKER ....... 3,480 3,161 3,137 6,617 105,728 144,695 
WUMEARN 688-88 600 ee 08 1,062 812 1,067 2,129 28,611 25,019 
Total Cars, U.S. .... 87,251 80,193 88,444 175,695 3,059,637 3,341,952 


+Station wagons and Jeepsters. 7 


*Revised. 


COMMERCIAL CARS 
(U.S PRODUCTION ONLY) 


Week Week dan, 1 dan. 1 
Ended Same Ended Total to to 
Nov. 13, Week Nov. 6, Nov., Nov. 15, Nov. 13 
1948 1947 1948 1947* 1948* 
CHEVROLET ......... 7,253 9,739 7,204 14,457 278,635 343,456 
CRUDE Soc ccwccccee 24 73 25 49 2,847 2,524 
rr 191 326 194 385 14,458 11,714 
SEL idG sbccdewee a 3,517 2,812 3,603 7,120 155,219 145,770 
FEDERAL ...........-. 40 241 34 74 8,992 3,706 
Seay dee ood 0s. 4,730 100 4,768 9,498 239,529 273,286 
SMP Aone 2,008 1,687 1,557 3,565 56,084 $1,600 
ET = cucvanGs Coes, seni, isieahen) -. eee >. -teeaeelee ee .  Spetnanes 
INTERNATIONAL 3,148 3,461 2,860 6,008 181,689 144,628 
0's 6.64106 oes 0:00 40 171 451 91 262 18,229 11,158 
Sera 291 566 231 522 18,661 10,348 
STUDEBAKER ....... 1,607 1,600 1,446 3,053 58,761 57,806 
ea eee 2380 426 284 564 16,280 10,930 
WOREEEEED. Ch5 cde cedeece 1,623 1,798 1,659 3,282 73,117 93,958 
MISCELLANEOUS 387 442 387 774 20,089 17,982 
Total Trucks, U.S. .. 25,270 23,722 24,348 9, 613 1,095,508 1,209,366 
Total Cars, Tru 
3 RR ere 112,521 103,915 112,787 225,308 4,155,145 4,551,318 
Total Cars, Trucks 
CED. ccnddes oscces 5,261 6,301 5,681 10,942 226,651 222,475 
Grand Total, 


..117,782 110,216 118,468 236,250 4,381,796 4,773,793 


*Revised. Miscellaneous includes Autocar, Corbitt, Divco, Marmon H., 
Brockway, Four-Wheel Drive, Sterling, Nash, etc. 


‘48 Production Tops 4,500,000 


(Continued from Page 1) 
and material problems, U.S. 
plants will end the year having 
built 3,920,000 cars and 1,360,000 
trucks for a total of 5,280,000 ve- 
hicles, 

U.S. plants have to build more 
than 5,358,420 cars and trucks to 
establish an alltime production rec- 
ord, and current and pending model 
changeover programs will probably 
delay such an achievement this 
year. Despite this, 1948 seems cer- 
tain to end as the auto industry’s 
second best year in history. 

However, with 1,209,366 trucks al- 
ready built this year, another two 
weeks of production will see a new 
alltime production record estab- 
lished in that category. 


UT STILL to interrupt 1948 pas- 
senger car output will be change- 
overs at Pontiac and Chevrolet. 
These changeovers may not involve 
a great amount of time in process, 
but there will be some delay in get- 
ting back into volume output. 
Present indications are that 
Pontiac will start its 1949 pro- 
gram che first of next month, with 
Chevrolet closing down a few of 


Nash Rolls on Coast 


EL SEGUNDO, Calif. — Nash 
automobiles are now being as- 
sembled in California for the 
first time, it was announced last 
week by Campbell Wood, man- 
ager of the local plant at El Se- 
gundo, recently acquired by 
Nash-Kelvinator Corp. 

Production is limited at pres- 
ent, said Wood, because of steel 
and material shortages, but if 
proposed schedules are main- 
tained, he foresees production of 
80 cars per day by next March. 


its many assembly plants just be- 
fore Christmas. 

Various Chrysler divisions are ex- 
pected to change over to new mod- 
els before the end of January. 

Meanwhile, steel officials last week 
advised the auto industry that steel 
demand for defense purposes is 
running less than had been forecast 
but a decided increase can be ex- 
pected after the first of the year. 

Even if defense orders are late 
reaching the mills, steel men 
warned, their importance will give 
them the go-ahead over everything 
else. 

> . * 

UCH warnings were sounded 

while steel mills were producing 
at the highest rate in history, 99.4 
percent of capacity. It was not ex- 
pected that steel output would 
slump until the Christmas holiday 
season, 

Shoreages of raw materials, steel 
men said, while bothersome, are 
less serious than they were a year 
ago. One reason for this was said 
to be the mild weather and the 
volume of scrap coming in from 
Germany. 

When cold weather makes its ap- 
pearance or if shipments from Ger- 
many fall below what is expected, 
the problem will be different, it was 
cautioned. 

> » 2 
FOLLOWING is a resume of pas- 

—— car output in U.S, plants 

last week 

Cusvaum: : Wildcat strike dropped 
output sharply, with.2,211 built last 
week, compared with 2,983 week 


before. 
DeSoto: Affected by Chrysler 


strike, output down to 1,821 from 
2,322 previous week. 

Dopez: Output steady; 5,814 last 
week, 5,746 week before. Currently 





“I can’t read your writing. Did 
you want a quart of oil or a com- 
plete overhaul on this job?” 


Chevrolet Names 


2¢632| Business Chief, 


3 Zone Heads 


DETROIT.—Appointment of V. R. 
Cramer as national manager of 


_._|Chevrolet’s Business Management 


department, and 
promotions in the 
field organization, 
were reported last 
week by T. H. 
Keating, general 
sales manager. 

J. W. Steele, for- 
mer zone manager 
at Portland, Ore., 
was named zone 
manager at Los 
Angeles. L. O. 

V. RB. Cramer Sumpter, former 
zone manager at Salt Lake City, 
was named to succeed Steele at 
Portland. E. A. Snyder, former as- 
sistant manager of Chevrolet’s Cen- 
tral office sales promotion depart- 
ment, was named to the helm in 
Salt Lake City. 

Cramer was formerly assistant 
manager of the department he now 
heads. He succeeds L. N. Mays, 
who was recently named sales pro- 
motion manager. Cramer joined 
Chevrolet in 1939. 

Steele joined Chevrolet in 1933 
and has held posts at Los Angeles, 
Salt Lake City and Seattle for the 
division. Sumpter joined Chevrolet 
as a. district manager at St. Louis. 
Snyder joined Chevrolet in 1934, 
having had previous experience in 
other parts of GM’s organization. 





shipping 528 units weekly for West 
Coast assembly. 

PLYMOUTH: Down slightly. Labor 
reportedly balking at increasing 
schedules. Built 9,541 last week, 
9,212 previous week. 

Forp: Output steady; 16,329 last 
week, 16,154 week before. 

Lincotn: Same; 1,477 last week, 
1,440 previous week. 

Mercury: Same; 3,791 last week, 
3,657 week before. 

Buick: Down slightly; 3,468 pre- 
vious week, only 3,074 last week. 
Changeover underway at assembly 
plants. 

Capittac: Changeover complete. 
Built 396 cars last week. Schedules 
will increase gradually. 

Cuevro.tetT: Better flow of mate- 
rials. Output up to 17,247 cars. 
Built 16,468 week before. 

OutpsmosiLE: Down 1,130 units. 
Changeover also underway in as- 
sembly plants. Built 2,370 last week, 
3,500 week before. 

Pontiac: Output steady. Assem- 
bled 5,248 last week, 5,347 previous 
week. Expects 22,000 cars this 
month. 

Kaiser: Change in scheduling 
calls for more Kaiser cars; 3,253 
last week, 2,680 week before. 

Frazer: Output down; 1,275 last 
week, 1,921 previous week, 

Cros.ey: Material shortages. Built 
73 last week, only 58 week before. 

Hupson: Output steadily high. 
Assembled 4,196 last week, 4,208 
previous week. 

NasH: Usual new model troubles. 
Output last week 1,973 after 1,854 
week before. 

Srupepaker: Up 243 units. Built 
3,480 cars last week, 3,137 week be- 
fore. 

Wutys: Higher output planned 
but at present steady. Built 1,062 
last week, 1,067 week before. 


* 
UAW Denies Deal 
e 
With GM for 
e s * 
Car Priorities 

DETROIT. — The UAW-CIO has 
made no deal with General Motors 
whereby hourly-rated employes 
ean get priority allocation of new 
GM cars, a union spokesman told 
Automotive News last week. 

“Absolutely wrong” was the UAW 
spokesman’s reply to reports con- 
cerning the source of the cars 
handled by Robert L. Knetzer, IIli- 
nois “list-price” dealer accused of 
conspiracy to defraud. 

There was no comment from 
General Motors. 

The report that GM _ workers 
were furnishing Knetzer’s cars 
was made by Andy Anderson, Pe- 
oria used-car operator who said 


he had been a member of a dealer 
syndicate organized by the indicted 
Edwardsville dealer. (See Automo- 
tive News, Nov. 8). 

Anderson quoted Knetzer as say- 
ing the new GM-UAW contract 
contained provisions allocating new 
cars to union members at dealer 
prices. Knetzer claimed, according 
to Anderson, that local union busi- 
ness agents were taking up GM 
worker orders and reselling the 
cars to Knetzer. 

The UAW spokesman said the 
union had demanded a priority de- 
livery arrangement for GM work- 
ers in last spring’s contract nego- 
tiations. The demand was dropped, 
he added, when the corporation 
came up with the cost-of-living 
wage plan. 

“The new wage plan was the 
only change made in the contract 
at the 1948 negotiations,” the union 
spokesman said. 





- = Classified Want Ads - - 


(For Rates, Etc., See Next Page) 








Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 
——————————————————— 
HELP WANTED 


WANTED — Service manager — for 
large Lincoln-Mercury dealership a 
new building, complete ay Must 

f depart- 





State full oe pres- 
perience. Submit 

photograph. Replies “strictly confidential. 
Elizabethtown Lincoln-Mercury, Inc., Eliz- 
abethtown, Ky.; W. C. Routt, President. 
PARTS DEPARTMENT MANAGER for 
Hudson ——_ in city of 50,000. Top 


porpeeuas inventory system and able to 
assume full responsibility of parts depart- 
ment. Only top qualified men need apply. 
Box 2641, c/o Automotive News, De- 
troit 26. 

SERVICE MANAGER—We want an expe- 


fteen-man 
Oldsmobile shop in good-sized upper mid- 
dle western city. Fine proposition for the 
right man. ly Box 2629, c/o Auto- 
motive News, Detroit 26. 


ACCOUNTANT-AUDITOR-COMPTROLLER 


for old —= Los Angeles new car 
dealer. Must be experien phases 
of dealer operation. Give age, salary, 


family status in first letter. Cheap book- 
keepers do not apply. Box 2649, c/o 
Automotive News, it 26. 

SERVICE MANAGER — Long established 
Buick dealer on Lake Michigan needs 


working conditions, excellent compensa- 
tion plan. Write or call Ralph Slautter- 
back, Benton Harbor, Mich. 
GENERAL MANAGER—CHICAGO — High 
income position to a man of experience 
and ability. Old established G.M. dealer 
with about 50 employes. Replies will be 
held in confidence. Give full details of 
past experience and income expected. 
Box 2645, c/o Automotive News, De- 
troit 26. 

PARTS MANAGER — Midwestern Ford 


experience, present employment, family 
status and salary. Kral Motors, Inc., 
Moline, Ii. 


aa 279, PARTS and ACCESSORIES SALES- 
with car dealer following, to han- 
ale Soule known lines, auto parts, 
accessories, Exceptional earnings assured 
with our high commission arrangement. 
Anchor Auto Supply Co., 8400 Hough 
Ave., Cleveland 3, Ohio. 
SALESMANAGER FOR GM DEALERSHIP 
capable of handling entire sales operation. 
State full qualifications and experience. 
Permanent position and excellent compen- 
sation plan. Replies confidential. Write 
Box 1086, Sandusky, Ohio, 


PARTS MANAGER for Lincoln-Mercury 
dealership. Must have Ford-Lincoln-Mer- 
cury experience. rate plus 
commission and bonus. Shelton Motors, 
Albany, Oregon. 


POSITION WANTED 

To encourage this classification for the 

benefit of our employing readers, Posi- 
accepted at 











USED CAR MANAGER—At present with 
large Souther? California dealership. Has 


gressive company where his efforts would 
gain him advancement with a _ future. 
Has had 20 years’ experience in Los An- 
geles territory and knows the used car 
business. Can furnish highest references. 
Write Box 2643, c/o Automotive News, 
Detroit 26. 


TOP-NOTCH SERVICE MANAGER avail- 
able anywhere western states, Ford, Nash, 
Studebaker or as general manager small- 
er dealership, 7 years’ experience sales, 
service. Write D.N., 3237 Prospect Ave- 
nue, LaCrescenta, Calif, 


POSITION WANTED 

CAN YOU USE MY EXPERIENCE? 14 
years with two of the ‘‘Big Three 
tories, Detroit and field. 
manager in N. Y. State, married, fam- 
ily, 37, college education, sales training, 
truck service experience, can han- 
die men. Want position with dealer in 
good community. able compensa- 
tion. Box 2646, c/o Automotive News, 
Detroit 26. 

AUTOMOTIVE CONTROLLER—Successful 
experience car, parts dealers’ books, sys- 
tems. Good organizer, executive. Can 
produce results. Seek permanent associa- 
tion progressive, congenial firm. Local 
housing essential. Salary $100; profit 
participation preferred. Address AC, 
2037 E. Firth St., Philadelpnia 25, Pa. 

SALES OR GENERAL MANAGER—Six- 
teen years’ experience from bottom to top 
in General Motors dealerships. Prefer 
south or west. Excellent references. 

2642, c/o Automotive News, Detroit 26. 

PARTS MANAGER, Preferably G.M. deal- 
=— Eight years’ experience, Full 

knowledge dealership parts operation. 
Excellent references. Permanent and 
gressive. Box 2637, c/o ‘Automotive 
News, Detroit 26. 

BUSINESS OR GENERAL MANAGER— 
Top notch. Several years’ experience all 
phases dealership operation. Prefer loca- 
tion where owner wishes to retire. Box 
2647, c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED 


EXECUTIVE 


* With Broad and Successful 
Record in— 
SALES MANAGEMENT 
EXECUTIVE ACCOUNTING 
CORPORATE FINANCE 








Desires purchase established 
1 to 300 car dealership. “Big 
Three” preferred. 


Will consider part interest 
with active participation in 
management. 

Fully qualified and can fur- 
nish highest business and 
personal references. 


All replies held in strict con- 


fidence. 
BOX 2640 
c/o AUTOMOTIVE NEWS 
DETROIT 26 





WANTED the best ‘Big Three’’ sales and 
service organization that a hundred- 
thousand will buy. Would prefer leased 
building in town located West of the Mis- 
sissippi. No partnership; can qualify 
with factory. Your reply strictly confi- 
——_ - 2633, c/o Automotive News, 


DEALERSHIP FOR SALE 


400 CAR DEALERSHIP. Industrial East. 
Popular car of big three. No real estate 
involved. Business premises on very fa- 
vorable lease. All correspondence held 
in strict confidence. Box 2644, c/o Auto- 
motive News, Detroit 26. 


—— DISTRIBUTORSHIP FOR SALE 
in Kansas. Established 19 years in beau- 

titul brick building, 50x240, with large, 
spacious showroom.. Complete — with 
all new equipment and paint room, Large 
stock of parts. 4 additional 1c jots, Dis- 
tributor for 31 counties, sold 1 
first eight months this year. 
to date $500, Owner wishes to retire. 
= 2639, c/o Automotive News, Detroit 





LARGE DEALERSHIP 
IN VIRGINIA 
and used cars, volume $1,500,000 an- 
Will sell business and buildings, or 
will lease —— and used-car lots, with 
option to buy later. 


BOX 2620, 
c/o Automotive News, 
DETROIT 26. ‘ 


eee 

DEALERSHIP—In one of Southeastt’s larg- 
est cities. Now have one of 
Tucker contracts in 8.E. Owner in other 
business. $7,500 will handle. Box 2634, 
c/o Automotive News, Detroit 26. 

CAR AND FARM EQUIPMENT FRAN- 
CHISE in rich farming territory. North- 
western Ohio. New building, 


ment, — ea ih Room for expan- 
sion. “Cash. Box 2648, 








42 


MANUFACTURERS REPRESENTATIVE 
SALESMEN WANTED—To sell on a — 
Radiator Cleaning Machine. Very 


RECO 
desirable territory still open. This is a 
very high-class machine made by a repu- 


table company. Address York Electric & 
Machine York, Pa. 


USED OARS FOR SALE 





AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 
% Mile East of Mlinols State Line 
On Route 30 
EVERY FRIDAY 11 A.M. 

Running Over 150 Cars Each 
Wholesale 
Dealers Buy—Dealers Sell 
Buyers coming in by plane or train— 
call—we will meet you. Hotel accom- 


i modations available, transportation fur- 
j nished. 1 early for reservations. 


Transports available to move cars. 
Geo, Lawson—Owners—Bud Fennema 
DUTCH STEWART, Auctioncer 


Dyer Auto Auction 
Phone on te 


(Dealers only) 
Repossessed and Dealers Cars 


TUESDAY—Nov. 23rd 
11:00 A.M., E.S.T. 


Sale on 2nd and 4th Tuesday 
of Each Month 


| AUCTION SALE 
| 


Associates Discount Corp. 
287 Vinewood 
DETROIT 
Dealers’ Cars Sold 

Auctioneer—“DOC” 








AUTO AUCTION 


DEALERS ONLY 
Sale Starts at 12 Noon (C.8.T.) 
Every Thursday 


= 
Weekly prices mailed on request. 


MANEY MOTOR CO. 
Murfreesbore, Tenn, 





AUTO AUCTION 
TIM ANSPACH 


Albany, N. Y. 


(For Dealers Only) 
EVERY MONDAY... 12 NOON 





AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 
JOHN CORRIGAN 
Auctioneer 


GEO. CASSIDY 
Manager 


Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 
AUCTION, INC. 
7843 So, Exchange Ave. Chicago, Ill. 
“Chieago Is the Place to Buy Your Cars’’ 
———————— 


[ENR REL 





Ken Schaefer's — 100% Dealer 
AUCTION 








USED CARS FOR SALE 


AUCTIONEERS 
BUY FROM US! 


WHY DON’T YOU? 
Eliminate the 


Auctioneer! 


e 
No Middle Men 


Buy Direct From 


MIDWEST’S LARGEST 
WHOLESALE DEALER 


500 — Cars — 500 
SOLD WEEKLY 


CHICAGO AUTO MART 


5325 Broadway CHICAGO, ILL. 
LOngbeach 1-2937 


WHOLESALE 
1949-1940 AUTOS 


IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 


IRVIN SACHS 


“‘Philadelphia’s Largest Used Car Dealer’’ 


R SALE—1948 oe Roadmas' 
vertible. No flow; 13,000 actual 
miles. Black top, Clean. $2,800. Baker's 
Auto Exchange, 1000 Center St., Shamo- 
kin, Pa., Phone Shamokin 945: R. 


AUTO BUYERS — Best wholesale deal at 


UN. 


DEALER’S 
AUTO AUCTIONS 


WHEELING, ILL. 
25 Miles North of Chicago 
Every Friday ... 12 Noon 
Phone Wheeling 348 


DIXON, ILL. 
Rt. 30, 1 Mile West, Dixon 
Every Monday ... 12 Noon 
Phone X-1573 


JOHN CORRIGAN, Auctioneer 

















AUTO AUCTION 
DUNKIRK, N. Y. 
(Dealers Only) 


Every Tuesday ... 1:30 P.M. 
Rain, Shine, or Snow 
Large Heated Building 


Inside & Comfortable Building, Every | Can be reached by Route 5 or 20, 
THURSDAY 


i 
i 








LARGEST PENNSYLVANIA 


AUTO AUCTION 


EVERY FRIDAY NOON 
In the Heart of Lancaster County 
Low Mileage, Clean Cars 
FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pa. 
MANHEIM AUTO SALES 
& AUCTION, INC. 
Phone 2623-W4 


between Erie, Pa., and Buffalo, N.Y. 


SeT® | oagag om Re. 60 tn Dunkirk Pair drownds 
WARREN A. GODFREY 


EVERY FRIDAY . . DEALERS ONLY 
$ + $ a # % s 2 
WE BELIEVE “TOP DOLLAR” 
1S PAID RIGHT HERE!!! 

a $ o * # 
QUINCY AUTO AUCTION 
Held at Motor Mart 


Bring Your Care on Thurs. or Early Friday 
(Goodwill Offer: ‘‘Free Buy-back Fees 
wn 48 and "40 Modsis) 


WHOLESALE!!! 
1946 to 1949 Cars 


SAM GREENFIELD CO. 


6619 Euclid Avenue 
Cleveland 3, Ohio 
Phone UTah 1-2277 








'| JOrdan 4-5801 


USED CARS FOR SALE 


WE WHOLESALE 
* 
SID SAVAGE 


TWO BIG LOTS! 
Livernois at Grand River 
TExas 40100 HOgarth 8400 
DETROIT 





We Have Them 
*39s to °49s 
And Will Wholesale 


MOWBRAY-FINCH, Inc. 
FORD DEALER 


20040 LIVERNOIS' UNIV. 4-9717 





1948 - 1935 
Wholesale Buyers 


Baldy Hall Doesn’t Love Any Car! 
He'll Sell Them All!!! 


Detroit Headquarters for 
Out-of-Town Dealers 


HALL-DODDS 
OF FERNDALE 


21500 Woodward 
DETROIT 





DOC GREINER’S 


BIG AUCTION ... EVERY THURSDAY 
Telegraph Road, Rt. 24 
At the Ohio-Michigan Line 
(One Mile North of Toledo) 
Auction Phone—K1-2675 
Business Phone—Ad. 6397 
80 CARS ON HAND FOR 
WHOLESALE AT ALL TIMES 
COL, CARL MARKER, Auctioneer 


FLYING DUTCHMAN, Inc. 


Madison at 17th St... . TOLEDO, OHIO 


BUSES FOR SALE 


FOR SALE—Three fully equipped Ford 36 
passenger school buses with eight-cylinder 
motors, 7.50x20—10-ply tires. Two 1947 
Southern-Aire—$2,750 each. One 1947 
Superior, $3,100. These buses are new. 
Jensen-Dunn Co., Des Moines’ oe 
Ford Dealer, 1401 W. Grand Ave., 
Moines 9, Iowa. 


NEW 1947 FORD — ae. = passenger. 
New 1947 Ford, Superi passenger. 
Illinois equipment. Will colt at dealer's 
original wholesale cost. Far below pres- 
ent dealer’s cost. Tom Cornish, Inc., 
Jacksonville, Ill. 


NEW KB5 SB 195 wheelbase International 
with Superior 4209 body. Will sell whole- 
sale to International dealer. Shultz Mo- 
tor Sales, Tiffin, Ohio, 


TRUCKS FOR SALE 


FOR SALE—1944 GMC, 3-ton, long wheel 
base, 2-speed, 5-speed transmission, air 
brakes, 900 rubber. Bargain. Baker 
Brothers, 635 Brown Ave., Osawatomie, 
Kansas, 

100 


WRECKER—1935 Ford, hand crane, 
H.P. motor, 3,000 miles. In good shape, 
ready to go to work, $795. A. D. Black 
— Co., 126 North Porter, Norman, 

a. 


TWO NEW 1948 FORD F%’s, 195” 
WB, 10:00 x 20-12 ply tires. Whole- 
sale price to Ford dealers only. 
Write or wire Lee Daniel, Truck 
Division Manager, Hal Lynch Mo- 
tors, Jacksonville, Florida. 





1948 MACK WRECKER, 2-2%—Complete 
with Holmes twin-post wrecking hoist. 
Like new. Cost $6,200. Will take 
$1,200. Discount. Goebel Motors, Grand 
Forks, N. Dak, 


AUTOMOTIVE NEWS, NOVEMBER 15, 1948 





PARTS WANTED 


WANTED—Grille, 1938 Cadillac, new 
used. Charles Hood, Hood Motors, 626 
Cowley, East Lansing, Mich. 


WANTED—Right and left door assembly 
for 1947 Mercury convertible coupe. Wire 
collect. Tri-State Motor Sales, Cairo, Ill. 


PARTS FOR SALE 


OLDSMOBILE 
PARTS AT WHOLESALE 


The Largest Oldsmobile Parts 
Depot in the United States 
INCLUDING SHEET METAL, FRAMES, 
HOODS, DOORS AND 
HARD-TO-GET PARTS 
HYDRAMATIC PARTS AND SERVICE 
CENTER 





Mail Your Order or Wire Us Collect 
SHIPMENTS MADE PROMPTLY 


KAISER BROTHERS 


Prospect 2331 
1540 8. Figueroa St, Los Angeles 15 








BUICK PARTS 


“WORLD’S LARGEST DEALER 
OF GENUINE BUICK PARTS” 


Wholesalers: We Are Quantity 
Shippers ... Same Day Service 
On Mail Orders and Inquiries 





All Shipments on C.O.D. Basis 





ROBERTSON BUICK CO. 
“EDGE OF THE LOOP” 
1000 S. Wabash 
CHICAGO 5, ILL. 

Phone WABash 1030 





WHOLESALE ae PARTS, 
stocks of hard-to- body 


large 


Pontiac, 16-20 Passaic St., 
New Jersey. 





Woody Pontiac 


Largest Pontiac Parts Dealer 
In the Midwest 


- 
We Carry a Large Stock of 
Fenders, Grilles, Doors 
and Panels 


SEND US YOUR ORDER 
FILLED SAME DAY RECEIVED 
e 


12140 JOS. CAMPAU 
TWinbrook 1-1600 DETROIT 12 





FORD PARTS shipped anywhere. Call, 

te, phone. Tranter-Williams Motors, 

Inc., 4016 Allston Ave., Cincinnati 9, 
Ohio, Melrose 7275-6-7. 


NEW LEFT HAND and right hea poms 


fender for 1929 Plymouth. D. d- 
ford & Son, Snow Hill, Maryland. 


OLDSMOBILE 


And All General Motors 
PARTS AT WHOLESALE 


$100,000 INVENTORY 
LIBERAL DISCOUNTS 





Hoods 
Grilles Hydramatic Parts 
Hub Caps Shock Absorbers 
Fenders Distributors 
Gas Tanks Carburetors 
Trunk Lids Steering Wheels 
Fuel Pumps Clutch Parts 

And Many Other Items 

Day Received 


SELMI MOTORS, INC. 


LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 


3431 N. 15th St. Philadelphia, Pa. 
Tel, Baldwin 98-0352 and 98-7295 


an een nena mene reat SCART M 





One of the Largest Chrysler Parts 








PARTS FOR SALE 


ae NT TATA we AD naa‘ eed be NASH > 


If It's Nash 
We Have It 


& 

Parts and Sheet Metal 
Shipped Same Day 
We Receive Order 

& 
Shipments C.O.D. 


D. W. BOWMAN 
N. DIXIE SIDNEY, OHIO 
Phone 2482-6 


LARGE STOCK 


STUDEBAKER 
PARTS 


Same Day Service 
On Mail and Phone 
Orders 


« 
All Shipments on C.O.D. Basis 
* 


South Side Motors, Inc. 
3300 S. Kingshighway 
ST. LOUIS (9), MO. 
Telephone Plateau 3300 


MARGOLIS 
AUTO SALES 


® 
CHRYSLER - PLYMOUTH 
DODGE - DeSOTO 


Dealers in the Midwest 


a 
WE CARRY A LARGE 
STOCK OF FENDERS, 
GRILLES, DOORS, PANELS 
Genuine Mopar 


Send Us Your Order: 
We Ship Anywhere 


(rr: —_ 


& 
11310 JOS. CAMPAU 
DETROIT 12 
Phone: 
TWinbrook 2-7500 


BUICK PARTS 


“IF IT’S BUICK 
WE HAVE IT” 
Same Day Service 


On Mail and Phone 
Orders 


e 
SHIPMENTS C.O.D. 





Larson Buick Co., Inc. 


36-11 Northern Bivd. 
Long Island City 1, N. Y. 


Tel, TRONSIDES 6-5406 


FORD 
GENUINE PARTS 


Buy a Little or a Lot of Scarce Items ¥ 
at Attractive Trade Discounts—Prompt 
Service 


—Authorized Ford Parts Distributors— 
BOULEVARD MOTOR COF?”. 
2392 Boulevard 
Jersey City, N. J. 
Delaware 3-3400 





[Ss 
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FORD PARTS QUICK! 


FORD DEALERS AND PARTS MANAGERS, try us 
for hard-to-get Ford parts and accessories. We carry 
one of the largest inventories in Texas, including parts 
for all model Ford cars and trucks from 1928 through 
1949. Orders shipped same day received. Send us your 
| short list. We can ship the parts you need QUICK. 


| Special discounts to dealers. 


Write, Wire or Phone 


TEXAS MOTORS 
1101 West 7th Street Phone 2-7291 
FORT WORTH, TEXAS 








University 2-8457-8 University 1-9773 


DETROIT AUTO AUCTION 
“The Ilub o of the Industry’ 
EVERY FRIDAY — 12 IN— RAIN OR SHINE 


COL. CARL E. MARKER 
America’s Ace Auctioneer 


Bring your cars or send them Thursday, Thursday night 
or Fri A.M. OUR Guarantee: You must be satisfied! 
CALL US for reservations and accommodations. 


C&M MOTOR SALES 


14550 LIVERNOIS DETROIT 


DETROIT 












STOP OIL AND GREASE SPOTS 
ON YOUR SHOWROOM FLOORS! 


Use “CLIP On” Oil and Grease Aprons 
ar by pping nto front and rear bumpers. 
inches of bumpers. 







Aprons $12.50 Each, Check with Order—Show Make and Model 
STROUD AWNINGS 
“SINCE 1910" 
CLEVELAND 10, OITIO 









EVERY THURSDAY — 12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


AT EARL A. SCIIOTTS 
2300 READING ROAD CINCINNATI, OIIO 
Tel: Woodburn 3060-0392 
Auctionecr: Put Patterson 








Ohio’s Fastest Crowing 


AUTO AUCTIONS 


EVERY TUESDAY 
4500 N. Main St. 
TAylor 8141 
EVERY FRIDAY 
665 W. Goodale - - Columbus, Ohio 
MAin 4307 
$10.00 SALE - - - $5.00 NO SALE 


Dayton, Ohio 


ee ee 





| 





INDIANA STATS I fm pen teh 
Manufacturers’ Building 


BIG AUTO AUCTION EVERY TUESDAY 


Sure! All the cars inside too! Under one roof! 
Your cars will stay Clean cars bring you more money. 


PAT PATTERSON, Auctioneer 


Hear Pat, See Pat, 
12 Noon (OE) Pat Wants to See You! 


® BRING CARS MONDAY, MONDAY NIGHT or TUESDAY MORNING. 
For Dealers Only. 


INDIANA AUTO AUCTION, INC. 
Indianapolis, Indiana 


Call Lincoln 2765 Wire or Write 








GOLD MEDAL MIMEOGRAPHING. High 
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PARTS FOR SALF 


BUY YOUR STOCK OF USED CARS 


OR 


Write! .. Wire! .. Phone! 


$600,000.00 
NEW WAR SURPLUS 
AUTOMOTIVE PARTS 
Up to 80% Off List 


AT 


Danville Auto 
AUCTION 
Phone 881 

Danville, Pa. 

Every Wednesday 
At Noon 


Hlorscheads Auto 
AUCTION 
Phone 274 

Horseheads, N. Y. 

00 Every Friday 

DODGE TRUCK PARTS At Noon 

No List nee 


1126 ~—. ie $10.00 
r Pressure 


TWO OF THE LEADING AUTO 
AUCTIONS IN THE EAST 


DEALERS ONLY 


Fuses ‘ 

Chev. Blocks (Rebore).... 

Chev. a 
oot ont 

40-Gal, 


Wheel Studs ° 

aaa be ae (£00t)......0.0 ¢ 

4x1” Se ° 
SEND FOR COMPLETE LIST 
OF MISCELLANEOUS PARTS 


BALFOUR SALES CORP. 
36233 MICHCIGAN AVENUE 

DETROIT 16, MICHIGAN 

Phone: TAshmoo 5-1640 


Both of these auctions are conducted by the same management. So 
you know you will receive the best of service and accommodation. 


Horseheads, N. Y., and Danville, Pa., Auto Auctions 
Ronald D. West — Owner 


OIL Fu. TER ELEMENTS Jos. E. Johnson — Auctioneers — Tex Rickard 
8-6 ne les AG fl filter on 1948 


Bulek, Oldsmobile All military junior 
rs. villian 
Quan ASK FOR OUR WEEKLY MARKET REPORT 


Jeeps. 
tity — & vt — Each 
F.O.R. 
Discount on cater on Ri C00 or or more. 
WILLYS UNION city 
4112 Hudson Blvd, 
UNION CITY, N. J. 


a DID YOU KNOW that each Friday, rain or shine, 
one of the largest and best automobile auctions in 
the world today is held at Joplin, Missouri, the Cross 
Roads of America, where the East meets the West? 
We also keep six buyers on the road at all times. If 
you have any new automobiles or new trucks for 
sale, contact Hi-Dollar Joe at Joplin, Missouri. He 
will have one of his men call upon you at an early 
date. We need new automobiles and trucks, lots of 
them. We are not interested in anything except new 
merchandise. 


JOPLIN AUTOMOBILE 
AUCTION COMPANY 


1610 E. 7th STREET JOPLIN, MISSOURI 


IMMEDIATE DELIVERY 


Automatic BraKinGs 
Red Arrows — Tow Pilots 


Tow Bar Sales Company 
Factory Distributors 
100 S. Clinton St. Chicago 6, Til. 
DE 2-0700 AN 38-8888 DO 3-8373 


TRUCK EQUIPMENT FOR SALE 


TRUCK BE BobY FOR SALE—i4’ Lindsay 
Van body. Good condition. Harner Mo- 
tor Co., N. 3rd St., Shamokin, Pa. 


SHOP EQUIPMENT FOR SALE 


IMMEDIATE DELIVERY—New steel parts 
bina, hundreds‘in stock, set up, wrap 
and cartoned for immediate delivery. We 
also have available new and used lockers, 
new benc Parker vises, tool boxes, 
Black & Decker electric tools and grind- 
era, Lyon tool totera, tool stands, paint 
storage cabinets, drawer files and hun- 
dreds of other ttema tom numerous to 
mention. We ship eve here. Write for 
“In Stock"’ bulletins and tell us what 


. We 

we Machinery and 
a Exchange. “a100 W. Fort &t., 
Det 16, Mich. Telephone TAshmoo 








Phone 4600 





-! Remember... Every Wednesday ! 
at 12 O'Clock 


Detroit’s Big Indoor Auto Auction 


(Room for 150 Cars ... Inside Heated Sales Arena) 
Right in the Heart of Downtown Detroit 


Col. Bill Nagy, Auctioneer - - - Sam Goodman, Mgr. 


Aptco Auto Auction 


124 SPROAT ST. DETROIT, MICH. 






SLIGHTLY USED Stewart Warner elec- 
tronic wheel balancer with spinner—$300. 
Cost $365. New Lyman angeemane 
drum tathe—$175. Cost $300. w Q100 
quick battery charger—S$125. Gent $197. 
All purchased new in 1947. Alvin Cutler, 
124 Audubon Avenue, Mount Vernon, 
New York. 

ALEMITE LUBRICATING OUTFIT, in- 
cluding overhead swivel for grease gun 

and hose. 400-Ib. chassis container, 100- 
ib. hypoid, 100-Ib, gear lubricant con- 
tainer, air hoses, meters for gear greaser, 
ete. Originally $700 equipment: will sell 
for $150 complete. Vincent-Wilday, Inc., 
515 W. State St., Olean, N. Y. 

KING TYPE MT-795 engine tester, excel- 
lent condition, $175. Kimball Brothers, 
Inc., 256 8. Saginaw St., Pontiac, Mich. 


ANTIQUE CARS FOR SALE 
ONE 1906 MODEL FORD, motor No. 385 
and body No. 385, price $1,000. One 
1912 Ford, $800. Both are in good run 
ning condition. A. D. Black Motor Co., 
126 Porter, Norman, la. 






TE. 3-2044 





- - - TE. 38-3129 





NEW SUBSCRIPTION ORDER: 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
| 
| 
| 


! 
AIRPLANES FOR SALE | 
AEROPLANE—1947 Culver ‘‘V,’’ 85 H.P. | 
Continental motor, 2-way radio, 150 fly- 
ing hours, tricycle gear, 2-speed prop., || 
licensed for night flying. Delivered for | 
$4,060. Will sell for much less than 50% 
of its original cost. Will trade; accept | 
or give cash and trade for most any | 
make of car. Baker Auto Co., Inc 
Louis E. Baker, Treasurer, 560 Sieweed | TO 
| 
! 


for which check is attached [_] or send bill [_] 
UTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


= 


Ave., Providence, R. I. Telephone Wil- 
liams 3600. 
MISCELLANEOUS 
FOR SALE — Wholesale automotive parts 
and supply business. West Central Pa., 
between Altoona and Pittsburgh. Estab- 
lished 26 years. Making money. Owner 
retiring. Priced to sell. State Business 
Exchange, Dauphin Blidg., Harrisburg, 

Pa. 
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FIRE EXTINGUISHERS, NEW — Surplus 
CO2s, foam, carbon tetrachloride. Save | 


s Co., 100 

South Clinton Street, ohn %, Tilinois. 

ENGINE REBUILDING — Crankshaft | 
grinding and  metalizing. John P. 

Hughes Motor Co., Inc., Commerce, | 

St. Lynehbure, Virginia 





quality, low prices, samples sent. Mackie, 
81 Dales, Jersey City 6, New Jersey. 








Illustrated above—tInterior of Hudson Commodore 
Club Coupe, typical of the roomy, luxurious interiors 
in all New Hudsons. 


TRY AUTOMATIC GEAR SHIFTING in forward speeds as 
provided by Hudson’s Drive-Master transmission— 
by far the easiest of all ways to drive. You can accel- 
erate as long and as fast as you like in pick-up gear, 
then lift your toe momentarily, and you're in high. 
The shift into high comes only when you are ready! 
Button control on the instrument panel provides in- 
stant change to conventional driving if ever desired. 
i Drive-Master transmission is optional on all New 
Hudsons at small extra cost. 








HUDSON FLOORS are re- 
cessed down within the 
frame (shown above), seats 
are lowered, so you get 
more than ample head room 
in this car with the new, 
lower center of gravity. 
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YOU RIDE DOWN within a base frame (shown above). 
and rear seats are positioned ahead of the rear wheels 
so that full body width becomes available for won- 
derfully roomy seats—four inches wider than the car 
is high. Box-section steel girders encircle and protect 
the passenger compartment. 


dlow's a Long look ahead — : 
the modern design for 49 


new Hudson 
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See it today—the new Hudson with the “step-down” 
design that is years ahead of the parade—the design 
that provides streamlined beauty, roominess, comfort, 
riding qualities and safety available in no other type 
of automobile! 


NLY once in a blue moon does a car step so far out 
O ahead that it is a protected investment in motor- 
car value. Accept an invitation to see just such a c: 
the New Hudson with “The modern design for °49” 

—and for years to come! 
Here is true streamlined beauty—a stunning combina- 
tion of free-flowing, low-built lines that develop nat- 
urally out of a recessed floor which is the key to a 
basically new and exclusive design principle.* The New 
Hudson is the only car you step down into. 
The development of a “step-down” zone in an exclusive. 
all steel Monobilt body-and-framet permits Hudson to 
build the lowest car on the highway—only five feet 
from ground to top—while maintaining more than ade- 
quate interior head room! 
But no amount of just looking at this gorgeous stream- 
lined beauty—as inviting as it is—can equal the thrill 
of a Hudson ride! 
Hudson has a hug-the-road way of going on every con- 
ceivable kind of highway. Once people see how this car 





* This new design principle is fully explained in an illustrated booklet 
available without charge at the nearest Hudson dealer’s. 


* Trade-mark and patents pending. 


Eight body styles in Super Series and Commodore Custom Series. Your choice, 121 h.p. all-new Super-Siz or 128 h.p. masterful Super-Eight 
engine. Super-Cushion tires. Ten rich body colors. Two special colors or five two-tone combinations—white sidewall tires—at extra cost. 


THE ONLY CAR YOU STEP 


rea 10re 


Hudson Custom Commodore Sedan pictured in the luxuriously modern Hotel Statler, Washington, D. C. 


































takes even the sharpest curves, it just naturally spoils 
them for any other type of automobile! 

This remarkable ride is largely due to the fact that the 
New Hudson provides the lowest center of gravity in 
any American stock car—yet road clearance is ample! 
It is a widely recognized fact that the lower to the 
ground a car can be built, the more stability it will have 
and the safer it will be. 

People sense a delightful conformity to the road the 
minute they begin to ride, and this stability, plus the 
protection of riding encircled by a sturdy, box-section 
steel frame, gives them a grand feeling of safe well-being. 
This feeling is further enhanced by the ease with which 
this car is “operated, and the restful quiet with which 
Hudson glides along—thanks to the superb sound con- 
trol engineered into this advanced automobile! 
People are learning, too, that Hudson’s modern design 
provides not only more head room, but roomier seats 
than in any mass-produced car built today! Hudson’s 
recessed floor makes it possible to move full-height 
seats down to harmonize with the new, lower top. And 
these seats extend the full width of the body because 
they are positioned not only ahead of the rear axle, 
but completely ahead of the rear wheels. 

These sensational advantages have established the low, 
wide and handsome Hudson as America’s only really 
modern motor car ... a car that is winning th 
approval of more thousands of motorists every day. 
Hudson Motor Car Company, Detroit 14, Michigan. 
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